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FRED ON THE MAUMEE'S BANK 


FIELD MEN GATHER AT TOLEDO 








Ohio and Michigan Ganders Meet 
Where the Waters are Turbid and 
the Rice Grows High 





(From a Staff Correspondent) 
Toledo, Ohio, June 5.—Pin feathers 
float this morning on the broad bosom 
of the yellow Maumee. The echo of 
the “Honk! Honk!” of the Michigan 
ganders, as they took their high flight 
back to the north, has died away. Down 
through the Ohio field the members of 
the Buckeye nest are hard at work. 
Yesterday was a great day in Goose- 
dom. About eighty ganders assembled 
here from the four points of the com- 
pass. Ohio furnished upward of fifty, 
as the two field organizations held their 
meetings during the day. The Michigan 
delegation numbered about a score, while 
the Illinois and Wisconsin nests con- 
tributed a small number of visitors. 
Fifteen Goslings Learn to Swim 
In the evening the ganders went to 
the banks of the Maumee. There were 
fifteen goslings ready to take their first 
plunge in the cool waters. Applications 
were received from several others, but 
unfortunately they were unable to be 
present at this time to have their pin 
feathers plucked. The degree work was 
conducted by the officers of the Ohio 
nest, assisted by those of the Michigan 
nest. Despite the fact that the Ohio nest 
has had but two initiations, the work 
was done in excellent style and was 
very impressive. It reflected particular 
credit on Most Loyal Gander Hecox 
and Custodian of the Goslings Rowland. 
List of Goslings 
The names of those who were admitted 
to the mysteries of Goosedom are as 
follows : 


Capt. J. M. Wallace, National of Hart- 
ford. 


Joseph A. Cloud, Phcenix of London 


Judge M. Donnelly, president Ohio Ger- 
man. 


F. D. Prentice, secretary Ohio German. 
=. —— superintendent of agencies Ohio 


te Cecil" ‘A. Hall, independent adjuster, To- 


L. J. Bonar, North America and Phila- 
delphia Underwriters. 


wa B. Heaton, Cincinnati Underwrit- 


4, Temae, Agricultural. 
Clayton, Germania. 


Ghavies H. Patton, Cleveland Inspection 
nen. 


F. Griswold, special hazard inspector 
sabi of New York. 


Charles D. Kidd, Delaware, Reliance and 
Rochester German. 


Charles E. Mann, Lumbermens, Mechan- 
ics and Pittsbu 


rg. 
..L. Walling, Ohio Inspection Bureau, 
Toledo. 


After the solemn services were con- 
cluded the situation was relieved by some 
speeches in lighter vein by Judge Don- 
nelly, W. S. Abbott, N. B. Jones, F. M. 
Griswold, L. J. Bonar and O. C. Kemp. 

Dutch Lunch at the Boody 

Then the ganders all went back to 
the Boody House, where a Dutch lunch 
was served. It was all right, according 
to the consensus of opinion, but Herb. 
Boning of the Milwaukee Mechanics 
insisted that strawberry shortcake ought 
to be included in the menu. George 
Kessberger of the same company opined 
that he was much better qualified than 
Boning to know what should be served 
at a Dutch lunch, and that strawberry 
shortcake would be utterly inappropriate 
at such a function. Boning saw he had 
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AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital...................+. § 4,000,000.00 


Cit a evotbeehenceiacene ee 
i ncceccedentnsonvacaves: eee 
Net Surplus...................+++ 4 ,466,072.43 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by A2tna in 88 Years, $108,748,826.97 
J. S. GADSDEN, Gen’! Fe @ KEELER & GALLAGHER 


ee Ps TZ, Asst, Gen J Gen’! Agents Western Branch, Cincinnati, O. 











PROTECT YOUR CUSTOMERS. 


By giving them CONTINENTAL Safety Fund Policies. 

Secured by a net surplus ($8,428,734) exclusively protecting 
American policy-holders, larger than that of any other 
Company. 

Important advantage of Inspection by experienced men. 

Prompt attention to adjustments ensured by its large 
force of traveling men. 

Sixty-three millions of dollars pald for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 

Every honest loss claimant paid one hundred cents on the 
dollar. 

















THE CONTINENTAL 
FIRE INSURANCE CO. 
Capital 
$1,000 ooo. 
Assets over 
$17,000,000. 
Liabilities less than 
$8,000,000. 
Policy- holders’ surplus 
nearly 
$9,600,000. 

OF NEW YORK, 




















PROTECT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of its agents. 

Steadfastly prot Its loyal agents aneinet dishonest and 
unfair practices. 

Will make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely advertising matter. 

Gives you the og of writin ornado Insura 

Has a fixed policy and Is not a “fair weather” wiena, that 
Is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 























D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


JOHN B. KNOX, Secretary 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 











BARS THE COINSURANCE CLAUSE 


IMPORTANT STEP 





IN MICHIGAN 





Full Text of Decision Handed Down 
by the Supreme Court—Barry 


Sends Instructions 





Lansing, Mich., June s5.—(Special.)— 
Fire companies received a heavy blow 
in Michigan by the supreme court's de- 
claring the coinsurance clause in viola- 
tion of the law. Commissioner Barry 
has sent out the following notice to 
companies : 

In an opinion rendered this day in the 
case of Attorney-General, ex rel., Michi- 
gan Lubricator Company vs. Commissioner 
of Insurance, the supreme court has held 
the use of the so-called coinsurance or 
i. ~ value clause commonly attached 
to fire insurance policies issued in this 
state to be a violation of Act No. 153 of the 
Public Acts of 1895. The particular clause 
considered by the court reads as follows: 

“In consideration of a reduced rate of 
premium, it is hereby agreed that in case 
of loss this company will pay only such 
proportion of the loss as the sum hereby 
insured bears to 80 percent of the value of 
the property insured, but in no case shall 
this company be liable to a greater pro- 
portion of any loss than the amount hereby 
insured shall bear to the whole insurance, 
whether valid or not.’ 

Will Not Be Retroactive 

Inasmuch as fire insurance companies 
have used this so-called percentage clause 
in good faith under the uniform interpre- 
tation given the law by this department, 
no drastic action will be taken against 
companies which have heretofore attached 
this rider to policies issued in this state. 

You will please take notice that if the 
clause in question or any similar clause is 
attached by your company to any policy 
issued in Michigan after this date, or if 
any such clause heretofore attached is 
taken advantage of by your company in 
effecting the settlement of a loss, or is 
treated by your company as being in an 
way binding upon the policyholder, I shall 
deem it my duty to enforce the penalty 
named in the law. This penalty is the 
revocation of the company’s authority to 
transact business in Michigan, 

Full Text of Decision 


The full text of the supreme court 
decision is: 

By Act No. 149 the legislature of 1881 
provided for a standard form of fire policy 
for use by all companies doing business in 
this state, that no other form should be in 
use, and for a penalty for a violation of 
the act. A form of policy was prepared 
and went into general use. One of the 
provisions of the policy so adopted was as 
follows: 

“This company shall not be liable under 
this policy for a greater proportion of any 
loss on the described property, or for loss 
by and expense of removal from premises 
endangered by fire, than the amount hereby 
insured shall bear to the whole insurance, 
whether valid or not, or by solvent or in- 
solvent insurers, covering such property, 
and the extent of the application of the 
insurance under this policy or of the con- 
tribution to be made by this company in 
case of loss, may be provided for by agree- 
ment or condition written hereon or at- 
tached or appended hereto.” 

Act of 1881 Was Invalid 

The act of 1881 was invalid and was so 
declared to be in King vs. Concordia Fire 
Ins. Co., 140 Mich., 258, the opinion being 
filed May 22, 1905.’ Immediate y the legis- 
lature (Act No. 277 of 1905, approved June 
16, 1905, and given immediate effect) 
adopted the same form of policy, repealed 
the act of 1881 and provided for a penalty 
for using any other form of policy, with 
certain exceptions, the sixth of which is: 

“Sixth. A company may write upon the 
margin or across the face of the policy, or 
write or print in type not smaller than long 
primer, upon separate slips or riders to be 
attached thereto, provisions adding to or 
modifying those contained in the standard 
form; and all such ~-~, riders and pro- 
visions must be signed by the officers or 
agent of the company so using them.” 

Period of Coinsurance 

In the period from 1881 to 1895 insurance 
companies had in certain cases, in provid- 
ing the extent of the contribution to be 
made in case of loss, required that the 
insured should either carry insurance equal 
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CONSIDER EARTHQUAKE CLAUSE 


COMPANIES TAKING UP SUBJECT 








Pacific Board Decides to Cooperate 
With the Movement Started by 
National Board 





San Francisco, June 12.—(Special Cor- 
respondence.) — Managing underwriters 
here are giving considerable time to the 
proposition of the earthquake clause. It 
has been agitated more or less since the 
heavy adjustment of losses was com- 
pleted. If an earthquake clause is pro- 
vided and a differential in rate estab- 
lished, some of the managers think that 
certain companies will take advantage 
of the situation and go out for business 
along usual lines. This fear of compe- 
tition and consequent loss of business is 
one of the strong arguments put up. 
Some of the larger companies are not in 
favor of any change, their sentiments 
being guided largely by business motives 
and their managers on the coast are en- 
couraging their opposition to any form 
of earthquake clause. 

Committee Already Been at Work 

The Pacific board has had a commit- 
tee working on the subject, but it is 
learned that some of the executives in 
the east are working on some plan in 
connection with the National board, and 
hence the committee here will take no 
further steps until the east is heard 
from. The Pacific board committee, 
therefore, will cooperate with the eastern 
committee in trying to reach some sat- 
isfactory conclusion. 

The English home offices also have 
been giving the earthquake question in 
North America serious thought, espe- 
cially in view of the pressing influence 
of the reinsurance companies. The home 
offices in England will no doubt reach 
some conclusion and advise their United 
States managers what course they desire 
to pursue. 

Some Companies Using a Clause 

Already some companies are using 
earthquake clauses, but there is no uni- 
formity in wording or zone of applica- 
tion. The Pacific board committee has 
found it impossible to get satisfactory 
data as to what companies are using a 
clause and a copy of it. It is thought 
that the eastern committee will have 
more success in this direction. 

A committee of seven from the Pacific 
board was chosen to get up a clause, 
recommend the zone in which it should 
be used and also the proper rate differ- 
ential for a policy with or without the 
clause. Prof. J. C. Branner, head of 
the geological department of Leland 
Stanford, was chosen to make an inves- 
tigation of seismic disturbances and fur- 
nish a map showing the various zones 
of greater or less earthquake possibili- 
ties on the coast. This he has done and 
his conclusions are considered scientific 
and logical. This map has been fur- 
nished the eastern committee. 

What the Committee Recommended 

_The clause recommended by the Pa- 
cific board committee is as follows: 

This company shall not be Hable for 
loss caused directly or indirectly by 
earthquake or other convulsion of nature 
nor for any loss occuring at the time of 
or one week following the earthquake or 
other convulsion of nature unless the as- 
sured shall make satisfactory proof to the 
company that such loss was not caused 
directly or indirectly by earthquake or 
other convulsion of nature. 

Resolved, That it is the sense of this 
meeting that the earthquake hazard is 
not one before contemplated by this 
board nor rovided for in the _ rates 
charged for insurance indemnity and that 
loss or damage by fire occasioned by 
earthquake shock be included among “ex- 
cepted perils’’ in the terms and conditions 
of all fire insurance contracts or the ad- 
ditional hazard be recognized in the pre- 
mium consideration. 

Recognize Difference in Value 

Resolved, That as between ie! con- 
tracts specifying exception from liability 
for loss .or damage by fire caused by 
earthquake shock and policy contracts 
assuming that hazard a_ difference in 
value exists which can be measured by 
the rate of premium charged. 

Resolved, That within the jurisdiction 
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WARFIELD IS QUITTING POLITICS 





Said That the Governor Will Devote 
Hie Entire Attention to His 
Business Interests 





According to Baltimore newspapers 
Governor Warfield of Maryland will not 
seek reelection, but will retire from ac- 
tivity in politics, as his business interests 
require his attention. This announce- 
ment is of interest to surety men, as hav- 
ing a probable bearing on the future pol- 
icy of the Fidelity & Deposit, of which 
Governor Warfield is president. 

Governor Warfield is recognized as 
one of the brilliant surety men of the 
country. In former years, when he gave 
the Fidelity & Deposit his entire atten- 
tion, it was an active and a very im- 
portant factor in the field. In those days 
there was money in the surety busi- 
ness and the Fidelity & Deposit piled up 
a big surplus, which has enabled it since 
to pay 14 percent dividends from invest- 
ment earnings whether it made any 
money on underwriting or not. 

Since Governor Warfield’s attention has 
been occupied by his official duties the 
company has been left largely in the 
hands of others. During that time it 
has grown continually more conserva- 
tive in accepting business until it has 
come to be regarded as the “tightest” 
company in the field. It is of interest 
to surety men whether Governor War- 
field will again take personal charge and 
whether he will resume the old under- 
writing policy, making the company the 
factor in the field which its financial 
strength would entitle it to be. Since 
the 10 percent rulings have gone into ef- 
fect companies of large carrying capacity 
are needed. If the Fidelity & Deposit 
should loosen up and go after business, 
it would help out materially on large 
bonds. Furthermore, representatives of 
other companies would find something 
doing to an extent to which they have 
not been accustomed of late. 





CONSIDERING WEST VIRGINIA 

New York, June 5.—(Special)—The 
supervisory committee of the West Vir- 
ginia Fire Underwriters Association is 
in session in this city. No special pro- 
gramme has been prepared, nor is rad- 
ical legislation intended. The work of 
the executive committee of the organi- 
zation for the past few months is being 
reviewed, and the problems of the field, 
as specially presented by the secretary, 
are under discussion. 





Discover New Explosive 


An explosion in a St. Louis brewery, by 
which two men were seriously injured, 
has called the attention of the fire preven- 
tion association of that city to a new ex- 
plosive, more combustible than gunpow- 
der. It is called antitomie and is used 
in whitewash to harden it. The brewery 
explosion was caused by the accidental 
dropping of a lighted match in a fifty- 
pound keg of the stuff. 





MISCELLANEOUS NOTES 


Henry W. Marsh of Marsh & McLennan 
of Chicago sails for Europe June 19. 
The Lumbermans Mutual Fire of Mans- 


field, O., has been licensed to do business 
in Indiana. 


W. F. Sweazea, formerly with the Hart- 
ford, becomes Arkansas special agent of 
the Springfield. 

President Gratz of the Girard, who has 
been making a trip in Pacific Coast ter- 
ritory, is in Chicago this week. 

M. L. Duncan, United States manager of 
the Svea, sails from New York July 11 on 
a visit to the home office in Sweden. He 
will return early in September. 


R. M. Sparks of Memphis has been ap- 
pointed general agent of the Provident Sav- 
ings Life for western Tennessee and west- 
ern Kentucky. He succeeds J. W. Carter, 
who fs transferred to eastern Tennessee, 
with headquarters at Nashville. 


The new waterworks at Muskegon 
er Mich., is now practically oun 
pleted. 


Over seven miles of mains have 
been laid, feeding nearly every street in 
the city. The iren standpipe is 125 feet 
in height and holds 188,000 gallons. 
Water is drawn from ten wells. The 
council is now considering two proposi- 
tions to give the town better fire protec- 
pon ane is =. build a reservoir ad- 
e€ pumping station 
other is to dig some new --- ia - 








The WESTERN RESERVE 
INSURANCE COMPANY 


MARS E. WAGAR, President 


ee Oe - + $200,000.00 
REINSURANCE RESERVE - - 86,775.53 
NET SURPLUS = 2, 125,375.53 
ASSETS - 2 = + = $455,953.06 


A. P. ROSS, Special Agent, 505 Park Building, 


of CLEVELAND, OHIO 


R. E. GOOCH, Secretary 
STATEMENT JAN. 3, 1907 


CLEVELAND, 0, 

















Ze Ohio German Fire 


Insurance Company of Toledo 
Stock Company. 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


Capital Stock $200,000 


F. D. PRENTICE 
Secretary and Treasurer 














The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.691 


Insnranee Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 


STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - - - $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 


The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the aie See 
Damage by Fire of unquestionable reliability. 


Western Department, Erie, Pa. 
J. F. DOWNING, Gen’! Agt., W. N. JOHNSON aad B. L. WEST, Ass’t Gen’l Agts. 











ic Indemnity against Loss or 





Established in 1864 











CONFLAGRATION PROOF 


Liverpool & Hondon & Globe 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Keatucky, T: Arkansas, 
West Virginia at Cincinnati. 


Tnsurance Company 





LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


Northwestern Department: 
205 La Salle Street, - CHICAGO 


WILLIAM 8. WARREN, Resident Gow. 
Geo. H. Moore, John V. Thomas, Act. 
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OHIO FARMERS 
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INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado indemnity 


STATEMENT JANUARY 1, 1907 


Reserve for Reinsurance - - $1,201,432,15 
Reserve for Losses - - - 7798'640.50 
Reserve for Contingencies - ~ 100,000.00 
Net Cash Surplus - - - _ 605,037.56 

Total Assets - - -  §1,933,010.21 


JAS, C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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ADVOCATES RATING UNIFORMITY 





Prominent Company Official Declares a 
Conference Should Be Held to 
Adopt One Schedule System 





New York, June 5.—(Special.)—One 
of the company officials here, in com- 
menting on the fire insurance schedule 
controversy, said that he was not pre- 
pared to pass on the merits of the Dean 
or “Universal Mercantile” schedules, but 
he believes it is a mistake not to have 
uniform practice the country over. He 
said: 

The rate-making end of our business is 
very important and one that demands 
more attention. We use one system here 
and another elsewhere. This is discrimi- 
nation and it is not fair. We cannot de- 
fend it. The west seems to have given its 
approval to the Dean system. It is used 
to a greater extent than any other one 
schedule. If it is the best system we 
should use it. If it is not let us adopt 
a plan that does commend itself as logical, 
defensible and practical. 

In my opinion, and it is shared by others 
with whom I have consulted, no worthier 
or more necessary move could made 
than to call a conference of rating authori- 
ties, experts, company officers and depart- 
ment managers, to consider the advisability 
of adopting one system of rating to be used 
the country over. 

It is time the fire insurance interests 
go on record for the square deal policy, 
showing no favoritism. e need a scien- 
tific rate system, divorced from the pro- 
ducing end of our business. 

am firm in the opinion that such a 
conference, even though no immediate ac- 
tion were taken, would open the way for 
ultimate uniformity in our rating methods. 





BACK TO THE MECCA THEY FLY 





Blue Goose Members to Gather About 
the Sacred Waters of Green 
Lake, Wis. 





A gathering of ganders of the Blue 
Goose will be held on the sacred banks 
of Green Lake, Wis., June 19. It was on 
those hallowed shores just a year ago 
that the ancient bird sprang like enchant- 
ment from the heart of the prehistoric 
lizard far up on the bluffs overlooking the 
lake. 

It is fitting, therefore, that back to the 
Mecca of Goosedom the ganders should 
take flight and worship at the mother 
nest. The Wisconsin grand nest has in- 
vited not only its own ganders but those 
from other nests to gather about the 
original waters on which the first goslings 
were taught to swim. 

Headquarters will be at Oakwood Ho- 
tel, Green Lake. Arrangements will be 
made to entertain the ladies of members. 

The annual meeting of the grand nest 
will be made at a later date in Milwaukee. 


The first state nest of the Blue Goose 
to have a clubhouse will be the Min- 
nesota nest. Headquarters have been 
secured in the house of Patrol No. 1, 
Hennepin avenue and Fifth street, Min- 
neapolis. The Blue Goose will take the 
entire upper floor, and this is now be- 
ing arranged to suit the needs of the 
ganders. J. F. Stafford of the London 
& Lancashire, Frank Green of the. Citi- 
zens, and George A. Mowry of the Ger- 
man American have been appointed as 
a committee in charge of preparing and 
fitting up the pond. It is proposed to 
make the pond a sort of special agency 
headquarters both for resident members 
and nonresidents of the Minnesota nest 
and visiting ganders. 





Organization Meeting Postponed 

The meeting of the stockholders of 
the new American National Fire of Rock 
Island, Ill, which was to have been 
held Wednesday of this week, has been 
postponed, due to the operation on J. 3 
Frelinghuysen of New York, one of the 
important stockholders, for appendicitis. 
All the money is in, and the company 
is ready to have the finishing touches 
put on. The meeting will probably be 
held in a few days. 





The Kentucky agents of the Calumet 
have commenced to report to Arthur G. 
Langham, of Louisville, who was Te- 
cently appointed its general agent for 
Kentucky. 





AS VIBWED FROM CHICAGO 


CALUMET’S ANNOUNCEMENT 


The Calumet of Chicago is now out 
with a public announcement which reads: 

“The losses sustained by this company 
in the San Francisco disaster having 
been fully adjusted and paid by reason 
of the stockholders of the company hav- 
ing promptly met a $500,000 assessment, 
the officers and directors are pleased to 
announce that the company is now in 
the field with an unimpaired capital and 
surplus asking the patronage of its 
friends.” 

Its net surplus is now $180,717. The 
directors of the company are: 

Darius Miller, vice-president Chicago, 
Burlington & Quincy Railway. 

Erskine M. Phelps, formerly of Phelps, 
Lodge & Palmer. 

Samuel McRoberts, treasurer Armour & 





0. 
eo T. Boynton, Pickands, Brown & 
ts) 


George E. Marcy, 
Grain Company. 

W. Irving Osborne, vice-president Cen- 
tral Trust Company of Illinois. 
. E. Hartwell, secretary Swift & Co. 
Lake W. Sanborn, ex-mayor Galesburg, 


president Armour 


I. 
Fred S. James, Fred 8S. James & Co 


James A. Patten, Bartlett, Frazier & 
Carrington. 

George B. Robbins, president Armour 
Car Line. 

Charles G. Dawes, president Central 
Trust Company of Illinois. 

J. H. Hiland, vice-president Chicago, 
Milwaukee & St. Paul Railway. 


Scotten, Scotten & Snydacker. 

J. R. Morron, president Diamond Glue 
Company. 

S. H. Strawn, Winston, Payne & Strawn, 
attorneys. 

George W. Blossom, Fred S. James & Co. 

T. J. Conners, Armour & Co. 

Peter White Phelps, Peter White & Co., 
Marquette, Mich. 

M. J. Kirkman, Phillips & Kirkman. 
Kemper K. Knapp, attorney. 
Charles W. Folds, Charles Hathaway & 


0. 

W. H. Bartlett, Bartlett, Frazier & Car- 
rington. 

Cc. B. Gilbert, vice-president. 

A. W. Haight, secretary. 


+ ++ 
NEW RECRUIT FOR THE UNION 


W. H. Schlabach, president of the 
Home Fire of Oklahoma City, O. T., has 
applied for union membership and mem- 
bers are voting on the application. 

+e ++ 
WANT THE SCHEDULE USED 

Pressure is now being brought.to bear 
on the committee that has in charge the 
Dean schedule for the Chicago board, 
to force a report and get raters to work. 
The board adopted it, but shelved it in 
a special committee that was to recom- 
mend a time to put it in action. But 
the committee went into winter quarters 
and still hibernates. It is now a ques- 
tion whether the western managers, who 
are insisting on its adoption, can develop 
enough strength to have it applied. 


The Dean schedule committee held a 
meeting this week, when decided opinions 
were expressed on the subject. The agents 
have numerous objections and a number 
of them think it will work serious harm in 
competition. 


++ ++ 
INVESTIGATING WESTERN SYSTEMS 


F. W. Jenness, rating superintendent of 
the New York State Association, and W. 
J. Frederick, manager of the Buffalo 
board, who have been investigating the 
system used by the Ohio Inspection Bu- 
reau and the Cincinnati Inspection Bu- 
reau, visited Chicago recently and were 
in conference with the rating authori- 





ties of the Western Union, getting infor- 
mation regarding schedules and rating 
methods. They also investigated the sys- 
tem of the Chicago local board and the 
Illinois State Board. Some little time 
was spent with A. F. Dean, author of 
the Dean mercantile schedule, getting his 
ideas on rate-making. 

Mr. Jenness is now about to start a 
rating bureau for New York state and 
is therefore studying the plans followed 
in the west. 


++ ++ 
SHY AT NICKEL THEATERS 


The five cent theaters that are rapidly 
multiplying in western cities are becom- 
ing a serious menace to down town 
centers, owing to the hazard of moving 
picture machines. The films used are 
part celluloid and very combustible. 
Some of the companies have been com- 
piling their experience on eastern busi- 
ness of this kind and find it very un- 
profitable. 

The city of Atlanta, Ga., has passed an 
ordinance for the regulation of the con- 
struction and operation of electric thea- 
ters or auditoriums where moving pic- 
tures are displayed. It is the first on 
record of specific ordinances for this pur- 
pose, and in view of the widespread in- 
terest in this new hazard may serve as a 
model for other cities. 


++ ++ 


SOME LOCAL EVENTS 
George W. Roberts has retired from the 
Geo, M. Harvey Company agency and 


opened the new agency of George W. 
Roberts & Son, in which George R. Roberts 
will be the junior. They are Chicago and 
Cook county general agents of the North 
British of New York. The new firm will 
office with Fred S. James & Co. in the 
New York Life building and will have the 
advantage of the underwriting facilities of 
the James office. 

Secretary Geo. A. Bailey of the Freehold- 
ers of Topeka was in Chicago last week. 
He expects to enter the company in Illinois 
and appoint a Chicago agent. 

J. D. Cory & Co. retire from the Geo, M. 
Harvey Company office and take the quar- 
ters vacated by H. J. Ullmann & Co., who 
move to the former quarters of Fleetwood 
& Pellet in the National Life building. 





GENERAL NEWS OF COMPANIES 


The Roger Williams Fire of Provi- 
dence, R. L., $100,000 capital, $50,000 
surplus, will open for business this 
month. During the first year it will do 
only a surplus line business. Its gen- 
eral manager is A. T. Parker, who is 
secretary of the New England Fire. 

The statement of the Florida Home 
as of May 1 shows assets $144,784, re- 
serve $11,740, net surplus $13,044. 

The Home Fire of Oklahoma City 
began business last month. It is backed 
by very good men. 

The National Mutual Fire of Omaha 
as of May 1 shows $294,596 assets, $164,- 
538 reinsurance reserve. Net surplus 
(excluding guaranty fund from _liabili- 
ties) $112,558. 

The Queen City Fire has reduced its 
capital to $200,000, adding the difference 


to surplus. This gives it a net surplus 
of $191,000. 





Governor Swanson to Give Address. 


Governor Swanson of Virginia will 
address the National Association of 
Local Fire Insurance Agents at its 
twelfth annual convention in Richmond, 
Sept. 25-27. Mayor McCarthy of Rich- 
mond will also speak. Arrangements are 
now going forward for handling the 
convention. Headquarters will be at the 
Jefferson, meetings being held in the 
auditorium of that hotel. 
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REMOVAL NOTICE 


We beg to announce that we are now located in our 
new offices on the tenth floor of the New York Life 
Building, and are better prepared than ever to give our 
clients prompt and efficient service. 


A. R. SEXTON COMPANY 


CENERAL AGENTS 


THE AATNA INDEMNITY COMPANY 
171 LA SALLE ST., CHICAGO 


AUTO. 4410 

















OHIO AND WEST VIRGINIA 


RATE-CUTTING AT ZANESVILLE 








New Agent with One Company Adver- 
tises Insurance on the Bargain 
Counter Plan 





Something of a stir has been created 
at Zanesville, Ohio, by an advertisement 
inserted in a newspaper by F. L. Whar- 
tenby, 7 Southard building. He is an 
agent who has been in business about 
three months. He offers to write brick 
dwellings at 45 cents for three years, and 
frame dwellings at 55 cents, the advisory 
tariff being 60 and 70 cents on these 
classes. The advertisement says: “On 
household goods for three years, 55 cents 
per $100, and all other insurance I will 
give you a cut rate.” A committee of 
field men has taken the matter up with 
Rollo, Webster & Co. of Chicago, man- 
agers of the New Brunswick Fire, the 
only company Mr. Whartenby represents, 
and it is expected they will refuse the 
business at such rates, or, what is more 
likely, take up his agency altogether. 





Expect to Have a Test 

Mains for the high pressure system 
are now being laid in Euclid avenue, at 
Cleveland. Manager Patton of the in- 
spection bureau expecis that the system 
will be completed, so far as it is tu be 
extended at present, in about a month. 
He hopes then to have the city give a 
test, which he will invite the field men 
of the state to witness. 





Dayton Board Reorganized 

The Montgomery County Underwriters 
Association held a meeting in Dayton 
last week, at which the new constitution 
was adopted by those present. It has 
now to be submitted to the other mem- 
bers, and there appears to be some un- 
certainty as to whether all will sign it. 
The reorganized association will include 
all the cities and towns in the county, 


except Miamisburg, where the agents 
have organized a local association of 
their own. 


Conditions in Dayton are generally 
fairly satisfactory. 





New Cleveland Companies 

The Cleveland Fire Insurance Com- 
pany of Cleveland, Ohio, has been in- 
corporated by George H. Eichelberger 
and others, with a capital stock of 
$100,000. 

In Teference to the organization of a 
fire insurance company (distinct from 
the foregoing), as mentioned in Tue 
WESTERN UNDERWRITER last week, E. G. 
Tillotson of the Cleveland Trust Com- 
pany said that the matter is being pushed 
along as rapidly as other things will 
allow and that an organization is ex- 
pected when the time comes to take hold 
of it in the right way. He said further 
that there is nothing to say at this time 
in addition to what has been said and 
what is heard among the agents in 
Cleveland. 





Accused of Rate Cutting 


An agent at Kent, Ohio, has been of- 
fering mutual insurance at cut rates, it 
is said, and the other agents are becom- 
ing rather anxious over the matter. Al- 
though this man represents both stock 
and mutual companies, he is using the 
latter to cut the throats of the former, 
and in so doing is demoralizing the 
business to such an extent that the others 
feel that they will have to be allowed 
a little liberty in the way of shaving 
rates to meet his onsloughts. 





Declares Patrol Act Void 


Municipalities cannot enter into con- 
tracts with corporations under the “fire 
patrol act,” as it is known, is the opinion 
of Attorney-General Ellis of Ohio just 
handed down. This act provides that 
for the purpose of protection against fire, 
cities and villages may grant to cor- 
porations the authority to enter resi- 
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dences or other buildings at any time to 
investigate the premises for fire protec- 
tion. Now the attorney-general, as well 
as his predecessor, Judge John M. Sheets, 
advises that the law is unconstitutional. 
He bases his opinion upon the fact that 
the act gives authority to enter homes 
or other buildings without the proper 
search warrant. The opinion is import- 
ant, as the act is in vogue in some of the 
smaller municipalities in Ohio, where 
funds are not sufficient to maintain a fire 
department. 





CLARKSBURG HAS DEAN TARIFF 





Field Committee Meets with the Local 
Board and New Rates Will Be 
Put Into Effect 





The district committee of the West 
Virginia Fire Underwriters Association 
met with the Clarksburg agents, and 
after prolonged discussion the Dean 
rates were adopted. 

The makeup of the rate will be fur- 
nished agents so they can explain the 
process to the assured as to how his 
rate is reached. While the schedule is 
not satisfactory to all, it will be given 
a fair trial. 

The tariff on a whole shows an in- 
crease.. Especially is this so on mercan- 
tile stocks and frame mercantiles and 
all special hazards. It abrogates the 
pink slip charge of twenty-five cents, 
which has been effective for over two 
years, thus making dwelling houses 
cheaper. Local agents anticipate and are 
already receiving orders to reduce lines 
of insurance by the heavy property own- 
ers. 

Several criticisms are made by the 
Ohio Inspection Bureau as to Clarks- 
burg’s waterworks, fire department, elec- 
trical wiring, both exterior and interior, 
and the city ordinances. It advises the 
immediate adoption of municipal ordi- 
nances, limiting the storage of volatile 
oils, explosives and excessive accumula- 
tions and burning of rubbish; laws gov- 
erning electrical wiring and construc- 
tions; amending the present building 
laws as to prohibit the construction of 
ironclad buildings within the business 
district. It asks for at least 40 percent 
increase in the distributing system of 
the waterworks. 





West Virginia Agency Appointments 
4&tna—I. F. Saunders, Princeton. 

Com’! Union—W, A. Edwards, Weston. 
Cosmopolitan—W. G. Peterkin, Parkers- 


burg. 

German Union, Md—E. B._ Bowie, 
Wheeling; R. H. Whitlock, Parkersburg; 
R. C. Franklin, Charleston; E. . Richey 
and R. A. Andrews, Huntington. 

— State—B. D. Koontz, Fayette- 
ville. 

North America—A, F. Rohrbough, Bel- 
ington; Tom B. Bowman, Philippi; E. C. 


Baxter, Chester; I. F. Saunders, Princeton. 
Mich, Com’l—Thos. Hoffman, Fallensbee. 
New Brunswick—Testus Scott, Beckley. 

— Union—J. E. Cunningham, Penns- 
oro. 

North State, N. C.—J. B. Edgar, Charles- 


ton. 
Phenix—E. C. Baxter, Chester. 


Prov, Wash.—A. L. Kenna and J. M. Col- 
lins, Charleston. 

Royal—F. W. and C. E. Brown, Mounds- 
ville; A. E. McDonald, Chester. 


Royal Exch.—D. W. Patterson, Charles- 


Va.—J. Carl Vance, Clarks- 
G, Peterkin, Parkersburg. 


on. 
Southern, 
burg; W. 





Ohio Agency Appointments 


4®tna—F. J. Smith, Proctorville. 

Amer, Cent.—C. B. Lair Castetionbarg: 
McConnell & Karr, Coshocton; A ¥ 
Littrell, Lancaster; Mrs. Kate Loofbour- 


row, New Madison; John B. McNabb, 


West Carrollton; I. A. Myers, Farmers- 
ville; L. G. Dill, Waverly; F. De 
Motte, Lewisburg; Geo. W. Ehler, “West 
Alexander; Wm Juday, West Man- 
chester. 


Citizens—G. E. Robishaw, Wellington. 
Connecticut—Astna Layman, Blanches- 
ter; J. L. Darsey, Hiram. 
Cosmopolitan—Irving B. Lentz, St. 
Clairsville. 

Federal—Fannie G. Spencer, Sandusky; 
Campbell & Whitaker, Toledo. 

Fire Ass’n—S. . Piper, Barnesville; 
Robinson Ins. Agency, Martins Ferry; 

L. Walls, Batavia; Percy May, New 
Holland. 

Firemans—W, J. Phipps, Celina. 
Firemans Fund—The John H. Blood 


Agency, Cleveland; Kountz, Stieg & Co., 
Toledo. 

German, Pa.—Max Schotteufels, Cin- 
cinnati. 





Germania—O. J. Evans, New Berlin. 
Hanover—C. A. Shannon, New Comers- 


town. 

North America—I. B. Post, Spencer- 
ville; J. G. Heinrich, Wapakoneta; M. 
Bailey, Somerset; Ww. Ss. Edmond, Junc- 


State of Pa.—Rees & Burt, Youngstown. 

London—W. P. Newton, Marietta. 

Lumbermens—J. R. Gow, Bellaire; N. D. 
Miller, Steubenville. 


aoe Com’l—C. D. Judkins, Grover 
Milw. Mech.—The Hinkson & Butten- 
bender Co., Elyria. 

National, Pa.—Davis D. Dunn, C. Bruce 
Adams, John W. Pontius and Obetz & 


Paulin, Columbus. 
New Jersey—T. J. Kennedy, Ironton. 
Niagara—F, H. Huntsberger & Son, Mt. 


Vernon. 
N. W. Nat’l—Wm. B. Speddy, Cleve- 
land; W. H. Schwan, Luckey. 


Phenix—I. E. Davis. ae 
Phila. Und.—R. L. Walden, Wellington: 


C. A. Bissell, Antwerp; dley, 
Ashville; C. Ww. Roger, Eaton; J. G. Wolf, 
Fremont. 

Phenix, Eng.—Whitmore & Wingate, 
Conneaut; William B. Durand & Son, 
Oberlin. 

Queen City—Harlan Squibb, Cambridge. 

Royal— B. indermuth, Antwerp. 

Southern—Samuel W. Dolbear, Marys- 
ville; W. B. Eblen, Wellston. 

Union, Pa.—M. L. McCracken, Youngs- 
town. 

Western, Pa.—M. A. Marx, St. Marys. 

Southern, La.—C. S. Hoskinson, Siaee- 
ville; W. T. Harrison, Middletown. 

Teutonia, La.—Fred C. Ketter, Ports- 
mouth. 


Western, Pa.—Benjamin Clark, Youngs- 
town. 





OHIO NOTES 


H. B. Matt of Lancaster, O., special 
agent of the German American, has re- 
signed. 

Fred S. Pettinger gets ~, North River 
at Dennison, O., and T. P. Brown at 
Wooster. 


John 8S. Mallory’s companies, the Citi- 
zens and St. Paul, have transferred to 
George E. Robishaw at Wellington, O. 

The Scottish Union & National will soon 
send a man from the head office in Hart- 
ford to take the Ohio special agency. 

The Columbus city council has appro- 
priated $165,000 for two 36-inch mains to 
connect the filtration plant with the city 
mains. 

The power stations of the Dayton & 
Xenia Transit Company, situate at Day- 
ton and Lucas Grove, hio, have been 
insured without the. 80 per cent reduced 
ong clause which companies are calling 
or. 

At Ironton, Ohio, W. S. English and 
E. 8. Dunn, doing business as the Ironton 
Realty Company, have opened a general 
insurance agency. Both are bright young 
men, and Mr. English is a graduate of a 
school of insurance. 

The fire marshal’s department will 
probably ask Governor Harris of _ Ohio 
to issue requisition papers for Daniel 
Baxter of Bryan, who is now in_ Detroit, 
Mich. He was indicted a few days ago 
on the charge of employing Jack Page 
to burn his house in Bryan. 

The Queen City Underwriting Company 
of Cincinnati has been meorperee with 
$0, 000 by Rupert M. Julian, C. C. Law, 

G. S. Groesbeck, Howard N. Bacon and 
James P. Monaghan, some of whom were 
formerly connected with the General Un- 
derwriting Company, of which George G. 


Brown was the manager. Mr. Julian is 
manager of the new company. 
An order will be issued by Fire Chief 


Archibald of Cincinnati forbidding the use 
ot naphtha and gasoline in that city by 
clothes cleaning establishments. If the 
eighteen concerns that now use the ma- 
terial are to continue the business they 
will have to do cleaning outside the city 
limits. ‘The oils,’’ Archibald says, ‘are 
used in revolving cyclinders, and they 
create dangerous gases that are liable to 
explode at any moment and cause a seri- 
ous fire. They are more hazardous than 
powder.”’ 

The grand jury at Bryan, Ohio, 
returned an indictment ‘against . 
Bercaw, former secretary of the defunct 
United Farmers Mutual Live Stock Pro- 
tective Association of Edgerton, charging 
that he embezzled and obtained property 
under false pretense, that he retained 
$832.72 that belonged to the association 
and that he represented that the money 
was to be paid to Charles Dean, who was 
designated as general agent of the com- 
pany, when, in fact, he did not have such 
a connection with the organization. 


has 





In order to increase its surplus the 
Walla Walla Fire has amended its char- 
ter, reducing its capital $100,000 and trans- 
terring that amount to surplus. his 
gives the company $200,000 capital. 

The Security of Connecticut has now 
opened an entirely separate western de- 
partment at Rockford, Ill., taking offices 
on the sixth floor of the Brown building. 
It took the former quarters of the In- 
surance Company of the State of Illinois. 

Losses in the state of Washington dur- 
ing the month of May have been very 
light. The loss ratio of the Washington 
Fire, the leading home company, for in- 

stance, was 6.2 per cent, which includes 


liberal’ lines On Washington wood work- 
ers. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL FIRE INSURANCE 


COMPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N. H. FAIRBANKS, presr. 
M.L. MILLIGAN, rreas. 
E. C. PRIZE, aupiron « v. prest. 


JOHN G. WETZEL, sec'tv. 





AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





COOPER 


Fire Insurance Company 
OF BAYTEN, ©. 








F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
—THE—— 


Cincinnati Underwriters 


Composed of the 
Eureka Fire and Marine 


and Security Insurance 
Companies of Cincinnati, 0. 








Statement Jan. 1; 1907. 
Cash Capital ........--.ccc+seseeeeee ooe-$280,000.00 
= Reinsurance...........-++ 218,596.60 
Other Linbilities.....-.+.000s0s0s00 00 31,805.59 
BDAVIB B. CORWIN CHAS. VAN AUSDAL | Net Surplus. . sclctanks Sacanesae 
enema Total Assets......... +++: .-$712,105,13 
GHAS. W. SCHENK, Secretary Losses Paid Since @rganization.. 3 324,872.45 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


J. H. LEIDING, Secretary 


ASSETS, $83,680.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple e 


Business in other States considered. 


mares snes 


. . + 


CINCINNATI, OHIO 





ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W. POHLMAN - - President 
E.W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 








ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Oa: $300,000.00 
Sota my all other Liabilities 72, 941.83 
GEORGE BRUMDER, President 

FRANK DAMKOEHLER, Secretary 
BIERCE & SAGE, Ay 
Whitney Opera House B 


Re-insurance Reserve - « 


722,879.65 
me Cae - - - asf ry 


156,594.13 


$1,309,69 
GUSTAV WORLAEGER Jr., Vice-President 


. C. HUGHES, Supt. of Agencies 


ts for Michigan and Ohio 
ock, Detroit, Michigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 


WICK, Ishpeming, Michigan 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 
Telephone Main 275 CHICAGO 
SOUTHERN DEPARTMENT: 

1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 


Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . | 229,349.55 


WM. FS STIFE 
N LEYMANN pvicgPres’t 


WwM. CORB ING, ber SIRSTER, Gen 
Set Su ort of Agencies 
RICE, Special Agent 














H. A. RICHARDSON, President 


WM. D, DENNEY, Secretary 


The Delaware Fire Insurance Co. of Dever, Del. 


Capital, $200,000.00 


This Company had only ‘$17,250 invelved in the San Francisco cenflagration, whieh has 
ll been paid in full witheut discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New Yerk 


4. G. BUSWELL, Cook 


County Masaeger, Chiesge 
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MICHIGAN AND INDIANA 


MERGER OF DETROIT AGENCIES 











Whitbeck, Burwell & Chapman Is New 
Firm Resulting from Consolidation 
—Has Big Company List 





The Whitbeck & Chapman and Chan- 
dler & Burwell fire insurance agencies 
at Detroit have consolidated and on June 
I moved into their new quarters, 209-211 
Majestic building, second floor, Michi- 
gan avenue side, and in the “Heart of 
Detroit.” It is generally admitted that 
the new firm has one of the finest and 
best located agency offices west of New 
York city. The style of the new firm 
is Whitbeck, Burwell & Chapman. 

E. R. Chandler and R. Z. Chandler, 
who were formerly with the Chandler & 
Burwell agency, have severed all connec- 
tion with this concern, both gentlemen at 
present being in the far west. This 
agency has been in operation in Detroit 
for about eight years and represents the 
following companies: Globe & Rutgers, 
Guardian, Southern, Queen City, Hamil- 
ton and New Jersey. John S. Burwell, 
who succeeded the Chandlers, will be the 
inside man of the new firm. 

Whitbeck & Chapman have been in the 
business about four years, occupying 
offices on the tenth floor of the Ma- 
jestic building. A. E. Whitbeck was 
formerly connected with the Germania 
and is the seasoned timber of this con- 
cern, G. L. Chapman coming out of the 
daily newspaper field to form a partner- 
ship with him two years ago. Whitbeck 
& Chapman represent the following com- 
panies: German of Peoria, German of 
Indiana, Ohio German, Seaboard, Cos- 
mopolitan and the Louisville. 

The new firm has the sole agency in 
Detroit for the Millers National of Chi- 
cago, having been licensed last week, 
and, as general agents, will represent the 
Queen City, German of Peoria and Sea- 
board Fire & Marine. 





Committee to Consider Petition 


The Indiana State Board has appointed 
a committee to consider the petition of 
towns in the Calumet district, in the ex- 
treme northwestern part of the state, to 
be put under a separate inspection bureau, 
as Indianapolis and Evansville are. There 
are several towns in a group around Ham- 
mond that are so near one another as to 
be practically one and they ask to be dis- 
connected from the South Bend bureau. 
They are also dissatisfied with the new 
tariff at Hammond and have rejected the 
Dean rates. 

The Hammond, Ind., local board is re- 
Ppudiating the Dean schedule. Resolutions 
rejecting this schedule have been sent to 
the governing committee of the union, but 
the companies are not in unison with the 
local board and have issued emphatic in- 
structions to their agents to observe the 
new’ rates. 


Agents Lose Big Lines 

The Studebaker line at South Bend, 
Ind., has been rewritten by the Western 
Factory Association at a rate of 45 cents. 
About $300,000 of this line, which has 
always been carried through the local 
agents, went to outside companies 
through a Chicago broker at a lower 
rate. The same broker took $75,000 of 
the Birdsell lumber yard line at a cut, 
June 1. These changes affect the non- 
union agencies only. 





Indiana Agency Appointments 


American, N. J.—T. H. Stradley, 


Jef- 
fersonville; 


Halliday & Dragoo, Parker; 
Curtis, Waldron; A. M. Mayfield, 


Montmorenci; J. Forbes, Westville; 
J._C. Murphy, Morocco. 
Ben Franklin—Brandon & McMahan, 


Anderson; Fremont Clifford, Connersville. 
British America—B. F. Shultz, Elkhart. 
Com’l Union—F. E. DeHority, Elwood. 
sa nnectiont—L.. R. Sommerville, Farm- 


land; C. F. McIndoo, Freedom; Dawilla 
Spannuth, Greenfield; S. CC. Perkins, 
Hudson; G. T. Woody, Russiaville; M. B. 


Lombard, Spencer. 


Firemens—A. J. Hassmer, Lawrence- 


urg. 
Girard—Coquiliara “& Coquillard, South 
Bend. 


Hanover—G. G. Morris, New Castle. 
London—H. S. Fraser, Indianapolis. 

Metropolitan—W. R. McIntyre, Marion. 
« Mechs.—M. B. Lombard, Spen- 





Mich. Com’l—H. R. Koffel, Knox; Bur- 


Son Co., Winamac; Rose Ins. 


Hunt- 


ington; V. Hough, Scottsburg. 
Niagara—F. E. DeHority, Elwood. 
N.S. & M.—William’ Mendenhall} 
Mod 


odoc. 
Northwestern F. & M.—J. O. Hover, 
Evansville Trust & Savings Co., Evans- 
Lafayette; D. H. Kuth, Richmond; Evans- 
ville Trust & Savings Co., Evansville. 
N. Nat’l—S. B. Templin, Winchester. 


Ohio German—P. McClain, Shelbyville. 
Old Colony—N. R. Green, Princeton. 
Queen—F. M. Hageman, Edinburg. 


Royal—George Lyster & Co., Thornton. 
Security Ct.—Leslie Good, Mechanics- 
burg; J. E. Jones, Sycamore; F. M. Law- 
rence, Greentown. 

Western, Pa.—Burk & Blake, Lafay- 
ette; W. E. McMichael, Warren. 





AMONG DETROIT UNDERWRITERS 





Great Amount of New Business Is De- 
veloping, But Best Companies Get 
Little of It 





Detroit, Mich., June 4.—(Special Cor- 
respondence.)—A_ special agent said to 
me: “My manager wants to know what 
the managers could do if they came to 
Detroit.” I said, “Nothing, that I know 
of. They could sit in their office and 
do just as much as they could by com- 
ing here.” Last Sunday’s paper had the 
following item: “Contracts have been 
let for dwellings to be erected in the 
North Woodward district amounting to 
over one million dollars.” This amount 
is not overestimated. And this is cream 
business. I’ll bet the better class of com- 
panies will not get 10 percent of the 
insurance on these dwellings. 

It has been demonstrated that the most 
profitable business written is dwellings, 
and the companies getting these dwell- 
ings in Detroit write them at almost any 
price and pay 35 percent for the busi- 
ness. The agents who represent the 
companies have solicitors in every 
branch—the man who sells the lot, the 
contractor who has a boy that he can’t 
keep in spending money, the architect 
who don’t get enough in the way of 
legitimate fees, and the man who makes 
the loan get a commission of 25 percent 
for steering the business to the office 
of those companies. Not only that, 
if the owner escapes these leeches and 
gets into one of these offices, he can 
plank down his money less 25 percent 
and get it. What does this prove? 
Simply that the rate charged is too high. 
Don’t think for a minute I am an ad- 
vocate of low rates, for I am not; but 
if you go into a field and want this 
kind of business, you can get it only 
by meeting the other fellow’s rates. 
I am satisfied with what I am doing, 
but would be better satisfied to do more. 
What annoys me more than anything 
else is that I have to take advantage 
of my friends. 


The Calvert Lithograph Company, a 
sprinklered line, rated last year at 50 
cents, has been cut this year to 25 cents. 
One-half of the line is written in the 
mutuals, the other half is controlled by 
the Detroit F. & M. and the Michigan 
F. & M. The whole line amounts to 
about $300,000. 


During the coming week two new 
companies will enter Michigan. The 
special agent has notified me he will be 
in Detroit in a few days and wants me 
to help him in getting a good agent. 
Of course I will do all I can to help 
him; but when some of the old line 
companies that have to change offices 
work for a week, then go away with- 
out getting located, I can see what he 
is up against. 

I had a little insurance from a friend. 
The other day I asked for a renewal. I 
discovered the rate had been slightly in- 
creased and so advised him. He broke 
out as follows: “Between you insurance 
men and the taxes we property holders 
will be ruined.” I had a little curiosity 
to see how the hold-up game worked, so 
made some inquiries. I found eight 
years ago this property was leased for 
$6,000 a year. The lease expired three 
years ago and was renewed for a period 
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| INSURANCE COMPANY 
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FIREMAN’S FUND 
7 INSURANCE COMPANY 
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INSURE AUTOMOBILES under the most liberal 


form of policy, covering against loss or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also.against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
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of five years at $9,000 per year. Th 
property is now back in his hands an 
he is considering who to let have the 
buildings for a period of ten years at 
$15,000 a year. He has three applicants. 
The insurance rate has increased 30 cents 
per hundred and taxes 2 mills, and he is 
almost ruined on account of excessive 
insurance and tax rates. It’s a pity we 
can’t be landlords, not insurance agents. 

The Adirondack and Lumber insurance 
companies, both of New York, which re- 
cently entered the state, have representa- 
tives in the city trying to locate their 
companies. 

The St. Louis Fire and Washington Fire 
of Seattle, recently admitted to the state, 
are now located in the office of F. J. and 
G. B. Stevens in Detroit. 

Wrock & Watson get the Svea and Star 
at Detroit, they transferring from the 
Cc. M. Preston agency. 


Otp DETROITER. 





New Rates at Marion 

The local agents at Marion, Ind., have 
adopted the Dean rates after a _ pro- 
longed controversy. Muncie and Ander- 
son agents are still holding out against 
the new tariffs. 

Whether the Marion approval will 
stick remains to be seen. After the first 
attempt to get the agents in line some 
companies knocked the plan sky high. 
The nonunion agents since then have 
written to their companies for advice. 
Most have instructed them to get the new 
rates, but two or three of the important 
factors are bucking. If they do not co- 
operate Marion may sink back into a 
serious rate condition. 

Manager Sellers of the Indiana In- 
spection Bureau, visited Anderson to ex- 
plain the rate system. Some field men 
believe the agents there will get in line, 
although two or three of them own prop- 
erty themselves are hit by the new rates, 
and are inclined to hold out. 





Do Not Like Detroit Clause 

The local agents at Detroit, Mich., have 
sprung a “ringer” on the companies in 
the shape of a semidisguised landlord 
waiver clause, which, while not similar 
to that recently tabooed at Milwaukee, 
contemplates the same_ result. The 
sprinklered building corner of Monroe 
avenue, Farmer street and Gratiot ave- 
nue, a department store insured in the 
name of the Western Real Estate trus- 
tees, contains the following: 


It is understood that the use of the 
watchman clause, the automatic sprinkler 
clause and the gasoline clause (five gal- 
lons) in the policy, is based upon the war- 
ranties to observe them given by the 
tenants, Partridge & Blackwell, occupying 
the whole of said building, and that this 
guaranty of the occupants shall, as regards 
the insurance upon the building, be re- 
garded as due diligence on the part of its 
owners to maintain a watch and sprinkler 
service and gasoline protection, and that 
failure by the tenants to observe those 
warranties shall not vitiate the building 
policies, but shall make the assured liable 
for the difference in the rate of insurance 
between the rates with and without the 
watchman, the automatic sprinkler and the 
gasoline clauses. 


MICHIGAN NOTES 


G. C. Edwards of South Range, Mich., 
has purchased the R. Thompson 
agency of that town. 

The Glazier stove Works at Chelsea, 
Mich., has been equipped with sprinklers 
and a large pump has been installed in 
the new power house. 

The American Central and St. Paul has 
taken up their agencies with Wilcox & 
O’Brien at Mancelona, Mich., and placed 
them with Nelson C. Weter. 

The Eaton County Loan & Realty Com- 
pany of Charlotte, Mich., has sold its in- 
surance agency to V. G. Griffith, who has 
been secretary of the company. 

The fire commissioners at Kalamazoo, 
Mich., have bought a new combination 
chemical and hose wagon for use in the 
new fire station, to be built at the corner 
of Burdick and Lovell streets. Bids are 
also being received on aerial trucks. The 
hose wagon that is now at the main sta- 
tion will soon be rebuilt into a chemical 
apparatus. 

The death of Emil Schoenenberg removes 
another honored and respected member 
from the ranks of fire underwriters of 
Saginaw, Mich. He has been in delicate 
health for some three years past. It is 
not known just what will be done with 
the agency, which was a small one, but it 
will most likely go to B. Geer & Son or 
Chas. A. Khuen, they being the only union 
ee left on the West side of the 

ver. 





INDIANA NOTES 


The London Assurance at Indianapolis 
has been transferred from the Selvage 
agency to the Marion Trust Company. 

The Indianapolis Association of Local 
Agents will hold its annual festivities 
next Saturday at Broad Ripple, a suburb 
nine miles out. 

At Peru, Ind., P. M. Crume has recent- 
ly taken the agency of the Ben Franklin, 
Metropolitan, New Jersey, Northwestern 
F. & M., Ohio German; Old Colony and 
Spring Garden. 

The Emery Land Company, East Chi- 
cago, Ind., just incorporated with $50,000 
capital stock, will do an insurance as well 
as a realty business. The directors are 
Theodore and John R. Emery, Augustus 
H. Downs and Fred J. Fife. 

The building, 922-928 Fowler street, In- 
dianapolis, occupied by the Ralph Ice 
Company, has been penalized 1 per cent 
on account of defective electrical wiring 
and agents have been requested to collect 
the advance on existing policies. 

The Indiana Mutual Cyclone Insurance 
Company was organized at Indianapolis 
last week under a new law passed by the 
last legislature, authorizing such compa- 
nies to operate in the whole state instead 
of limiting them as formerly to five coun- 
ties. 

The Federal Protective Real Estate So- 
ciety has been incorporated at Indianap- 
olis, with $10,000 capital stock, to do a 
real estate and insurance business, the 
incorporators being Henry Ahlering, P. C. 
and Henry A. Woodworth, George A. 
Hooker and Wm. R. Deal. 

At New Albany Ind., Mc Kay & Longley 
have dissolved partnership and divided the 
companies. J. C. Longley took the Glens 
Falls, Milwaukee Mechanics, Prussian _Na- 
tional, North River and Farmers of York. 
He has now sold the expirations of these 
companies to the Mutual Trust and De- 
posit Company, which adds these compa- 
nies to its agency. 





IN ILLINOIS AND WISCONSIN 


SCOPE OF FIRE MARSHAL LAW 











Bill in Wisconsin Legislature Amended 
in Some Particulars—Purtell 
Slated for Job 





The bill creating the office of state fire 
marshal has passed the Wisconsin legis- 
lature and will become effective after its 
publication. During its progress through 
the legislature it was amended in several 
particulars, the main changes being the 
exemption of town mutuals from the tax, 
the reduction of the rate of taxation 
from one-half to one-quarter percent 
and the payment of fines and penalties 
into the state school fund instead of 
into the fund for the support of the 
office. 

It is said on good authority that Gov- 
ernor Davidson will appoint Thomas M. 
Purtell as the first fire marshal. Mr. 
Purtell was deputy commissioner of in- 
surance under the last administration 
and was a candidate for the nomination 
of commissioner last fall. 

The salary of the fire marshal is $3,- 
000; chief assistant, $2,500; first deputy, 
$1,800; second deputy, $1,500. One dep- 
uty must be a lawyer. 

It is estimated that the tax of one- 
fourth percent will bring in nearly $20,- 
000, and it is questioned by some people 
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German Fire Insurance Co. 


Of PEORIA, ILLINOIS 


$200,000 
907,502 


Capital ° + ° . . 
Assets ” . . . . o 


Paid in Baltimore . $402,000 
Paid in San Francisco 450,000 





C. W. RANSOM, Pres, 


W. A. MORAN, Vice Pres. 


JOHN H. GRIFFIN, Sec’y and Treas, 


CONSOLIDATED 


Fire and Marine Insurance Company 
Albert Lea, Minn. 


Writes Fire, Lightning and Cyclone Insurance. Strictly an 


Agency Company. 


Prompt in settlement and in payment of losses. 


Agents wanted in Wisconsin. 


Good 


G. F. KRUIIDICK, Spl. Agt., 409 Germania Bidg., [ilwaukee, Wis. 





The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 3853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 
Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicago 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 





as to whether that amount will be suffi- 
cient to run the department after it is 
in full operation. 

Any excess collected over the amount 
actually expended in any year is held 
in a separate fund for the future use 
of the department. 





Milwaukee Clearing House Report 


At the annual meeting of the Under- 
writers Clearing Association of Milwaukee 
the old officers were reelected, Frank J. 
Meyer, president, and J. O. Myers, secre- 
tary and manager. The annual report 
ghowed a membership of 62, a net gain of 
four. The balances between members for 
the year amounted to $126,923.92. When 
it is taken into consideration that thou- 
sands of accounts are represented by the 
balances and that all are promptly closed 
each month, the $224.65 expense of the 
association for the year looks very small 
indeed. It is a great institution. 

John A. Kennedy begins his career as 
an insurance agent in Milwaukee with a 
second agency of the Agricultural. Mr. 
Kennedy has an office in the Pabst building 
and will join the local board. 


ANNUAL FIELD MEN’S MEETINGS 





Illinois State Board and Illinois Field 
Club Are Preparing for the An- 
nual Round-Up 





The Illinois State Board will hold its 
annual meeting at Lake Delavan, Wis., 
next Tuesday and Wednesday. Members 
will arrange to arrive there next Mon- 
day evening. In addition to the impor- 
tant business session the entertainment 
committee will pull off some original 
and highly sensational events. The 
Ladies’ Auxiliary will report in full 
force. 

R. M. Bennett of the New York Un- 
derwriters, the vice-president of the state 


board, will have a walkover for the 
presidency. 
The Illinois Field Club is making 


preparations for a splendid meeting at 
Glenwood hotel, Lake Geneva, Wis., 
June 25-26. Last year the outing was 
all that could have been desired, and 
it will be a drawing card for a big at- 
tendance this year. 

M. L. C. Funkhouser, the present vice- 
president, will no doubt be elevated to 
the presidency. 





Getting 2 Per Cent Tax 

A number of Wisconsin cities are now 
after the 2 percent tax from policyhold- 
ers that have insurance in unlicensed 
companies. The city authorities are 
making a quiet hunt as to what con- 
cerns have such insurance. Local agents 
are able to furnish the necessary clews 
and as a result property owners are 
finding it is not so cheap after all to 
do business with outside companies. 





Clark Goes to Wisconsin 


Montgomery Clark, formerly _ special 
agent of the Calumet in Nebraska and ad- 
jacent states, has been appointed special 
agent of the Providence Washington in 
Wisconsin. Mr. Clark assisted in adjust- 
ing the Calumet’s losses in San Francisco. 
He is a young man who has always made 
good wherever he was placed. 





Wisconsin Agency Appointments 


Agricultural—Mrs. Frances H. Van Epps, 
Waupaca. 

Amer. Cent.—John Kloeckner, Iron 
Ridge; Paul A. Rix, Hartford; Wm. Pfleger, 
Milwaukee; P. Williams, Cambria. 

las—S. A. Wanta, Milwaukee. 

Boston—H. D. Barnard, Green Bay; John 
West, Oshkosh. . 

Colonial—E. D. Bullock, Beloit. 

Columbia—H. J. Bowell & Co., Merrill. 

Commerce—J. A. Keyes, Grand Rapids. 

Com’1 Union—Archie Barrett, Ingram. 

Connecticut—Andrew Williams, Sauk 


ity. 

Continental—R. W. Lueck and M. W. 
Locke, Waterloo; W. H. Pierstorff, Middle- 
ton; Conrad Lahr, Juda; . Rusch, 
Wabeno. 

Germania—G. B. Marvin, Jr., North La 
Crosse. 

Hanover—Samuel Owens, Dartford; Guy 
Van Doren, Birnamwood. 

Hawkeye—R. W. Davis, Madison. 

Indianapolis—Paul Browne, Rhinelander. 

North America—F. C. Millard and B. M. 
Weil, Milwaukee. 

Lumbermens—Heimbaugh & Spring, Su- 


. KF & M—F. W. Humphrey, 
Shawano. 


Milwaukee—C. F. Solberg, Milwaukee; 


J. H. Linderman, Grand Rapids. 
National, Pa.—H. J. Neuens, Sheboygan; 
S. D. Boreham Agency, Fond du _ Lac; 
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E. W. Lowell, Janesville; W. J. Shumway, 
Stevens Point; 


Charles Daumling, Mil- 
waukee. 


Niagara—T. F. Powers, Mauston; S. H. 
Dooley, Pardeeville; Leonard M. a 
Marathon; John Morrow, Pewaukee; A. S 
McKenne cameos S. W. Phelps and N. 
Maxon, alwor 

N. W. oo a H. Hanselman, Dale; 
goles * ae Lomira; Robert Waterston, 


- y ‘Colony—Henry Hay, Antigo; Kret- 
low & Lamont, Wausau. 
Ohio German—A. B. Ringer, Racine. 
Shawnee—S. 8S. Boreham, Fond du Lac; 
BE. B. Warren, Green Bay: Felix Benffey, 
Sheboygan; F. and Alice E. Hubbard 
Manitowoc: W._H. Francis, Janesville. 
St. Paul—J. W. Gunning, Friendship; 
Cc. F. Taylor, Wautoma; H. W. Barney, 
Necedah. 
Southern—Joseph H. wrens, — 
Sun, Eng.—R. M. Trestrail, w 
est 


es American—G. Lam 


Salem; E. Gierhart, Argyle; Chandler & 
Cleary, Blancharavile H. F. Beckman, 
New Li 

Western, Pa—J. F. Van Dooser, Ash- 
land; J. A. Ramsey, Oconto; John J. Mc- 
Gillis, Marinette 

Williamabureh: City—J. A. Donlevy, 


Oconto; W. E. Hudloff, Shawano. 





Bad Wiring at Sandwich 

At Sandwich, IIL, interior wiring condi- 
tions in general are bad; even new in- 
stallations were found to be seriously de- 
fective. The principal defects being the 
use of weatherproof wire, “commercial” 
lamp cord, no service switches and un- 
approved cut-outs. About 80 percent of 
the buildings in the congested district use 
electric current for lighting purposes and 
at least 98 percent was found to be defec- 
tive. 





Illinois Agency Appointments 

Prussian Nat’l—Lund & Christophersen, 
Rockford. 

Queen City—Cox & Ausbury, Macomb. 

Roch. Ger.—J. G. Oldham, Urbana. 

Royal Exch.—A. W. Pfeifer, Vandalia. 

me P. Campbell, Browning; 

. Damron, Basco; H. B. Tufts, Wheaton; 
& w. Parker, Coichester; Oscar Hughes, 
Windsor; F. é. Teverbaugh, Grant Park. 

Shawnee—J. B. Hammet, Tuscola; J. 8S. 
Davis, Kewanee. 

Security, Ct.—H. R. Sackett, Rockford; 
C. R. Moore, Earlville; O. E. McGovney, 
Mokena; Dan McGinnis, Jacksonville; J. 
; om Plano; Hazlett & Dozey, Mil- 
ord. 

Buff. German—C. H. Wareham, Aurora. 





ILL.NOIS NOTES 


Edwin C. Reed, district agent of the 
Travelers at Rockford, Ill., has opened a 
general insurance agency there. 

Captain S. A. Oliver of Joliet, Ill., has 
taken his son in partnership with’ him, 
the firm being S. A. Oliver & Son. Young 
Mr. Oliver has been with the engineering 
department of the Chicago, Joliet & East- 
ern railroad. 

The Forest City Fire of Rockford, the 
first company to introduce 4 o’clock clos- 
ing in the summer and Saturday half 
holidays, has purchased a 20-foot launch 
in which its officers and employes may 
enjoy their holiday time on the river. 


WISCONSIN NOTES 


aft West Bend, Wis., the Home and 

Springfield have transferred from B. C. 
Ziegler to Byron Fairbanks, leaving the 
Ziegler agency nonunion. 

Mrs. Frances H. Van Epps has taken 
over the insurance business of Mrs. Har- 
riet A. White at Waupaca, Wis., and ad- 
ded it to her own agency. 


Samuel D. Barnard, who has represented 
the National Mutual at Brillon, Wis., gets 
the Connecticut and Security, formerly in 
the Decker & Sohn agency, which cleared. 

Henry Vits, president of the Manitowoc 
Mutual Fire, has resigned and Joseph 
Bigel has been elected to fill the vacancy. 
Personal interests demanded Mr. Vits 
whole time. 


The supreme court of Wisconsin has sus- 
tained the decision of the lower court, au- 
thorizing the distribution of $50,000 of the 
surplus of the Germantown Farmers Mu- 
tual among members who had policies in 
March, 1906. 

Martin Vald, Jr., recently in the employ 
of the Illinois State Board, has been ap- 
pointed 5 assistant to help Advisory 
Rater A. Jones of the Wisconsin Field- 
Mens Ciub, in his work of applying the 
Dean schedule. 

M. W. Walte, deputy state insurance 
commissioner, has returned from a trip 
through the eastern states, visiting Phila 
delphia, New York, Providence, Spring- 
field, Worcester, and Boston. His object 
was the examination of insurance com- 
panies which are applicants for admission 
into Wisconsin. 

The planing mill of the C. L. Colman 
Lumber Company, northeast corner ‘of 
Cameron and Cross streets, La_ Crosse, 
Wis., is out of commission; the ma- 
chinery has been sold and the automatic 
sprinkler 
— a — 








piles, Bul disconnected from 
uilding will be used 
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RATE CONDITIONS 








IN KANSAS 





Signs of Trouble Are Noted in Some 
Towns Following in the Wake of 
Atchison 





Kansas still claims the attention of 
companies in the matter of rates. As an- 
ticipated, other towns are following in the 
wake of Atchison, where rates have been 
tacitly declared off by the action of the 
Hartford Fire in giving notice that it in- 
tends to protect its business at that point. 
Local agents at Leavenworth and King- 
man seem to have absorbed the Atchison 
air and rate infractions are numerous. 
It is probable that the present efforts of 
companies to hold these agents in line 
will be barren of results and that these 
will soon be “open” towns. 

Anent the apparent boycott of the Eld- 
ridge rates by the local agents at Leaven- 
worth, Kan., there is a possibility that the 
companies will stand firm for observance 
of current rates. There is a $50 license 
tax at this point which, in addition to 50 
percent to 7 percent other state taxes and 
the usual expenses of doing business, make 
it too expensive in the opinion of some of 
the companies to continue business at 
other than the present figures. It is re- 
ported the agents are writing at the old 
rates, notwithstanding the vigorous pro- 
tests of their companies and the outcome 
of the trouble is problematical. 





Bennett Retires from lowa Bureau 

H. Bennett of Cedar Rapids, manager 
of the Iowa Inspection Bureau, will retire 
from its service July 1 to devote his time 
to his other interests. C. J. Stewart, 
who has been his assistant for six years 
succeeds him as manager. Mr. Bennett 
owns some farms and is one of the best- 
known horse raisers and experts in Iowa. 





Will Meet at Lake Osakis 
The annual meeting of the Minnesota 
and North Dakota State Board will 
meet at Lake Osakis July 16-17. The 
Minnesota nest of the Blue Goose will 
hold forth at the same time. 





Holton Gets Phcenix in lowa 
George W. Holton has resigned as state 
agent of the Germania in Iowa, to ac- 
cept a similar position for the Phcenix 
of Hartford. Mr. Holton will take up 
the new work Aug. 1. 





Preparing for the Meeting 

The Missouri Fire Prevention Associa- 
tion is preparing for a splendid meeting 
and outing at Lake Contrary, near St. 
Joseph, June 20-21. Papers on various 
topics will be read and there will be talks 
and discussion. The local agents of St. 
Joseph will give a banquet and reception 
to the field men, on the evening of the 
20th. Members of the association will 
have the ladies of their families at the 
meeting. 





Will Contest Minnesota Tax 

It is understood the fire companies 
have united in a move to test the valid- 
ity of the 2 percent tax on premiums 
written in Minnesota. Attorneys rep- 
resenting the companies have written to 
the insurance commissioner, who in turn 
has sent their communication to the de- 
partment of the attorney-general. The 
matter is still pending in the hands of 
Royal A. Stone, assistant attorney-gen- 
eral, who handles the legal business of 
the insurance department. 





German American Gets School Line 

The capture of the line on the Duluth 
schools by the Manley-McLennan agency 
has raised “hari-kari” among the Duluth 
agents and the end is not yet. On May 
28 the liability attached and the entire 


line has been placed in the German- 


(Continued on Page 12.) 


The Michigan F. @ M. Ins. Co. 
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Cash Capital $400,000 Cash Assets $1,250,000 
Surplus to Policyholders $700,000 





ALL SAN FRANCISCO LOSSES PAID IN FULL 





For agencies in Illinois, Wisconsin and Minnesota address Home Office or M. M. Hawx- 
hurst, Sp’l Agt., P. O. Box 825, Milwaukee, Wis. 
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Insurance Co. 
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FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 
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$ 200,000.00 
1,092,463.4 1 
2,017,225.18 








FOUNDED 1710 
OLOEST IN THE WORLD 


P. T. KELSEY, 
Agents Wanted in cities and towns where not represented 


SUN INSURANCE OFFICE 


©f London 


(97th YEAR OF 


ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine STacct,New Yor 


J.J. GUILE, Manacer 


Pacific COAST DEPARTMENT, OAKLAND, CAL. 


Cc. A. HENRY & CO., Generat Acents 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER 


ASSISTANT MANAGER 








HARVEY W. MURRAY \ 
GENERAL 










Ae 


ole REs— 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE GERMANY. 


UNITED STATES BRANCH 
Uy NEW YORK. 


. 
x wt 
Age ELSE, ms 







153 LA SALLE 8ST. 
CHICAGO, ILL. 





JOHN J. HENRY, Pres. 


For representation in Ohio, 





GEORGE F, REEVE, Vice-Pres, 


Sue 





CHARLES M, HENRY, Sec. 


dark fire 


INSURANCE CO. 


NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS 


ITS AGENTS 





Minnesota 
CARROLL L. DeWITT, General Agent, 


Illinois, Io Wisconsin, Michigan 
al ekieme n, Michigan, 


153 La Salle St., CHICAGO 











THE WESTERN 





UNDERWRITER. 


June 6, 1907. 








THE WESTERN 
UNDERWRITER 


Published every Thursday by THE WEST- 
ERN UNDERWRITER COMPANY, Cincin- 
nati and Chicago. 

C. M. CARTWRIGHT, Managing Editor 


EDITORIAL OFFICE, 145 La Salle Street, CHICAGO 
CINCINNATI OFFICE, Johnston Building 


Subscription Price, $2.50 a year, in Canada 
$3 a year, Single Copies, 15 Cents. 


Entered at Chicago Postoffice as ftecond-class matter. 




















PRESIDENT HEGEMAN 


INSURANCE men generally will concur 
in the. many expressions of esteem and 
confidence which are being made to Presi- 
dent Joun R. HeceMan of the METROPO- 
LITAN Lire. We have long considered 
Mr. HeEGEMAN one of the ablest, if not 
the most able, of the life insurance ex- 
ecutives of the country as well as a gen- 
tleman of the highest integrity in all his 
business and personal affairs. The Arm- 
strong investigation revealed no serious 
irregularities in the METROPOLITAN or in 
the conduct of its officials, and it seems 
a peculiar injustice and hardship that 
President HeGeMAN should personally be 
subjected to the unpleasant publicity at- 
tending on the recent indictment. There 
seems to be none of the usual circum- 
stances accompanying action in such 
cases, where even technical violation of 
the law only is charged. There has been 
practically no criticism of President 
HeceMAN or of the METROPOLITAN, and 
the company was generally supposed to 
be one of those which passed the search- 
ing tests of the Armstrong committee un- 
scathed. That a criminal action has been 
brought against the distinguished presi- 
dent of the METROPOLITAN, considering all 
the facts of the case, appears to us to re- 
flect more discredit upon those who 
brought it about than the results, what- 
ever they may be, can detract from the 
name of him who has been made the 
victim. 


IOWA CZAR ARBITRARY 


Wut the companies secured a few 
minor concessions from the Iowa auditor 
as to arrangement of the cancellation 
table, place of agent’s signature and the 
like, he is assuming an arbitrary position 
and has convinced companies more than 
ever that he wants to rule with an iron 
hand. 

For instance, he will not allow the 
usual notice at the bottom of the front 
cover suggesting that the holder read his 
policy carefully and have all policies uni- 
form. He also prohibits the use of the 
note at the end of the “Assignment” 
clause giving instruction how to secure 
mortagees. 














MAKES A GOOD MOVE 


THE decision of President W. L. Krne, 
of the Fire UNperwriters ASSOCIATION 
or THE NorTHWEST, to have fewer papers 
at the annual meeting should meet with 
cordial approval. The tendency of most 
conventions is to attempt to pack too 
much mental provender into the minds of 
listeners until brain indigestion results. A 
two hours’ session is ample, and any of- 
ficer who carries a body of men beyond 
that limit should be hamstrung. An hour 
and a half would be wiser. 


value, but there is a limit to physical en- 
durance. When two hours have elapsed, 
there is confusion and gradual exodus. 
Then the speaker is treated unhospitably 
and the good effect of the meeting is 
lost. 

For our part, we are glad to crown 

President K1nc as a Moses, who will lead 
us from the heretofore weary, prolonged 
talk fest into pleasant ways. 
His plan is to have but two papers a 
session, thus giving members ample food 
for thought and discussion. There will be 
no excuse then for not attending every 
session. The speakers will have atten- 
tive listeners, and the annoying coming 
and going should be stopped. 

Much of the value of these gatherings 
is the social feature. Members are willing 
and anxious to have enough of the intel- 
lectual, but when the hour of 12 o'clock 
or 4:30 o'clock has arrived, they want to 
be relieved. 





LIFE INSURANCE LAWS 


We believe that the time will come 
when much of the restrictive life insur- 
ance legislation now on the statute books 
of the several states can safely be re- 
pealed. That many of the laws which have 
been passed deal inadequately with the 
matters which they are intended to regu- 
late no intelligent student of conditions 
will doubt, but that there are also real 
evils that need to be cured, and that have 
been the cause of this legislation, will 
not be denied. 

Of the numerous remedies proposed 
and that have taken more or less imper- 
fect form in these laws, the movement 
for the publication of dividend results 
combined with a practical standardization 
of policy forms we believe to be the most 
deserving of support, and the soundest 
from the standpoint of public policy and 
the interests of companies and policyhold- 
ers. We do not mean to assert that divi- 
dend results are the only criterion by 
which the desirability and worth of a life 
insurance company are to be judged, but 
the application of this test certainly dis- 
poses of many of the questions that come 
up in every day competition, and thus the 
comparison of the companies on other 
points is simplified. 

A matter of growing importance is the 
question of capital stock and of stock- 
holders’ interests in the profits of the 
company. No one wishes to destroy arbi- 
trarily a legitimate vested interest, but 
the organization of many new companies 
on a participating basis with large cap- 
itals, and the tendency on the part of 
some established companies to increase 
their capitals threatens to impose an en- 
tirely unnecessary burden on policyhold- 
ers and call for regulation. The tendency 
should be to eliminate capital stock in 
mutual companies after they are once es- 
tablished rather than to increase it, and 
this is provided for in the charters of 
some of the new companies. It is a 
question whether a company with a large 
capital stock deriving profits from par- 


ticipating policies will not suffer an im- 
pairment of its patronage and of the loy- 
alty of its agents under the conditions 
that will prevail in the future. 





Ir salvage corps stables sent up a smell 
as bad as the _e departments of some 
cities, the public would more fully sym- 
pathize with the chief of police of Mil- 
waukee in his objections to renting the 
Armory building to the salvage corps 





‘Men are willing to listen to papers of 


because of the odor. 


Personal Side of the 


Insurance Business 





A delightful occasion in Dayton, Ohio, 
last Saturday evening was the banquet 
and presentation of a silver loving cup 
in honor of Jacob Linxweiler, on the 
completion of a service of forty years 
as secretary of the Teutonia Fire, or, 
as it was printed in the beautiful sou- 
venir gotten out in commemoration of 


the event, “Der Teutonia Feuer Ver- 
sicherung’s Gesellschaft von Dayton, 
Ohio.” This splendid western  Ger- 


man company is almost entirely the 
creation of Mr. Linxweiler. When he 
became secretary its capital was, for the 
most part, in stockholders’ notes and its 
business inconsiderable. To-day it is the 
strongest of the Ohio companies, having 
a net surplus of $480,000. THe WESTERN 
UNbDERWRITER doubtless voices the sen- 
timents of all western insurance men 
in offering its congratulations to the 
Teutonia and to Mr. Linxweiler on this 
most pleasing anniversary celebration. 


G. H. Stratton, formerly special agent 
of the Federal and Assurance Company of 
America in Ohio and Michigan, has re- 
tired from the insurance business and be- 
come a member of the firm of E. W. 
Hughes & Co., distributors and manufac- 
turers agents, St. Louis. The firm repre- 
sents the Pittsburg Lamp, Brass and 
Glass Company, Imperial Glass Com- 
pany of Bellaire, Ohio, Dugan Glass 
Company of Indiana, Pa., and other con- 
cerns. 


George L. Chase is this week cele- 
brating his fortieth anniversary as presi- 
dent of the Hartford Fire. He is one 
of the oldest company chief executives 
and has long been a commanding figure 
in the fire insurance world. 


H. W. Letton, assistant United States 
manager of the Prussian National, will 
sail June 13 for a trip abroad. He will 
visit the home office at Stettin, Ger- 
many, and tour through the continent to 
some extent. 


Much praise is given J. W. Warnshuis, 
most loyal gander of the Iowa Blue 
Goose for the masterly way he is hand- 
ling the Hawkeye pond. The Iowa 
ganders, before they were gathered to- 
gether in the sacred waters, did not fly 
in the regulation triangle which is 
adopted by all well-ordered geese in 
flight. The Iowa ganders had no special 
rules governing their migrations. But 
Goosedom has wrought a change for the 
better. The geese in Iowa fly in a 
straighter course and there is finer har- 
mony in the pond. Woe betide the ill- 
fated gander that ignores the prac- 
tices observed on the skyward tours. 
Loyal Gander Warnshuis, a diplomat, a 
good fellow, square as a man is made, 
deserves much credit for the admirable 
Iowa nest. 

He is state agent of the Home in 
Iowa, one of its most trusted field men. 
Before he went to Iowa, he was located 
in Chicago as Cook county special of 
the company, and his old friends in the 
western metropolis are gratified over the 
success he has attained. 


George W. Ames of Bay City, Mich., 
believes in enjoying life as he goes 
through it. He has recently fitted up 
a fine houseboat, and on Decoration Day 
entertained the special agents represented 
in his office, together with a few others, 
on a cruise, followed by a dinner at the 
Boat Club house. 

Col. William M. Monroe, state agent 
of the New York Underwriters in Ohio, 
has found out the wonderful benefits 
growing out of membership in the Blue 
Goose. Recently Colone! Monroe, who says 
he got his title from being a member 
of the Salvation Army, was riding from 
Corwin to Waynesville, Ohio, in a stage, 





Ajiming at More Uniform- 
ity in Insurance Practice 





Considerable interest. is being taken in 
the effort on part of a national organiza- 
tion to get better uniformity in inspec- 
tion reports. 

The National Association for Uniform 
Inspection Reports was organized pri- 
marily for the purpose of adopting uni- 
form inspection reports by the different 
underwriting and inspection bodies of this 
country. 

A great deal of complaint has been 
made by insurance companies on account 
of the lack of uniformity, which caused 
much loss of time reading reports in 
an endeavor to secure certain informa- 
tion. It was claimed that if all reports 
were uniform in style the information 
desired could be quickly secured, as the 
examiner would know just where to look 


for it. 
* * * 


The association started with 42 mem- 
bers, and at the last meeting, held in New 
York on May 21, it was found that with 
but few exceptions the form decided up- 
on was adopted. 

The success of this movement inspired 
the executive committee to efforts in 
other directions, and a new organization 
was planned to supersede the Uniform 
Inspection Report Association. The new 
body is called the Fire Underwriters Uni- 
formity Association, and was organized 
for the purpose of promoting uniformity 
in insurance practice. The officers for 
1907-8 are: President, William A. 
Stoney, New York; vice president, T. B. 
Sellers, Ohio; secretary and treasurer, R. 
F. Hilliard, Boston; executive committee, 
W. G. Sanderson, Chicago, chairman; 
Gorham Dana, Boston; W. H. Wensley, 
New York; F. H. Porter, San Francisco; 
J. R. Sullivan, Milwaukee; F. H. Mac- 
Knight, Atlanta, Ga. 

* * * 


Committees were appointed to report 
on the following subjects: Sprinkler grad- 
ing schedule; maps and symbols; uni- 
form town and electrical reports. A num- 
ber of other subjects are open for con- 
sideration and as soon as the work of 
the present committees is under way, 
others will be appointed. 

One of the most valuable features in 
connection with the new association is the 
interchange of such information as will 
be of assistance to inspectors of rating 
bureaus. 

The work undertaken by this associa- 
tion will in no way conflict with the func- 
tions of the National Fire Protection As- 
sociation, as the work of the new organi- 
zation is of a nature that the National 
Fire Protection Association cannot con- 


sider. 
* * * 


The membership is divided into two 
classes—active and associate. Active 
membership is restricted to rating and in- 
spection bureaus. Associate members are 
representatives of companies and agents, 
both local and special. Dues are $5 a 
year for active, and $2 a year for as- 
sociate membership. 

Meetings will be held annually; the 
date of the meeting will be the day prior 
to the annual meeting of the National 
Fire Protection Association. 





a mother and daughter. The younger 
woman surprised him by asking him if 
he was not an insurance man. He 
owned up, supposing he was addressing 
somebody for whom he had adjusted a 
loss and whom he had forgotten. 

“What made you think I was an in- 
surance men?” asked the courtly under- 
writer. 

“Oh, I live at Monroe, Wis., and 
George Wright, special agent of the 
German American, lives there, and he 
is a Blue Goose.” 

The Northwestern National Life of 
Minneapolis is now opening the Illinois 
field and has appointed E. A. Loomis 





his fellow passengers being two ladies, 








of Chicago as state manager. 
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onsultation of independent actuaries 

by agents about to engage with 

companies is said to have become 
quite a practice. Actuaries are also being 
consulted by agents in other contingencies 
more than formerly. Many agents are 
coming to appreciate the importance of 
tying up with a company that is sound 
and true in every respect, and whose pop- 
ularity is not likely to be affected by 
anything that may occur. Then legisla- 
tion is becoming more stringent and there 
are fewer companies that can measure up 
to all standards. Some companies have, 
from the standpoint of the assured and 
the agent, undesirable charters; others 
may have a bad mortality record or a 
lot of business on the books that may 
prove troublesome in the future; another 
may have a policy of treating its agents 
unfairly, and so on. The agent goes to 
the actuary and inquires, “What is there 
that can be said against this company ?” 
and then he carefully considers the weight 
of the objections, and decides whether 
they are greater than he would care to 
overcome. Recently a gentleman who con- 
sidered taking an important generai 
agency of a certain company wired an 
actuary that he would be in his office at 
a certain time and asked for an appoint- 
ment. The two spent a couple of hours 
going over the company in question, and 
the gentleman, a day or so later, decided 
to accept the offer made. 

+ & 


A man who has gone into life insur- 
ance legislation extensively gives it as his 
opinion that some day a supreme court 
removed from the exigencies of politics, 
or which rises above politics, will lay 
down definite rules as to right of private 
contract. Have legislatures the right to 
restrain companies from making certain 
‘contracts—deferred dividend policies, for 
instance—if policyholders desire them? 
Have legislatures the right to ‘Timit the 
compensation of agents? He gives it as 
his opinion that this question is bound to 
be raised and he declares that a supreme 
court absolutely unhampered, would opine 
that legislatures are going beyond their 
bounds in restricting oe right of private 
contract. 

+ & 


What can we do with our small and 
young companies? Some men represent- 
ing old companies, who know nothing of 
the struggles of their infancy, would have 
severe restrictions placed on the young 
institutions. It would force their retire- 
ment. Such a course would throw a mo- 
nopoly of the business to the old com- 
panies, which would hardly be desirable. 
The young companies cannot be meas- 
ured up to the same standard in all re- 
spects as the old companies. If the same 
standards now prevailing had been re- 
quired of the old companies as they are 
of the new, when the former were of the 
same age as the latter, scarcely a com- 
pany would have been solvent and many 
of would have been forced to the 
wa 

In the old days the commissions were 
low and the policies were illiberal. Com- 
panies confiscated everything on lapses. 

here were no values to speak of. {he 
companies new in those days had a dis- 
tinct advantage, which later companies 
have never enjoyed. 

It has taken the present old established 
companies decades to reach their present 
financial condition and effectiveness of 
service. The new companies of to-day 
are in better shape than most of the old 
companies were at the same age. Every 
company has had to pass through the 





storm and stress period. To attempt to 
eliminate either the new or old companies 
would be a fatal mistake. All sound in- 
stitutions, honestly conducted, are needed. 
If ‘a young company is engaging in de- 
ceptive practices, is following a course 
that is not safe or regular, it should be 
properly swung into line. As a matter of 
fact, many of the younger companies 
are building well. They are getting splen- 
did men connected with them. In the var- 
ious states, home companies should be 
encouraged. It is true that in some cases 
the new companies have introduced per- 
nicious schemes in the business, and yet 
in the old days many of the high-toned 
companies of to-day followed practices 
that would be vigorously condemned in 
the present era. 

Much of the “holier than thou” spirit 
of some company representatives might 
well be eliminated, and in its stead could 
be substituted a more tolerant attitude, 
seeing the good in all classes of com- 
panies. 

+ + 


There was no more interesting study 
than the treatment of impaired risks or 
those engaged in hazardous occupations 
by using deferred dividends. Actuaries 
agree that the deferred dividend plan 
worked out to a nicety on such classes. 
The New York Life had the best ex- 
perience in this regard. Under the new 
law prohibiting deferred dividends, the 
company has announced changes in its 
treatment of hazardous occupations. Ages 
are advanced according to hazard, the 
premium, dividends and guarantees re- 
maining the same as those for a first-class 
risk. For instance, a professional. ball 
player, aged thirty, applies for a policy. 
He is written for a premium equal to 
that for aged thirty-seven. Same occu- 
pations, metal polishers, working miners 
and the like are only taken on the endow- 
ment plan. The advance on a working 
miner in sixteen years. 


+ + 


The agent frequently is met with the 
objection on part of the policyholder that 
dividends have decreased during the last 
ten years or so, and the inference is that 
extravagance is practiced. 

Companies, or some of them at least, 
could have paid better dividends had 
there been greater economy, but as a 
matter of fact the companies are giving 
much more than they ever did. The 
modern policy is worth much more to a 
man. The old contract gave but small 
values or none at all. It was not liberal. 
If a man lapsed he lost about all he paid. 
Extended insurance or paid-up values 
were scarcely known. All sorts of feat- 
ures have been introduced to meet the 
wants of policyholders in any emergency. 

If a policyholder talks lower dividends, 
just show him how much more the com- 
panies are giving than formerly. In times 
past, they could afford to pay more liberal 
dividends. Then too, rates of interest 
were higher. Money was harder to get 
and men were paying more for it. Living 
was less expensive and agents could af- 
ford to work for less money. 

All these factors that have been changed 
in the evolution of the business have con- 
tributed to a decrease in dividends. 

+ + 


An agent who is connected with a com- 
pany selling stock says that while the 
stock proposition makes the sale of life 
insurance much easier, the condition of 
the stock market affects his business. 
When the stocks listed on exchange be- 
come depressed, he finds it much harder 
to sell life company stock, as there is a 





sympathy in the market that always cre- 
ates an influence in values. 
+ + 


A number of new men entering the 
business seem to think it necessary to 
master statistics, actuarial features and 
the technical parts of the business. Some 
of this material may be of assistance, but 
it is not necessary to good salesmanship. 
An agent, if he is a student and thinker, 
will absorb — information of this 
kind. 

One company uses the illustration of a 
man buying a suit of clothes by saying 
the salesman does not keep up a string of 
talk about the processes of its manufac- 
ture. A man needs a suit and he goes in- 
to the market to buy as good a one as 
he can afford. He desires to know, per- 
haps, the material and he wants it to fit 
him. 

Much the same argument applies in life 
insurance. Salesmen must convince a 
man he needs insurance. Then get a 
good policy and fit it to him. Don’t try 
to fit the man to the policy. 

et & 


It is’ understood that in some com- 
panies there is considerable violation in 
the payment of renewal commissions un- 
der the Armstrong law from the regular 
nine “seven-and-a-halfs” or nine “fives.” 
A case in the Equitable was recently cited 
where a contract was made for the reg- 
ular 55 percent graded first year commis- 
sion, with three renewals of 15 percent 
each. It is presumed that this contract 
was made by authority of the provision 
in the renewal commission clause which, 
after naming the rate for nine renewals 
at 7% and 5 percent provides “that an 
amount found to be equivalent to the ag- 
gregate amount so payable upon a fair 
commutation approved by the superin- 
tendent of insurance and based upon mor- 
tality and lapse rates, may be distributed 
through three or more years, but not 
more than two-fifths of such amount shall 
be payable for any one year.” It would 
seem that renewals may be commuted in 
this way by first securing the permission 
of the ae a insurance. 


The dividend schedules which go into 
the life blanks adopted by the insurance 
commissioners for the first time this year 
comprise three parts, Sections I, J and K 
The last section, K, is devoted to the 
dividends “set apart or provisionally as- 
certained or calculated in 1906 or held 
awaiting apportionment” on deferred 
dividend policies, whose time of dividend 
settlement has not yet arrived, the pur- 
pose being to show what dividends are 
now standing to the credit of the policies 
on the books of the companies. Al- 
though the companies are not required 
to guarantee the payment of these divi- 
dends at the end of the period, which 
are only “provisionally” set aside, it was 
thought proper that they should credit 
the policies with whatever dividend sur- 
plus has accrued. Some companies, no- 
tably the Northwestern, Union Central, 
National of Vermont and Home, have 
kept individual ‘accounts with policy- 
holders year by year on deferred divi- 
dend policies. 

An inspection of Schedule K, of the 
blanks, as filed with the insurance de- 
partments, shows that many compani¢s 
have either ignored the request for this 
information or that they do not credit 
deferred dividends from year to year. In 
the fight made in New York for the re- 
tention of the deferred dividend feature, 
most of the deferred dividend companies 
contended for the privilege of writing 
deferred dividend policies with an annual 





accounting. The following companies 
included such information in their re- 
ports to the Ohio department: Union 
Central, Northwestern, Mutual of New 


York; John Hancock, Equitable of [owa, 
Fidelity Mutual, Hartford, State Mutual, 
State, Manhattan and National of Ver- 
mont. 

The following companies writing de- 
ferred dividends did not furnish the infor- 
mation: Washington, Pacific Mutual, 
Franklin, Home, Illinois, Canada, Berk- 
shire, Minnesota Mutual, Inter-State, 
United States, Union Mutual, Security 
Mutual, Royal Union, Prudential, Prov- 
ident Savings, AZtna, Metropolitan, Mich- 
igan Mutual, New York Life. 

+ + 


Some day, when the story of life in- 
surance development shall be written, and 
the business-getting features properly 
treated, a chapter will be devoted to the 
special contract and its allied devices. It 
will be shown that the marvelous ingen- 
uity of agents in inducing people to in- 
sure who did not really want to do so, 
reached its high-water mark in these con- 
tracts. 

Doubtless there are many people who 
have taken insurance in past years who 
had no clearly defined notion or desire 
to accomplish what is not only an unsel- 
fish, but even a self-sacrificing, act, and 
the special contract and kindred schemes 
have had a large part in bringing about 
this condition. To insure the man who, 
when approached with the plea that he 
provide protection for his dependents, 
asks, “What is there in it for me?” the 
special contract is a God-given device 
tliat will overcome the flintiest heart. Its 
promiscuous and indiscriminate use is 
the only charge that should be laid 
against its projectors. 

To insure a man who has no streak of 
benevolence in his make-up is a strenuous 
talk calling for the highest powers of an 
agent, but the special contract greatly 
simplifies his problem. The eminent 
Dinkelspiel used to appeal to a man’s 
gambling instinct by offering him a ton- 
tine policy and to his cupidity by prom- 
ising him a commission on policies se- 
cured in his locality. The special contract 
is a refinement of Dinkelspiel’s plans, 
with an appeal to another strong emotion 
in addition. 

It offers the special commission and the 
tontine feature in a concentrated form and 
then flatters the vanity of the man by 
telling him that his election as the re- 
cipient of these privileges is because of his 
prominence in the community, and the 
value of his name. And the agent, with 
his eye on the commission, the while 
plays one weakness against the other and 
finally lands him for—life insurance. 
Truly there are many and divers ways of 
smoothing the pathway of the widow and 
the orphan. Perhaps after all it makes 
very little difference to those much- 
lauded objects of life insurance bene- 
ficence whether the business was really 
written “straight” or not. 

+ + 


The Columbian National Life has made 
one of its features in getting business 
the investment plan of purchasing securi- 
ties from sections where it is operating. 
In several of the legislatures, bills were 
introduced requiring a certain percentage 
of the reserve to be invested in the state. 
There are many sound objections to a 
law forcing a company to invest any per- 
centage in a state, but companies no 
doubt will find it advantageous to scatter 
their investments, and favor as far as they 
can the sections where they are doing 
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business. There is a feeling abroad that 
where citizens of a state are paying thou- 
sands of dollars to outside companies, 
they should make some of their invest- 
ments in the state. The Equitable of 
New York shows the new tendency of 
breaking away from concentrated invest- 
ments to distributed investments. 

The custom of making Wall street the 
sole securities purchasing market is found 
to be unwise and unpopular. Wall street 
naturally will continue to be a valuable 
source of supply, which companies and 
the people must recognize, and yet there 
are other markets that offer as good se- 
curities and often better than Wall 
street. 

The Columbian National has a map, di- 
viding the country into departments show- 
ing the amount of insurance in force and 
investments by departments. 

The New England and Eastern depart- 
ment has 67.5 percent of the company’s 
insurance and 68 percent. of the invest- 
ments; Ohio Valley, 8 percent insurance 
and 7.8 percent investments; Central de- 
partment 13.5 percent insurance and 11.6 
percent investments; Southern department 
3.8 percent insurance and 4 percent in- 
vestments; Southwestern department 5 
percent insurance and 7.1 percent invest- 
ments; Pacific Coast department 2.2 per- 
eent insurance and 1.5 percent invest- 


ments, 
+ + 


The Franklin Life has never paid for 
agents’ licenses and is perfectly satisfied 
with the results. Secretary Abels says 
that the result has been that if a man 
did not care enough about an agency to 
pay for his own license, he did not take 
one and the company was spared the 
expense and annoyance of appointing 
many men who never would have done 
any business. Where general agents pay 
for the licenses of their solicitors, they 
are more careful about whom they ap- 
point, and in some southern states, where 
many towns require municipal licenses, 
the general agent keeps out of a town 
entirely until he is satisfied he has an 
agent who is worth spending a little 
money on. 

+ 


That is an interesting proposition that 
President L. M. Wise of the new Com- 
mercial Life of Chicago, just launched in 
February, has undertaken. He believes 
he can get the company well planted with- 
out reducing its surplus. President Wise 
declares that he is confident it can be 
done. 

It has been generally conceded that the 
young company subject to so heavy an 
expense cannot escape a decreased sur- 
plus unless all its expenses are handled 
by a stock subsidiary company which 
will finance the agency plant. New com- 
panies with a comfortable surplus have 
found it eaten into materially by the 
hard drain of getting the company estab- 
lished. The Columbian National sought 
to avoid this by organizing a subsidiary 
company that would turn over the net 
premium and handle the agency expense. 
In this way it increased its surplus. 

President Wise feels that one of the 
severest drains on a company is advances 
to agents, and hence he has prohibited 
anything of the kind. His surplus ac- 
count will be helped out by the premium 
Haass the company’s stock is being 
sold. 





HOW TO MEET CRITICS 


Yeu will meet two kinds of criticism 
in the selling world. The first is sin- 
cere, and requires to be answered by 
sound, specific, convincing reasons; the 
secend is insincere, and intended only 
te make you lose your confidence and 
come down to your customer’s terms. 
Answer that kind of criticism by making 
your customer understand that you know 
his game and cannot be beaten down in 
that way. You can feel very sure that 
he wants your line or he would not 
have taken the pains to precure it at 
his own terms im this way. Since he 
wants it, he must know its werth, and 
yeu can therefore afford te waive his 
criticsms and get right down to business. 
~—Hughes, 





PRACTICAL OBSERVATIONS 
ON LIFE SALESMANSHIP 





A few practical observations on life in- 
surance soliciting will be appropriate, 
made more from the viewpoint of the 
canvassed prospect than the newspaper 
writer. In writing thus familiarly to the 
men in the field, I approach the subject 
in a most friendly spirit and with no de- 
sire to cavil or condemn. 

There has been more or less odium at- 
tached to the business on account of a 
certain element in it. Deception has been 
practiced; there has been almost physical 
force at times, and the questionable meth- 
ods employed to get business have all 
had their effect on the minds of men 
solicited. We have from time to time 
dealt with these subjects in the Lire 
UNpERWRITER’S SUPPLEMENT, but I take 
up a more delicate thenie. 

Why is it that the average man tries to 
avoid many life agents? 

I want to illustrate this by a few in- 
cidents which bring out the points I wish 
to make. 


* 

Some years ago a friend of mine recom- 
mended a tailor and I patronized him. At 
once I began to be hounded by the man 
on the street, on the train, at my office, 
at my home—not to pay my bills as you 
imagine—but urging and insisting that I 
get more clothes. The telephone was 
used by this insistent cuss and every 
means was devised to yank me in for an 
order. I dreaded to meet him because J 
knew I would be solicited. Other men, I 
found, had a similar experience and gave 
him an order to get rid of him. 

I quit the tailor and when I see him on 
the street I dodge into a door to evade 
his solicitations. 

Two years ago a young life agent ap- 
proached me for business. I explained to 
him carefully that I being in the insur- 
ance newspaper business was in a posi- 
tion, or at least should be, to tell just 
what policy and what company best suited 
my case. I took pains to tell him that I 
could afford no more insurance at that 
time. Yet that agent kept at me regularly 
every few weeks until I found myself 
dodging him on the street, as I did the 
tailor, because I realized that when I met 
either one, I would be canvassed. 


In my own line of work, if every time 
I met a company officer or general agent 
I asked him for advertising, I would be 
a nightmare. Men in the business know 
that when I come in contact with them 
they will not be embarrassed by being 
canvassed. At the same time, at the 
proper time and place, if I feel I have a 
proposition to offer of mutua! advantage, 
T suggest it. If they turn it down, well 
and good. That ends it until I have 
something else to offer. 

I merely throw out these few hints to 
show that the doctrine of perseverance 
and persistence, not linked to tact and 
good sense, is not sound. General agents 








talk stick-to-itiveness and do not urge 
diplomacy. 

A man does not want to be solicited and 
importuned at every stage of the game. 
At his club, at his home, on the street, on 
the street car, he feels he should be im- 
mune unless there is a good excuse or 
unless he invites the approach. If agents 
could realize there is a time and place 
for the canvass and cease before they 
become bores, I believe sentiment would 
change. 

An agent has to develop business and 
there is plenty of it. The average man 
does not relish being solicited for life 
insurance at all, but he appreciates the 
salesman that grasps his situation and 
knows when to stop. 

Let the agent know that every time he 
meets a prospect it is not necessary to 
solicit him. : 

Many agents appreciate these condi- 
tions and pursue a business-like method 
in their work. The life insurance bore is 
most objectionable. He is never welcome. 
He is shunned. Learn to discriminate. 
When men say “No” and give a good 
reason, the agent should have sufficient 
intuition to know whether the prospect 
means what he says or not. If he is in 
earnest, leave him alone until some more 
appropriate time to approach him again. 
Don’t feel it necessary to dog a man. If 
he encourages you be tactful and not 
weary him with frequent calls. At the 
right time take up the subject with him, 
but do not press him until he becomes 
disgusted. 

It seems to me that some friendly ad- 
monition on part of field men and general 
agents along these lines will be of ad- 
vantage. These men no doubt feel that if 
agents are not urged to push for business, 
keep eternally at men and never let up on 
a prospect, they will be too cautious and 
the tendency will be to hesitate to ap- 
proach men. 

I rather believe that this theory is in- 
correct. An agent should be instructed 
along lines that will redound to his ad- 
vancement and _ reputation. Constant 
nagging at a prospect will serve to dead- 
en the agent’s progress. Good sense, 
sound judgment in dealing with men 
and proper display of tact, it seems to 
me, are just as requisite in salesmanship 
as perseverance and persistency. 

& 2 < 





ASSOCIATION COMPANIES 


The companies in the Association of 
Life Insurance Presidents are: A®tna 
Life, Equitable of New York, Fidelity 
Mutual, Germania Life, Home Life, Met- 
ropolitan, Mutual Life of New York, 
New York Life, Provident Savings, Pru- 
dential, Security Mutual, Travelers, 
Union Central and United States Life. 





The agent who confidently expects a 
dull summer in the insurance business 
isn’t likely to be disappointed. It’s the 
fellow who isn’t looking for a dull sea- 
son that always manages to escape it.— 





Midyette’s Bulletin. 


HOW AGENTS MAY SAVE MUCH 
TIME AND TROUBLE BY CARE 


The Illinois Life gives the following 

instructions to agents on filling up the 
application blanks, in order to avoid 
delay : 
State clearly and exactly the nature 
of the applicant’s employment. For ex- 
ample: The terms clerk, merchant, man- 
ufacturer, mechanic or laborer, are in- 
definite. You should state accurately 
the duties performed by your applicant, 
as, for example: Clerk in a general 
store; delivery clerk, etc.; brickyard 
laborer; farm laborer, etc. 

Be careful to give the correct former 
place of residence of applicant. The 
name of the state only is insufficient; 
you should give not only the name of 
the state, but the town in the state in 
which the applicant formerly resided. 

The date of birth and age at nearest 
birthday must correspond, otherwise a 
supplemental statement from the ap- 
plicant will be required. This is one 
of the most frequent errors made in 
applications, and it not only causes con- 
siderable delay, but a great deal of an- 
noyance to all parties at interest. 

Special care should be exercised in 
writing of the names of the applicant 
and beneficiary. See to it that you not 
only spell the names properly, but that 
you write them so clearly that no mis- 
take can be made by the policy-writer 
in copying. 

The relationship of the beneficiary to 
the applicant, or the insurable interest, 
must be clearly stated. 

If the beneficiary is a married woman, 
do not designate her as Mrs. John 
Smith, but as Mary Smith. 

Names of companies that have de- 
clined to issue policies in form as ap- 
plied for should always be given, to- 
gether with the approximate, if not the 
exact, date of such action. 

The full name of the applicant must 
in every case be signed to the applica- 
tion, i. e, John H. Smith, not J. H. 
Smith. 

If the residence of the applicant is 
so located that it would be difficult for 
one unacquainted with the neighborhood 
to find him, explicit directions as to 
how to get there should be given. 

When you have completed an appli- 
cation always go over it carefully and 
assure yourself that there are no vague, 
indefinite or incorrect answers to the 
questions asked, and that none of the 
proper names in the application are mis- 
spelled or written so poorly that the 
home office will have difficulty in in- 
terpreting them. 

Don’t be afraid to go into detail about 
your applicant. Information from you 
concerning a case is always of value. 








Your company’s best ‘interests are 
your own—your reputation with the in- 
suring public should be just what you 
most desire your company to be. 





TABLE OF NET COSTS 


Net Annual Collections in 1906 (Dividends Deducted from Gross Premiums), Ordinary Life, 






Policies Issued in Years—————— 


Company— 1905. 1904. 1903. 1902. 1901. 1900. 1899. 1898. 1897. 
OE ee ees aabtiie. ates eine coccee $22.49 $22.36 $22.22 $22.07 
eae $27.68 $27.68 $28.38 ...... sce mie WE aeneds <atnie 
Conn. General..........0. 25.88 22.27 22.14 $22.01 $21.88 ...... «...... metic sain 
Se eee 22.92 22.70 22.46 22.23 22.00 21.76 21.58 21.39 21.19 
eee 26.49 21.73 21.59 21.46 21.33 21.20 20.93 20.96 20.69 
DEEEREEE, Bee Revccccceses 25.61 25.47 25.34 25.20 25.06 24.91 24.76 24.60 24.43 
PUBS BEGt..wccosccvcces seose secese essee Semnes 21.68 21.52 21.52 —- «nates 
Germania ......sceeceesee 27.67 25.69 25.56 25.42 24.77 24.65 24.54 24.43 24.32 
Blartford .ccccccccccccece 23.95 23.61 23.24 23.03 22.82 22.05 21.98 21.91 21.84 
DD: cg o006 0000000000680 27.47 23.27 23.15 Se06 . ieee ceeee 23.03 22.88 
Illinois ..... ; 27.95 25.08 24.85 24.66 24.62 24.87 24.28 ...... «..0.. 
John Hancock 23.63 23.53 23.43 238.33 23.23 22.95 22.80 22.70 22.55 
PD crssccocesenas 26.00 25.95 25.63 25.57 25.52 24.88 24.83 24.77 24.71 
Mags. Mutual ........... 23.53 23.20 23.05 22.90 22.72 22.19 22.08 21.95 21.83 
Michigan Mutual ........ 26.08 26.00 25.93 24.15 24.08 24.00 23.93 23.85 23.78 
Di. Msececucns dew 25.25 25.14 25.02 24.89 24.73 24.54 24.31 24.07 23.53 
Mutual Benefit .......... 23.77 23.58 23.29 22.94 22.79 22.52 21.10 20.99 20.88 
WRREIONE, Veeccscccccccese 27.41 28.50 ...... akin oni 22.62 22.657 22.438 22.46 
New England Mut....... 24.30 24.20 24.10 23.95 23.85 23.65 23.55 23.45 23.35 
 * ees 6,21. 25.90 25.58 25.26 24.95 24.63 24.32 22.76 22.53 
RF eae 27.93 . 21.95 21.74 21.58 14.76 21.15 20.92 20.39 20.28 
Pacifie Mutual .......... 27.65 24.25 28.95 23.75 28.10 23.00 22.80 22.70 22.55 
Pheenix Mutual ......... 23.95 28.61 23.24 23.03 22.82 22.05 21.98 21.91 21.84 
Provident L. & T J 23.35 23.23 21.61 21.46 21.381 21.16 21.00 20.83 
State, Ind....... 24.08 23.80 23.50 23.19 22.92 22.40 22.22 21.02 
State Mutual 24.15 24.02 23.89 23.76 23.32 22.47 22.34 22.16 
ME He ecsscckcvccese 23.53 23.30 an opts hanes -kabien cecses coce 
Union Mutual 24.01 24.89 24.85 24.30 23.39 23.34 aces -bneses 
Union Central 23.36 x ‘ 21. 21.57 21.15 20.71 20.26 





\ 

Age 35, $1,000. 
1896. 1895. 1894. 1893. 1892. 1891. 
$21.93 $21.77 $21.61 $21.46 $21.29 $21.13 
SB.4T  o0000 eooe «©2149 22.226 21.22 
esecce SGD cccoce eeece cocece 20.97 
20.99 20.77 20.56 20.34 20.11 19.88 
20.43 . 20.29 20.16 .19.89 19.69 19.55 
24.27 22.58 22.38 22.18 21.97 21.76 
24.19 24.08 23.94 23.82 23.68 23.55 
21.76 21.69 21.61 21.53 21.44 21.37 
coos eooeee 22.66 22.58 22.50 22.41 
22.40 21.85 21.70 21.55 21.40 21.25 
24.65 24.58 24.51 24.45 24.37 24.29 
21.67 21.41 21.23 21.06 20.87 20.69 
23.69 23.61 23.27 23.18 3.09 22.99 
23.33 23.12 22.92 22.71 22.50 22.30 
20.75 20.62 20.48 20.34 20.20 20.04 
seas 22.37 22.24 22.16 22.10 21.98 
22.30 22.07 21.83 21.60 21.35 20.54 
20.16 20.03 19.88 19.73 19.56 19.40 
22.40 22.25 22.10 21.95 21.45 21.35 
21.76 21.69 21.61 21.53 21.44 21.37 
20.64 20.42 20.20 19.98 19.66 19.39 
20.77 coos ceeeee eeecee eoce cevces 
21.99 .nccce seveee eee os ceeses 
19.81 19.57 19.33 19.07 18.78 18.48 














LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








CLASSIFICATION OF RISKS AND 
EXTRA PREMIUMS DISCUSSED 





(By Dr. O. F. Maxon, Assistant Medical 
Director Franklin Life Insurance Co.) 

In presenting this subject for your con- 
sideration, I shall make no attempt to 
treat it exhaustively, but shall, instead, 
consider it in a general way with the 
hope that I may be able to cast a little 
light upon some questions pertaining to 
a few specific classes of risks which I 
have reasons for believing are not satis- 
factorily understood by many agents. I 
furthermore wish it understood that I 
shall treat this subject as it appears to 
me in its medical aspect. 

Risks presenting themselves for insur- 
ance may be divided into three main 
classes. 

First: 
rate, 

Second: Risks insurable only at extra 
rates. 

Third: Uninsurable risks. 

% 


In the first class are included first: the 
preferred risks, whose lives present no 
flaw of any kind in health, physical con- 
dition, occupation, family history or en- 
vironment. 

Second, the good average risk, in which 
the personal or family history, or the 
physical condition is not entirely fault- 
less, but which presents no feature likely 
to tell against the life prospects. 

Lastly, the fair average risk, presenting 
some imperfection or combination of un- 
favorable circumstances which barely 
falls short of an extra rate. The average 
risks by coalescing produce a class which 
far the largest of these subdivisions, is 
considered to best conform to the or- 
dinary premium rate. 

% 


The preferred and the fair average 
risks by coalescing, produce a class which 
from a practical standpoint may be con- 
sidered to equal the good average class. 
If it were possible to construct a separate 
mortality table for each class of ordinary 
like risks, it would be reasonable to sup- 
pose that there would be perceptible dif- 
ferences in the rates derived therefrom. 
As it is impossible to construct such ta- 
bles, it is considered sufficient to charge 
an average rate for the entire class. It 
must be borne in mind, however, that 
no distinct line of demarkation separates 
the first class from the poor risk and the 
blending of the three general classes 
is most gradual; and if a favorable ex- 
perience is hoped for, the admission of 
doubtful risks to class one, instead of 
consigning them to the class with an ex- 
tra rate, must be carefully guarded. 


Risks insurable at the ordinary 


As it occurs in class one, so in class 
two, there are many theoretical sub-di- 
visions and borderline cases, approaching 
classes one and two. Even in class three, 
the uninsurables, there are degrees. 

The risk that is irrevocably impaired 
presents no problem as to its disposi- 
tion, while others are consigned to this 
class because of the inability to distin- 
guish the line of separation upon the 
a that it is best to err upon the safe 
side. 

The classifying of risks according to 
their quality, referring individual cases 
to their place in the scale which ranges 
from the preferred to the uninsurable, re- 
quires the exercise of considerable skill 
and experience, but after all is, and 
probably to a large extent always will be, 
dependent upon individual judgment. 
Given a number of insurable lives, it is 
extremely improbable that any two per- 
sons would classify them alike. Each 
has his particular standard of excellence 
and bases his decision upon individual 
views upon the importance or otherwise 
of defects of physical condition, family 
history, heredity, etc. This is well shown 
by Dr. Green in his late work upon “Life 
Insurance Examinations.” He presents a 
table of occupations compiled by Wil- 
liam F. Standen, actuary of the United 
States Life. The table embraces 144 dif- 
ferent occupations and is arranged to 
show the number of companies that ap- 
prove, reject or offer modified plans. 





Concerning this remarkable table, Mr. 
Standen states as follows: 


“This exhibit does not call for any ex- 
tended criticism, but a careful study of 
it will amply repay those officers of com- 
panies who may be disposed to make a 
critcial analysis of it. It certainly proves 
beyond question that a most extraordin- 
ary divergence of opinion exists on the 
subject of the degree of hazard of various 
occupations.” 

Take for example, the circular sawyer ; 
fourteen companies reject them, five ac- 
cept, and seven issue modified forms. 

Firemen (paid departments) eight re- 
ject, seven accept and eleven modify. 

Common laborers are rejected by seven, 
accepted by thirteen and modified by six 
companies. 

The foregoing shows how largely clas- 
sification is dominated by individual opin- 
ion and its frequent lack of harmony. 
However, there has been obtained from 
time to time statistical information of 
substantial character, which is of very 
great value. Of recent contributions, the 
special investigation by the Actuarial So- 
ciety of America is of great importance. 
This was an investigation of the mor- 
tality of ninety-eight special classes ot 
risks, and was for the purpose of obtain- 
ing a comparison with what is believed 
to represent the average experience upon 
good business. This collective investi- 
gation is based upon the records of 
thirty-four companies and was limited to 
thirty insurance years. 


The factors which determine the classi- 
fication of risks are, individual qualities, 
ancestry and environment. Under indi- 
vidual qualities are included, health, 
habits, reputation, build and race. Under 
ancestry come heredity, family longevity, 
susceptibility to and association with dis- 
ease; and, finally, under environmental in- 
fluence come, locality, climate and occu- 
pation. 

To review, even in a general way, the 
different factors entering into the class~ 
ification of risks, would, in the time at 
my disposal, be impracticable and I will 
instead take up a few individual classes 
and attempt to show wherein they do not 
conform to the class of risks insurable 
at ordinary life rates. 

We will begin with stature and weight. 
The relationship of stature and weight 
has been the subject of very thorough 
and extensive investigation and the re- 
sults obtained seem to be most conclu- 
sive and unanimous. Notwithstanding the 
frequency with which articles bearing 
upon this subject have appeared in in- 
surance periodicals, the imposing of a 
higher rating upon a heavyweight or the 

ostponement of a lightweight, almost 
invariably results in provoking a protest 


and argument from the agent; and al- 
though of the two extremes, statistics 
would indicate that the lightweight is the 
better of the two, an opposite view seems 
to prevail among field men, who look up- 
on a preponderance of fatty tissue as an 
indication of health. But what are the 
facts? The special mortality investiga- 
tion, which was mentioned above, deals 
very thoroughly with this subject and 1 
will quote from it. - Let us first conside: 
a heavyweight. 


Let us take an individual whose height 
is five feet seven inches, and whose 
weight is two hundred pounds; this in 
the table of weight falls under Class A. 
Supposing our applicant has lost a parent 
under the age of seventy years. The 
table shows as follows: between the ages 
of fifteen to eighteen, the actual mor- 
tality to that of the expected, was 84.6 
percent; between ages twenty-nine to 
forty-two, 112.3 percent; between forty- 
three to fifty-six, 155.3 percent, The con- 
clusion is this; if a company accepts such 
risks they much expect a mortality of 
over 150 percent of the table after age 
43 or during middle life. Upon what 
plans or rates may the heavyweight be 
accepted, if at all? A young individual 
of this class, if not too heavy, might be 
accepted upon an endowment, terminat- 
ing at about age forty, but persons be- 
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Pheonix Mutual Life Insurance Co. 
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We want producers in Illl- 
nols, our home State. 


Liberal Commissions, Non- 
forfeitable Renewals. 


All Attractive Forms of 
Policies. Write today. 


CQ WB. MUSSELMAN 


Supt. Agency Dept. 
Western Life 
indemnity Co. 


EO. M. MOULTON, Pres. SS 
Masonic Temple, Chicago 





treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED 8. RICHARDS, President 
Write Either 








Thornton Chase, Supt., 84 Adams St.,Chi Til, 
Edson D. Scofield, Supt.. 180 Broad’y, N.¥ City 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company ~ 
Mutual Health and Accident Association 


OF AMERICA 
FRED, H, ROWE, President, - Jacksonville, Ill. 
Eadowment Life, Accident 
Aad Health Insurance 
On a Plan Everyone can Afford. Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 
Address the Home Oftice 

















National Life Insurance Co. 
MONTPELIER, VERMONT 





Established in 1850 Operating in 36 States 


JOSEPH A. DE BOER, Pres. H. M. CUTLER, Treasurer 
JA“ ES T. PHELPS,Vice-Pres. A.B. BISBEE, Med.Director 
JAMES B. ESTE, 2d Vice-Pres. C. E. MOULTON, Actuary 
USMAN D. CLARK, Secretary F.A. HOWLAND, Counsel 


This Company held January 1, 1907, and gained 
during the past decade: 


ASSETS, + + § 37,511,3°3.24 Gain, 177% 
SURPLUS, - 4,224,287.21 Gain, 155% 
INSURANCE, - 151,253.000.00 Gain, 169% 


Its life, term and endowment contracts are lib- 
eral and attractive. 





D. G. DRAKE, Gen. Mgr. 
426 Marquette Bldg., Chicago, Ill. 
OLMSTED BROS. & CO., State Agents 
Williamson Bldg., Cleveland, O. 











of Milwaukee 
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Che Northwestern 


Mutual Life Insurance Co. 


ORGANIZED 1857 


The Management of The Northwestern 





Mutual Life Jnsuraure Co. was en- 





dorsed by the New York Legislature 








H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 


. $ 22,517,043 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 





Insurance in Force 


127,629,903 
819,252,279 








because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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yond that age could not be considered 
except at a rate including an extra cover- 
ing the entire difference between the reg- 
ular rate and that required to meet the 
actual risk. e 


With lightweights we find a reversal 
of the conditions obtained by the heavy- 
weights. Here, instead of having the in- 
crease in mortality at middle life, we find 
the most unfavorable results at the 
younger ages; being 111 percent of the 
table in the case of individuals between 
15 to 28 with a parent dead at 70 of lung 
disease, which after age 29, gradually ap- 
proaches the normal. 

The question of race offers an inter- 
esting problem for classification. Take 
for example the negro. His inferiority to 
the whites, not only intellectually but 
physically, is conspicuous. The preva- 
lence of syphilis among them and their 
predisposition to tuberculous disease are 
well-known medical facts. A race whose 
mortality is between 40 and 50 percent 
greater than the white race cannot be 
classified with the latter. Many com- 
panies do not insure them. Others ac- 
cept individual cases and others impose 
an extra premium. 


The influence upon selection, exerted by 
heredity, is well known. The transmis- 
sion of constitutional qualities or condi- 
tions from parent to offspring has been 
a study for centuries. The relationship 
of family history to life expectancy is 
one of the main pillars in selection. It is 
doubtful whether any other one factor 
is of more importance in the classifica- 
tion of lives, An applicant presenting 
a record of early mortality in parents 
and grandparents, particularly if they 
succumbed from diseases of a chronic 
character, is not a good candidate for 
long life, even though he passes a perfect 
physical examination. Such a life might 
be safely insured for a stated term of 
years, but not upon a whole life plan. 

% 


In considering the influence of occu- 
pation upon longevity we confront an in- 
exhaustible subject. Out of the inability 
to tabulate even a small fraction of the 
various occupations of man arises the 
difficulty of properly classifying many oc- 
cupations which we know are more or 
less inimical to longevity, but upon which 
we have no very accurate data. To class- 
ify such cases must be more or less a 
matter of guesswork. 

Certain of our southern agencies have 
been working the lumber districts and 
are meeting with good results among the 
lumber and sawmill men, and our recent 
classification of these risks has not met 
with the approval of certain agencies. I 
wish to say a word about this class in 
closing. 

We did not make this classification 
blindly, as perhaps some of you may 
have inferred. Representatives of the 
home office have visited these lumber 
camps and mills upon a special mission 
of investigation. We have consulted re- 
liable persons who have large lumbering 
interest and we have considered the ac- 
tion of other companies, and our ratings 
are the result of this combined infor- 
mation. 





RENEWABLE TERM DIVIDERDS 


The renewable 10-year term policies is- 
sued in the latter part of 1905 on the an- 
nual dividend plan by the Northwestern 
Mutual will receive their first annual 
dividend this year. The following table 
shows the dividends payable in 1907 on 
annual dividend renewable term policies 
issued in 1905. These figures do not ap- 
ply to policies issued in 1907: 


Age. Div. Age. Div. 
aa Sere $3.60 Se $4.78 
Eee 3.64 SSR Pr Ree 4.93 
Dae auebs cee seis 3.68 Serre oe 5.09 
na 3.73 Ee eae ee 5.29 
Seer 3.78 Cichintkeieikkat 5.50 
Di cdatecnai tess 3.84 — rrr 5.75 
eae 3.90 eer 6.02 
RieSts sé eensene 3.96 __ Fees 6.34 
Ma Geecncaccesce 4.04 Me cvdccccececsod 6.69 
iin k-4 406.0900 4.11 Cavnwsen kbeeten 7.08 
Rh cevndcets 4.20 Divececsrescstes 7.53 
thes bees oe «60 4.30 ee 8.04 
Die sewebereeces 4.40 eer er 8.61 
errr 4.61 A cddeedous ceed 9.24 
DERCh eta nacasees 4.63 DOs ctcsvecccvccce 9.95 





FOLLOWING HARD RULES 


One of the field men thinks that the 
plan of some agents in endeavoring to 
call on a certain number of prospects 
every day is unwise. He declares that 
when a man follows a program of this 
kind he is apt to feel hurried and slight 
his work. It is not finished, because he 
has in mind the covering of a certain 
amount of territory. Frequently, this 
field man contends, that an agent may 
do more by working on two or three 
men a day instead of ten. All that an 
agent needs to do is to keep busy, but 
to follow hard and fast lines shows the 
work of an artisan and not the artist. 
It is results an agent is after, and fre- 
quently his energy is spent in endeavor- 
ing to close a few cases. 

This is no doubt a rule that should 
not be religiously followed. The new 
agent needs to keep employed. Being a 
tyro, he can scarcely be expected to 
have enough thunder to carry on ex- 
tended interviews. His work is more 
or less crude. As he progresses he will 
be able to time his labor. He will know 
just when to quite and when to strike 
the final blow. 

The trouble with many agents is that 
they “soldier” on their job. With these 
men the system of calling on ten pros- 
pects a day is perhaps a good one, in 
order to develop habits of industry. 





HOW TO INCREASE THE LINE 


C. C. Griffith of the Federal Life at 
Kansas, Ill., in writing on how to in- 
crease a man’s insurance, says: 

“One way to increase a man’s insur- 
ance, if he carries high-priced policies, 
is to demonstrate the necessity of his 
accepting ordinary life or some form of 
a cheap, old-line policy by leaving this 
thought with him: If he dies under the 
high-priced policies the profit of his in- 
vestment is many times less than if he 
had the cheaper form of policy, but it 
is not too late to remedy the matter, 
so by accepting the cheap form of policy 
to carry along with his high-priced pol- 
icy, he wins on the cheap form if he 
dies, and he wins on the high-priced 
policy if he lives and matures the high- 
priced policy, so he wins whichever road 
he travels, by having the two forms of 
policies. 

“Most men _ should 
priced and the low-priced policies in 
equal volume, for he wins if he lives 
to mature his high-priced policy, and his 
estate wins if he dies under the cheap 
policy, so he wins, for he cannot ‘escape’ 
from both. 

“If a man goes in debt in starting out 
in life, he needs low -priced, old-line in- 
surance, and after he ‘pulls through’ and 
begins to run ahead a little, then is the 
time to buy the twenty-year endowment. 
If he starts out full-handed, he should 
buy endowment, for after a while re- 
verses may come, and the loan values 
of the endowment might save to him 
his whole estate at some critical period, 
and nearly every enterprising man meets 
with sad disappointments in his dealings, 
and wise is he who provides in endow- 
ment life insurance for these rainy days.” 


carry the high- 





THE GAME OF BUSINESS 

The finest sport is developed where 
the game is played under the public 
eye, where resentment and praise are 
spontaneously expressed, where every 
move is visible, every error quickly crit- 
icized, and fouls and wunmanly tricks 
instantly disapproved. The best way to 
get the “square deal” in business is to 
have the game played in the open, like 
any other game. Business ethics would 
be better if every mean act could be 
seen in its true light, receiving the 
speedy condemnation of public opinion. 
It is the business wrong done under 
cover and unexposed which hurts com- 
mercial life to-day. The more we can 
see of business “play’’ the better for the 
“square deal.”—Exchange. 





" Work oot oN ge nee wey it’s 
is rewar is strength, his glory and 
his pleasure. —George Sand. hes 


ONE OF THOSE CHANCES 


Which turn up occasionally. The former 
representative of the 


Equitable Lite of lowa 


AT MARION, OHIO 


has resigned to engage in other business. 
at Marion, and popular. 


The Company is unusually well advertised 
Of fifty-three old-line Life Companies doing business in 


Ohio in 1906, only ten gained more insurance in force than the Equitable Life of Iowa. 


The Marion Agency is a splendid chance. 
renewals. 


Direct contract, definite territory and long 
Good qualifications required. Apply to the Home Office, Des Moines. 





LIVE AGENTS 





CAN SECURE 





the BEST CONTRACT from 


Security Mutual Life Ins. Co. 


BINGHAMTON, N. Y. 





MANAGERS WANTED 


For Dayton, Springfield, Zanesville and 
Findlay, Ohio 


Address: Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penna. 


James H, Reed - -© -« 


Paid Up Capital 


President 
$1,000,000.00. 





Are you familiar with the Protective Endewment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of lr. S. H. 
Wolfe of New York especially provided for the 


‘“‘Midland.”’ 


The very best sellers on the market, 


DR. W. 0. THOMPSON 
President 


B. F. REINTIUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 





Pittsburgh Life and 


Trust Company 


it] 

ENDORSED AT HOME” 
INSURANCE IN FORCE IN PENNSYLVANIA OVER 
$10,000,000 
TOTAL INSURANCE IN FORCE: 
$30,478,038 
W. C. BALDWIN, President and General Manager 


All Solicitors’ Contracts direct with the Company 
No General Agents, 
Address the Company, 
Pittsburgh Life Bldg., Sixth & Liberty Sts. 
PITTSBURGH, PA. 








To get results use the 
Waat Column of The Western Underwriter 





Che John Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


S. H. Ruopes, Pres. Roianp O. Lams, Vice-Pres’ 
Watton L. Crocker, Sec'y 


Issues the most desirable forms of Life, a. 
dowment, Term and a — Annua. 
Dividends. Cash and Paid Up Val 


ues. 
The most liberal conditions of any policy in 
the market. 


see our selteies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta# Agony for Ohio and West Vir, nla, Board of 
trade Building, Columbus, 
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THIRTY YEAR’S CHANGES IN 
LIFE INSURANCE BUSINESS 


Regarding life insurance thirty years 
ago, the Aitna Life says: 

During the six years following the 
panic of 1873, life insurance was sub- 
jected to a trial like that of the pyx, and 
numerous companies went under. While 
the percentage of failures was less than 
in any other line of business, not except- 
ing savings banks, the fact was not ap- 
preciated, because the moral effect, inci- 
dental to the cumulative disasters in prac- 
tically all other fields of investment, gave 
a shock to public confidence which was 
intensified by the rascalities of manage- 
ment which some of the failures revealed. 
The good companies then suffered with 
the bad. There was no discrimination in 
the people’s wrath; the heathen raged, 
and for half a dozen years there was a 
bitter warfare waged against all corpo- 
rate management. The feeling against 
the life companies was particularly bit- 
ter, because they had come to be relied 
upon as a final resort in the storm and 
stress. Now trust turned into doubt, and 
doubt into revenge. State legislatures, 
public officials and the courts were ail 
called upon to play their parts, with the 
result that no less than forty-two laws 
relating to life insurance were placed 
upon the statute books of the several 
states during this period. It is an ill 
wind that blows nobody good. The 
worthless companies disappeared, forty- 
six of them, together with $35,000,000 in 
New York state alone, while the worthy 
came forth from the pyx victorious and 
to conquer. a 


The policy contracts issued at this time 
contained numerous restrictions as_ fre- 
gards residence, travel, and occupation, 
habits of life and manner of death, under 
which they might be canceled or become 
void. Dividends were, as a rule, declared 
annually, and were generally available in 
the reduction of the annual premiums or 
added to the contracts as paid-up insur- 
ance. The incontestable clause had been 
introduced into its contracts by the Man- 
hattan Life as early as 1864, to be fol- 
lowed by other companies about 1879. 
The Home Life had removed restrictions 
as to residence and travel; and the guar- 
anteed cash value contract introduced by 
the Equitable in 1868 became the model 
upon which the plans of the regular 
life companies since then have been more 
or less closely formulated. 





> 

As early as 1847 the Mutual Benefit 
Life had issued a policy in the nature of 
an industrial contract, calling for a pre- 
mium of from twenty-five to fifty cents 
a week, but no provision having been 
made for collections, the plan was aban- 
doned. Previous to 1876 the country 
had not been without a goodly number 
of societies of different kinds, some of 
whose aims were in the nature of indus- 
trial insurance, in so far as its contingent 
relation to the mass of the people is con- 
cerned, but as they included in their con- 
tracts provisions for payments of speci- 
fied sums in defiance of the laws of 
mortality and the contingencies of fi- 
nance, their failures could be absolutely 
depended upon. On Nov. 10, 1875, the 
first industrial policy (properly so-called) 
was issued. This contract, which was 
was $500, carried with it an additional 
payment of $10 a week payable in case 
of sickness, premiums to cease at the age 
of sixty-five. A new economic force was 
now injected into the condition of people 
of small means, and a new idea in insur- 
ance was at the same time introduced. 
The principle which hitherto had pro- 
vided indemnity for value lost, by the in- 
surance of minors, now provided in- 
demnity for expense incurred. By the 
favor of God the poor man’s abhorrence 
to be buried in a pauper’s grave, or to 
dispose of his dependents in a similar 
way, had survived all eleemosynary 
machinations. He had still some instinct 
of independence left when industrial in- 
surance came his way; he saw it and was 
glad. Its capabilities to reduce to a 





minimum one feature which added to the 
expensiveness of poverty gave a new 
dignity to life insurance, and a new song 
to the Lord. 





UST OF DEAD ONES 


In one of the recent bulletins of the 
New York Life it gives the following 
stock, old line companies that have re- 
tired, reinsured or failed which have 
been organized from 1870 to 1905, in- 
clusive : 


American Union, N. Y., 
reinsured 1900. 

Alliance, Leavenworth, Kan., 
1873, reinsured 1877. 

Ben anklin, N. Y., organized 1870, re- 
insured in United States same year (1870). 

Imperial, Detroit, Mich., organized 1886, 
reinsured 1892. 

Commercial Alliance, N. Y., 
1889, failed 1894. 

U. S. Industrial, Newark, N. J., organized 
1888, reinsured 1898. 

Atlas, Indianapolis, Ind., reinsured 1893. 


organized 1894, 


organized 


organized 


Central Life, St. Louis, Mo., organized 
1896, reinsured 1901. 
Columbian, Providence, R. IL. organized 


1892, reinsured 1893. 

Eastern, Camden, N. J., organized 1896, 
retired 1897. 

Indiana Life, Indianapolis, Ind., consoli- 
dated with American Central 1899. 

Industria; Life & Accident, Baltimore, 
organized i887, retired 1888 without doing 
business. 

Interstate Life, Cincinnati, O., organized 
1901, merged with Columbia Life 1904. 

Iowa Life, Sioux City, Iowa, organized 
1881, loss $34,067.98; consolidated with Na- 
tional Life, U. 8S. A., 1900. 

Kansas Union, Topeka, Kan., organized 
1902, reinsured subsequently. 

Life Insurance Clearing Company, St. 
Paul, organized 1891, reinsured 1899. 

Minnesota Mutual, St. Paul, Minn., or- 
ganized 1870, reinsured 1875. 

Mutual Life & Trust, Des Moines, Ia., or- 
ganized 1900, reinsured 1904. 

Mutual Protection, Philadelphia, organ- 
ized 1870, changed to Beneficial Association 
1874. 

National Life & Trust, Des Moines, Iowa, 
organized 1899, reinsured 1903. 

Northeastern Life, Manchester, N. H., 
organized 1892, retired 1894. 

Northern Central, Toledo, Ohio, organ- 
ized 1900, reinsured subsequently. 

Northwestern Life & Savings, Des 
— Iowa, organized 1896, reinsured 
1903. 

Ohio Life, Cleveland, Ohio, organized 
1874, retired 1875. 

Protection Life, Chicago, organized 1871, 
failed 1877. 

Peoples Industrial, Norwich, Conn., 
ganized 1888, reinsured 1893. 

Provident Life, Wheeling, W. Va., organ- 
ized 1897, reinsured 1901. 
we Chicago, organized 1870, failed 


or- 


5. 

Security Life & Savings, Des Moines, 
Iowa, organized 1901, reinsured 1902. 

Southern Industrial, New Orleans, La., 
amalgamated with American Life & Acci- 
dent 1895. 

Star Life, Grafton, W. Va., 
1897, reinsured 1899. 

State Insurance Company, Philadelphia, 
Pa., organized 1895, retired 1896. 

Sun Life, Louisville, Ky., organized 1890, 
reinsured 1902. 

Security T. & L., Philadelphia, organized 
1895, reinsured 1906. 

Toledo Mutual, Toledo, Ohio, organized 
1872, retired 1884. 

nion Life, Omaha, Neb., organized 1885, 
reinsured 1899. 

Conservative Life, Los Angeles, Cal., or- 
ganized 1900, consolidated with Pacific Mu- 
tual 1906. 


organized 





AS TO DVANCES 


Companies seem to differ on the in- 
terpretation of the Armstrong laws as 
to whether general agents are permitted 
to make advances of any amount so 
long as the company does not guaran- 
tee it. The New York superintendent 
takes that view. Some officials hold 
that general agents are bound by the 
same restrictions as the companies on 
advances and commissions. Actuary 
M. M. Dawson is emphatic in his ver- 
sion of the law that general agents are 
confined to the limitation placed on 
companies. Even where a company will 
enforce this interpretation, a general 
agent will doubtless make advances on 
the old renewals of his agents. 





“Avoid unnecessary repetition in your 
selling talk. Your arguments lose force 
by it. Say a thing so well the first time 
that the impression it makes will stick 
witheut your having to repeat it.” 


“It is the desultory, half-hearted, 
wandering performance of things we 
do that so often leads to the failure of 
‘attaining the desired result.” 








THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


— ever " 

c ith the Company's vast resources—greater by many millions than those of any other company 

in the world—now closely invested in the most profitable securities consistent with safety, 
management equalled by few and excelled by none, maintains its place in 


With an economy of 
the front rank held by it for sixty-four years as, 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for agents. 


Apply for agency to 


GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORK 
34 Nassau Street, New York, N. Y. 





There IS a Difference 


Worth 


While 


in the policy conditions and the agency contracts of Life Insurance Companies, and it 


is decidedly in favor of 


The Lincoln National Life Ins. Co. 





Of Ft. Wayne, Ind. 


For an agency in Indiana, Michigan or Ohio 


Address T Keo. F. R.uhland, Supt. of Agents 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 





NOW MAKING VERY 
ADVANTAGEOUS CON- 





TRACTS TO AGENTS | 


950 First National Bank Bldg.’ 
CHICAGO 





The Penn 
Mutual Life 


OF PHILADELPHIA 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIRS CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Ferfeitable 
Surplus can be withdrawn any time 


Very Liberal Contracts Offered te Agente able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





OUR AGENTS 
ARE 
REPRESENTATIVE 
CITIZENS OF 





HAS FURNISHED 


Perfect Protection at Proper Rates 


FOR 59 YEARS 


THEIR 
RESPECTIVE 
COMMUNITIES 














We need MANAGERS for three states. 
We want more LIVE GENERAL and SPECIAL Agents. 








We pay LIBERAL COMMISSIONS. 





We have “UP-TO-DATE” POLICIES that sell readily. 








We operate in the BEST TERRITORY for a Western Company. 
We ask your CONSIDERATION if you contemplate a change. 





We will be pleased to submit OUR PROPOSITION. 





We invite correspondence. We answer promptly. 


United States Annuity and Life Insurance Co. 


HOFE OFFICE, HEYWORTH BUILDING 


CHICAGO, ILL. 
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DIFFERENT VIEWS HELD ON 
AUTOMATIC LOAN FEATURE 


The Mutual Benefit now gives the op- 
tion of automatic loans instead of ex- 
tended insurance, if the policyholder de- 
sires, but it does not favor the automatic 
feature. The company says the main ad- 
vantage of the plan consists in giving the 
assured the right to resume premium pay- 
ments without furnishing evidence of in- 
surability. Its disadvantages, according 
to this company, are an uncertain dura- 
tion, shorter term and smaller amount 
than the face of the policy payable at 
death, during the term. 

The Mutual Benefit says the term is in- 
definite, as it depends on the dividends 
that may be declared. The company 
compares the two plans under one of its 
policies, assuming that the present divi- 
dend scale will be continued. On an ordi- 
narly life policy, age 35, on which two 
premiums have been paid, under the au- 
tomatic plan, it would be continued one 
year and 192 days. Under the extended 
insurance plan, one year and 297 days. 
Continuing the Mutual Benefit says: 

“The corresponding results under a 20- 
premium life policy would be 3 years and 
45 days by the automatic loan plan, and 
3 years and 360 days by our plan. Ona 
20-year endowment policy there would be 
4 years and 204 days by the automatic 
loan plan, and 7 years and 46 days by our 
plan. If lapse should occur after 5 years’ 
premiums were paid there would be, in 
case of the whole life policy, 5 years and 
97 days’ continued insurance by the au- 
tomatic loan plan, and 6 years and 132 
days by our plan. On the 20-premium life 
policy there would be 9 years and 165 
days, and 11 years and 340 days re- 
spectively. On the 20-year endowment 
policy the continued insurance would run 
through until the end of the endowment 
term in either case, with $35 payable in 
cash at the end of the term under the au- 
a loan plan, and $75 under our 
plan. 

“The comparatively few policies which 
lapse after they have been in force sev- 
eral years might receive more insurance 
under the automatic loan plan than under 
our plan, but on the average the company 
would give much less insurance for the 
same amount of premiums under the au- 
tomatic loan plan than it would give un- 
der its present on 





The Northwestern Mutual, which has 
adopted the automatic loan feature, 
speaks of it in these terms: 

“A right, whether in the nature of a 
privilege, an exemption, a franchise or a 
claim, has a value that is sensible to rea- 
sonable men even when no exact money 
value can be placed upon it. As soon as 
the applicant has paid his first year’s pre- 
mium he acquires a number of rights, the 
most valuable of which is the right to 
pay his second and subsequent premiums 
and maintain his insurance protection 
in full force, irrespective of his condition 
of health, together with all the other 
rights or privileges appertaining to the 
policy and set forth therein. A true con- 
ception of the value of this right can only 
be had by a man who, his policy having 
lapsed through some accident or inad- 
vertency, finds his health so impaired that 
he cannot restore the contract and recover 
his insurance rights. 

“That part of the policy contract which 
relates to the right of securing paid-up 
or extended term insurance after lapse 
has come to be referred to in life insur- 
ance practice as its ‘nonforfeiture provi- 
sions.’ The right to paid-up or extended 
insurance is an exceedingly valuable as 
well as an equitable one, but to call it a 
nonforfeiture privilege is a misnomer. 
The holder of a $10,000 policy under 
which the amount has been reduced to 
$5,000 of paid-up, or the period of pro- 
tection limited to an ‘extended term,’ and 
who is unable to furnish evidence of in- 
surability and te restore the original in- 
surance rights under the policy has ob- 
viously suffered a very considerable for- 
feiture. What a poor, inefficient thing is 
a so-called nonforfeiture system which 
permits the policyholder to suffer so se- 








rious a forfeiture of insurance rights at a 
time when the insurance company has 
in ite possession funds to the credit of 
the policy and at the disposal ef the 
insured of an amount eften many times 
the sum of the premium in default. True, 
the policyholder may apply for the loan 
of a part of this fund sufficient to meet 
the premium, but his action and perhaps 
that of his beneficiary and assigns is nec- 
essary, and in the meantime the policy 
has defaulted and the forfeiture of his 
insurance rights has occurred never to 
be recovered so long as the insured is 
unable to furnish the required evidence 
of insurability satisfactory to the com- 
pany. The Northwestern has met this 
weakness in the old ‘nonforfeiture system’ 
by adopting its automatic loan feature 
under the operation of which no forfei- 
ture of the “original insurance rights” can 
occur so long as there remain in the policy 
a balance of loan value sufficient to pay 
a quarterly premium. The automatic loan 
provision is the only perfect ‘nonforfeit- 
ure system.’ All others are half-meas- 
ures.” 


SOME OBSERVATIONS ON THE 
PRESENT AGENCY SITUATION 


(By E. J. Hutchinson, District Manager 

Illinois Life for Eastern Illinois.) 

The country was never so prosperous 
as it is to-day, and in all my experience 
I have never found conditions for sell- 
ing life insurance more favorable than 
they are right now. 

Down in my district the only agents 
who are not getting business are those 
who are so busy complaining and op- 
erating on pool tables that they don’t 
have any time to get out after people 
who need insurance. 

Competition? I don’t have any. 

When I call on a man I am there 
for the sole purpose of insuring his life 
—not to give him a history of the life 
insurance business, or the history of 
any company. I talk protection. If my 
prospects ever heard of any other com- 
pany, or any other agent, they forget 
to mention it. 

The trouble with this business is that 
there are too many knockers and not 
enough boosters. I don’t knock because 
I haven’t time. 

I have more prospects on my list 
right now than I can possibly see within 
the next three months. 

I keep a record of all marriage li- 
censes issued in my county. 

I wrote one man last month whose 
name had been on my list over two 
years. I was simply too busy to get 
to him any sooner. I insured him in 
about ten minutes. 

Every man is a prospect. 
talking life insurance. 

hese hum-dinger life insurance 
agents who are always going to do 
something big next week make me tired. 
The boys who get the business are the 
ones who get out bright and early every 
day after it, and work just as hard the 
day after they have written a ten as 
they do the day after the landlord serves 
his five-day notice. 

There are very few life insurance 
agents who do real work every day. 
The average agent works only occa- 
sionally, and a whole lot of so-called 
agents never work at all. 

I am no wonder, but I get insurance 
when I go after it, and any other man 
who will work as hard as I do can 
produce equal results. 

I tell you, boys, there is nothing to 
it but work, and any man who will 
work every day can make lots of money 
selling life insurance. 








I am always 





“More failures of effort come from 
a lack of concentrative energy than 
from a want of ability to accomplish 
the things undertaken.” 


“A calm assurance that what you 
undertake can be accomplished if cor- 
rect method and proper energy is ap- 
plied, brings your mind to the proper 
condition to begin any task, however 
great.” 





WANTED 
Rhett 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.~* Address 


W.B. LANE, Vice-President 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 





66 Broadway, New York ADDRESS THE COMPANY 
FREE _[Sccutity Lite Insurance Co. 
OF AMERICA 
“Progress” is an up-to-date little W. O. JOHNSON, President 


insurance publication which will be 
sent to insurance men six months 
absolutely free on receipt of postal 
card. Address 


PROGRESS 
Box 1005, Pittsburg, Pa. 


THE GAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 














Capital and Surplus, $312,000.00 
Productive and successful agents ny! in Middle, 
Western and Soutaweniern States, sell the most 


Executive Office, Chicago, Ill. 


New business applied for in 1907: 
® 521,750 in January 
662,500 in February 
833,250 in March 
1,004,000 in April 
Our men are making money. 





ROY M. MARSH, Supt. of Agencies 
Rookery Building, CHICAGO 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sell 
LiI¥B Insurance without “Agency Co.’ 
Stoek or ‘‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 

















Western Ohio 
DAYTON to LIMA 


OPEN TO 


Keen and Clean Life Ins. Agents. 
Company, Contracts, 
Commissions “O. K” 

ADDRESS 


BRUEHL & COMPANY, Gen. Mgrs, 
Fourth National Bank Building, Cincinnati 




















Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal' 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 
this paper. State ability and 
experience. 








Provident Life and Crust Company 


OF PHILADELPHIA 


Insurance in Force, (ot het merger 
Tae NEW POLICIES of the up- 


pa b oiseness and Li sity if form 
an 
ptability and fiberalite all cosentials. 


Assets, $61,639,557.56 


The premium rates of the Provident are exeeed- 
ingiy | low and are still further reduced by large 


CORRESPONDENCE WITH wACRETS i ate ae 


Yerozr General Agents, Westera Ohi 
8. & Sarrenp, Agent, > oe nm 

: nee ltl lel 
ames W. Janney, General ae 


: it 
asseTtT & Reese, General Agents, - - - 


- 312 Union Trust Building, Cincinnati, Ohio 
- 706-710 — Baidne Cleveland, Ohio 
iteer Baling Toledo, I 


396 etn ette Buil 
” 44 Home Bank Building, — Riot. 
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The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN 


LIFE INSURAN CE CO. 


Incorporated by the State of New Yerk—Stock Compan: 


HOME OFFICE: 


ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 





Proof of Public Cenfidence 
This company has more premium-paying busi- 
ness in force in the United States than any (other 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily Average BusinessiDuring 1906 


in Number of Claims Paid. 6,16 
“day in Number of licies Placed and P ~ 
per ew Insurance 
Pali tor $s 4 yin to 
Policy-hol 














LIFE SUPPLEMENT TO THE 


WESTERN UNDERWRITER. 








SOME GOOD COUNSEL FOR THE 
“NEARLY LANDED” AGENT 


(Frem the Maryland Casualty Company 
Budget.) 








There is need, now and then, to say 
a word of recall to unpleasant reality to 
a class of too imaginative agents. They 
are like the small boy who carried his 
mother’s market basket, and told the 
family that they nearly had chicken for 
dinner, because “mother picked up a 
chicken, hefted it, looked at it, asked the 
price, felt it all over, and then—put it 
down and walked off.” Likewise, certain 
agents dope themselves with reveries and 
weary others with tales of prospects 
whom they have “almost persuaded” and 
risks that they have “nearly landed.” They 
get as much enjoyment out of these “not 
yet, but soon” achievements as they do 
from watching a moving-picture exhibi- 
tion, and carry as little away from both. 
Each is merely entertainment, a pastime, 
a dream, an illusion, a mockery of reality, 
ships that pass in the night. Now, if 
that were all, if these hair-breadth es- 
capes and midsummer night’s dreams 
were only harmless memories, there 
‘would be no occasion to bother 
about them. The gentlemen who tickle 
their mental palates with that kind of 
a chicken dinner might well be left to 
enjoy their peculiar manner of feasting 
without interruption. But they don’t stop 
there, by a long shot. They dearly love 
to extend their Barmecide hospitality to 
their associates; and so they take up the 
time of men who actually do write busi- 
ness in vain repetitions of their Arabian 
Night’s narratives of “not quite.” That’s 
bad enough, but not the worst. The pity 
of it is that these men nearly always 
have the making of good solicitors in 
them, but their ability goes to seed. Their 
Mulberry Sellers gift of translating, in 
fancy, failure into something so close to 
success that they are fain to delude them- 
selves with the belief that it has value, is 
a gift, which, harnessed and kept to the 
road, would win many a signature on 
the dotted line. Their talents are of 
real value, intrinsically, and need only 
to be turned in the right direction and 
held there to produce splendid results. 

Probably every insurance agent has 

within his circle of acquaintances one or 
more of this type of men. If left to 
themselves they will never amount to 
much. This form of hallucination grows 
on one, and after a while its victims be- 
come merely “hot-air merchants” whom 
everyone dodges. But there is no need 
for that to happen. The disease can be 
cured without much difficulty and the 
disposition can be guided into practical 
and useful directions. No better type of 
solicitor can be found than those who 
don’t know when they are defeated, in 
the sense that was true of General U. S. 
Grant—men who, while cured of taking 
foolish comfort in having almost arrived 
and while clearly aware that they have 
not arrived, will not be disheartened by 
delay, but will hold fast the progress 
they have made, and from each retard 
make not a retreat, but a fresh start for- 
ward. 
_ Truly, a miss is as bad as a mile, and 
it is a silly sportsman who boasts of the 
game he has raised, shot at, almost hit— 
but missed. Yet there is one place where 
a miss is not as bad as a mile, and that 
is in target practice. For there every 
shot that comes near and still nearer, 
though it miss the bullseye, means in- 
creased skill, and assures the bullseye 
shot ere long, if the marksman has sense 
enough to get out of such shots what 
they have to teach him in the correction 
of aim, the steadying of nerve, the gaug- 
ing of the wind, and the perfecting of 
skill. An agent who will exercise pa- 
tience, administer kind, but firm rebukes, 
constantly inculcate horse- sense practica- 
bility, and show, by occasionally doing it, 
how the almost can be turned into the 
altogether, can lick into fit condition al- 
most any of these idle reminiscence 
mongers—and it will pay for the effort, 
for that kind can learn to hit the bulls’ 
eye. 





Among the Companies 





The following shows the experience 
of a thirty-year endowment of the New 
York Life, age 23, taken out in 1876, on 
the annual dividend plan: 











Annual Annual 
Premium. Dividend. 
.6 asses 
i $3.56 
61 4.04 
i 4.32 
J 4.84 
Y 5.32 
y 5.79 
J 6.28 
Y 6.78 
r 6.83 
d 6.98 
r 7.13 
i 5.85 
r 5.58 
id 5.98 
y 6.27 
BEE dedancnddcedesscnnes 30.61 7.09 
SE S2absdededereeensees 30.61 8.41 
BEE £-660600000e8o0000004 30.61 8.80 
BERD. ccccccceseosescesoes 30.61 9.22 
BOE 6:820b000000erccerves 30.61 9.65 
BEE vcdeccecsosesesesses 30.61 10.09 
BEDS. cccccvcccesecceosces 30.61 10.64 
BED n60440000000000 00000 30.61 11.01 
BOND vasnescesesseceseses 30.61 11.27 
BE 6406460409600000000% 30.61 11.55 
BEE 6.600 686400 000080008 30.61 11.80 
DEED cscccsecvssscessccce 30.61 12.09 
BE 650:65-04406008800080%8 30.61 11.18 
BOGS 66060s0sscencsersees 30.61 11.23 
TOO nawadgsasceesnve $918.30 $229.48 
DE -ctcksecesdsarbatsdos s00eee 11.30 
Grand total .......... $918.30 $240.78 


+ + 

The Provident Life & Trust gives its 
actual mortality on male risks since or- 
ganization in 1865 to 1906 as 61.2 per- 
cent of the Actuaries table. The expe- 
rience of the Provident is of interest, 
showing careful medical selection. In 
addition, it may be said that the Provi- 
dent writes a large endowment business. 
The effect of this class is no doubt felt 
in the mortality experience, as persons 
who are doubtful as to their expectancy 
of life would not take a_ high-priced 
policy. Those in a position to know 
declare that there is a certain amount 
of self-selection when it comes to en- 
dowment insurance. 

A few years ago the Northwestern 
Mutual gave its mortality experience 
from organization in 1858 to 1901, show- 
ing it to be 66.01 percent of the Actu- 
aries table. While the Northwestern 
does a fine endowment business, it is 
only a trifle more than one-fourth of 
its entire business. 

+ 

The following shows the results of 
annual dividends on a New York Life 
policy, $1,000, age 40, ordinary life, 


ppentom $28.95. 


Premium. Dividend. 
$ 28.95 $0. 








Companies that issue policies becoming 
paid up in case of total disability can 
give valuable assistance to agents by 
keeping a compilation of newspaper 
clippings showing how really frequent 
are cases of hopeless disability due to 
accident, blindness, insanity, etc. The 
Fidelity Mutual, which has issued such 
a policy for ten years, has gotten out 
a booklet of which twenty-two pages 
consist of newspaper items giving an 
account of persons becoming totally dis- 
abled under these headings, “Disability 
by Accident,” “Loss of Arms,” “Dis- 
ability by Disease,” “Blindness, » “Loss 
of Mind.” 





The inability to manage one’s self, 
that is, to keep at work without some- 
one else’s supervision, is the cause of 
many agents not doing more business.— 
John L. Way. 


No good system ever just happened. 
It was wrought by the hammer of con- 
centrated thought on the anvil of hard 
work.—System. 








first-class, experienced men as general 
Indiana, Iowa, Nebraska, Minnesota, 


territory that insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


We will not send you into a desert and ex 


but we'll give you the active influence of the 


Our company is young but it is not selling stock bs Pay expenses—the 
fact is it has no stockholders, but plenty of surplus. 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU CET. 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, add 


SCANDIA LIFE INSURANCE COMPANY 


agents for — territory in Illinois, 
Michigan and Pennsylvania. 


t you to pick pond lilies, 
lene Office and the kind of 


All policies registered 


If you 


CHICAGO, ILLINOIS 











The Central Life Insurance Company of Illinois 


H. W. JOHNSON, 


President 





Offers liberal renewal commission contracts with monthly expense 
to district men in Illinois who can produce $100,000 or more. 


Offers one of the cleanest Twenty-pay Life policies ever presented 


to the insuring public. 


Other favorable policies. 


Offers a splendid opportunity to represent one of the most conserva- 
tive, yet liberal, companies writing business in Illinois. 


For particulars address 


Central Life Insurance Company of Illinois 


OTTAWA, 


ILLINOIS 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 
JAMES W. HULL, President 
PHBO. L. ALLER. Bo 
ROBERY i. DAVENPORT, Ass't Bec'y 
All polis i by the to the 
inured the ac Hote ed ee ae oT 
Bef insuring 
new — ene Me os toling w= by Keg Siem 


A.K. HANNEN, Gen'l mt Nerthern O 
9320 petomese Bids. Guevelana 
JOHN A. RiINGOLD, Ger’! Oni 


_ Seuthern 
WiLZAAM D. WEMAN, dent gect ie in 
. , r lilineis 
100 Washington 8t., Chicago 





THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619,517.39 
LIABILITIES, 53,794.524.89 


JESSE R. CLARK, B. P, MARSHALL, 
President Vice-President 
ALLAN WATERS, Sup't of Agents 








sa gma LIFE INSURANCE COMPANY 

















of the United States of America 


CHICAGO 


ESTABLISHED 1568 





ALBERT M. JOHNSON, President 


ROBERT E. SACKRETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


Insurance in Force December 3 1st. - $47,656,411.21 
RECORD Gain in Surplus for Year, - ~ - 80,790.75 
OF 1906 Gainia Assets - - - -« -« 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





THE MINNESO 


TA MUTUAL 


LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 


FRANK E. HITOMOOX, Field Manager 
DOUGLAS PUTNAM, Secretary WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
H. baht mt — DR. CHARLES D. PIPER, Med. Director 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








Taken from Bulletins 








A eareful study ef the methods ef 
life insurance companies in general is 
desirable, although not absolutely neces- 
sary, while a complete understanding of 
contracts and business methods of the 
company represented is imperative. Fur- 
thermore, one of the greatest helps is 
a thorough ability to handle the English 
language, as applied to life insurance, 
smoothly and tactfully. The well-worn 
artifices, the inflated and bombastic 
rhetoric with which the old-time life 
insurance men were accustomed to tickle 
the ears of their prospects are fast 
becoming obsolete, as the general public 
is becoming more and more educated 
in relation to life insurance methods, 
and, to use an idiom, are more “from 
Missouri” than ever, and the queries, 
“Why” and “How” sre continuously be 
ing coupled with that famous motto, 
“Show me,” and to-day the successful 
agent must speak as a rational man to 
rational men. He must always be sure 
of his subject and full of it, and as a 
natural consequence he will always have 
something to say that is worthy of 
serious attention, even from those who 
may differ from him in opinion.—Secur- 


ity Agent. 
r + + 


On the back of the application blank 
there is a valuable hint as to how to 
get good prospects for insurance. We 
refer to the request that the applicant 
shall give the names and addresses of 
three reputable persons with whom he 
is well acquainted. 

These references are asked solely and 
entirely for the benefit and use of the 
soliciting agent. The applicant, of course, 
thinks when you ask him for the names 
and addresses of three friends who 
know him well that they are taken for 
the purpose of giving the company an 
opportunity to make inquiry concerning 
him, and, as is usual when a man gives 
references, the very best business men 
of his acquaintance are referred to. 

Having secured from the applicant 
the names and addresses of three good 


friends, the wide-awake solicitor inter- 
views them without delay, mentions the 
fact that their friend John Jones is 


applying for insurance, and that Jones 
has given them as references as to his 
eligibility. From Jones’ eligibility to 
Smith’s necessity for insurance is a turn 
easily given the conversation with Smith 
about Jones, and if there is the slightest 
prospect of ever insuring Smith the 
good salesman will get his application. 
Never again will the conditions for an 
earnest canvass be so favorable as right 
then and there, when Smith has before 
him the picture of his friend Jones in- 
creasing his life insurance protection for 
his family. 

The fact that Jones has made applica- 
tion will, if properly handled, prove a 
valuable factor in getting the application 
of his friend Smith. Every man is in- 
fluenced by what his friends do. We 
are all to a greater or less degree 
emulators and imitators, and there is a 
better prospect of insuring Smith, hav- 
ing first written the application of his 
friend Jones than there would have been 
had you approached him without such 
an introduction on the subject of in- 
surance. 

Getting references from your appli- 
cants will prove a great help to you in 
securing further applicants, and by fol- 
lowing zealously the leads developed 
by the reference request it will not 
take you long to establish an endless 
chain of eae iy Yon Life Bulletin. 


The writer has in mind the case of a 
competence made and lost in farming 
that illustrates the value of life insur- 
ance. In 1851 a man bought a farm of 
70 acres for $43 per acre. He gave a 
mortgage for $2,500, payable in ten equal 
annual installments. The mertgage was 
duly paid, and many imprevements were 
made on the farm, which, in 1874, was 


sold for $8,000. Two years later the 
same man bought in the same neigh- 





borhood a farm of 126 acres, paying 
therefor $12,500. Upon this he gave a 
mortgage for $5,000. But farming meth- 
ods, the cost ef laber and the price of 
preduce so changed during the next 
decade that the owner ran behind every 
year. After eleven years more of hard 
work he died at the age of 60, leaving 
the mortgage and $8,000 other indebted- 
ness. His estate was hopelessly insolv- 
ent; and, but for a small life insurance, 
his wife—who had worked as hard as 
he had—would have been left penniless. 
The farm was sold in settlement of the 
estate for $9,040, and has since been 
sold for $5,500. 

It took thirty-six years in this case 
to demonstrate that life insurance is the 
surest safeguard of the home; and, al- 
though the insured lived a fairly long 
life, when he died the demonstration 
was complete and unmistakable. Had 
he died at any time while owing a con- 
siderable sum upon his first purchase, 
he would have left a large family of 
children with very limited means of 
support. When he bought his first farm 
an annual payment of about $65, would 
have paid for a life policy covering the 
mortgage. What a burden of anxiety 
that would have lifted from his own 
mind and from that of his wife! More- 
over, such a policy with the annual divi- 
dends added to it would have yielded 
a very considerable sum at the time of 
his death—more than all he put into 
farming—New York Life News Letter. 





VALUE OF THE AGERT 


Who invented life insurance was a 
question asked of an agent, and he, 
being a man more interested in results 
than theories, said “he did not know, 
but he knew that the agents had put 
a great many men up to it.” The 
value of the agent is hardly appreci- 
ated, particularly the value to the peo- 
ple ‘whom he insures. The attempt to 
eliminate the agent has been variously 
tried, and he has been too often and 
too unjustly criticised as responsible 
for the major share of life insurance 
expense. The history of agency work 
will show that he has been largely the 
originator and the real public and local 
supervisor of life insurance _ service. 
He puts men up to life insurance. He 
makes men do their duty to their fam- 
ilies and homes in this regard. He ad- 
vises men as to the form or amount 
of their insurance according to their 
needs. He directs and aids their sub- 
sequent care of their policies and of 
their interests. He instructs the public 
as to the character and service of the 
different companies. He attends to the 


making of loans on policies, to their 
surrenders and  death-claim  adjust- 
ments. He maintains the interest and 
the courage of premium payers during 
the period of apparent non-perform- 
ance. He answers every variety of 
questions which the insured raise in 
connection with their policies or the 
business. He not only initiates life in- 


surance but is the living power behind 
its persistent renewal. He decides first 
of all the character of the company’s 
membership and_ their satisfaction with 
its work. He is responsible for vol- 
ume, and can best protect the company 
from assault and error because most 
closely in touch with the public. He 
constitutes what is always essential to 
human institutions, the only and real 
personal contact between the corpora- 
tion and its membership. He works and 
he warrants his work, for he has no 
pay if not successful. In many homes, 
darkened by death of the father, but 
saved by life insurance, the motto “God 
bless our home” might be amended by 
addition of the words, ANp THE MAN 
WHO sSAvED It For Us.—National Mes- 
senger. 

“To fail after a few ineffectual efforts 
and to declare that you cannot accom- 
plish what you undertake, is—to say 
the least—weak.” 


“If yeu are sincere and believe in your 
work, you have found the right thing to 
do. Persist, concentrate and hustle, and 
success will follow.” 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating a ons — icipating policies and th deposit of their 
full value in approved securities with tate of oo This is eo tow. A. cortifieate ~ jon the 


State Auditor with ev policy 
Rate of interest T3906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WwoORLD'S RECORD. 


— Insurance in Force Admitted Assets. other Liebiite. _ 
piaiialaiie se 500 18, su5.008 432 
ee go sige Be as, 
1901....... $33,615,656 $1,015,072 $699, 418 $315,654 
1902....... $39, 541, 688 $1,527,036 $1,176,249 $350, 786 


$49, 713, 796 $2,205,636 
$60, 148, 904 $3, 160, 083 $2,615,498 $544, 585 
$74, 440, 588 $4, 126, 682 $3, 521, 731 $605, 317 


(906 $81,047,860 $5,353,744 $4,674,118 $679,626 


Growth of Jeteem pret that of any ef com: ONS Bi at th d of its TWELFTH 
YEAR. TheCo mpeny bee, & sum in excess of FOUR MILLION! 8 EIGHT HUNDRED and FIFTY 
pe ey — (7 with the State of In d other governments under the Com- 


$1,815,059 $390,577 








Reserve Law of Indiana, to protect policyhol = 
1860 47th Year 1907 
Home Life Insurance Company of New York 
GEORGE BE. IDE, President 
Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Dire Endowment Fund (Delened Dividends) , — Pirie ISO 
Insurance in Force, - - 86,1 13,559.00 





“Mr. Hughes failed to bie out a eile wets transaction.” 


New York Sun, 12-12-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 








American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ° . © « oc «o  @1,002,743.18 
Surplus Security te Policy, Solders e e ° ° e 307,924.34 
Insurance in Ferce . ° ° ° e e e e 19,325,570.00 


Deposits with the State of Indi t ex- 
n~ Ry f- LE rey as seustoed by law, nonspeculative securities in an amoun' 


om” Agents desiring liberal poneensel for exclusive territory should write today direct to the 





The Most Popular Up-to-Date Policies 
CONTAINING MANY Cocaae POINTS 
Managers and General Agents Wanted In IIlinois, Ohio, Pennsylvania and Georgia 


Splendid opportunity t well-known Company 
crganioed under thelows of Ohio aol subjest righ seal canna 
De net a | investigation ra. begin at once te profit by selling the matchless contracts of this 


progressive company. 
The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHIGAGO, ILL. 








June 6, 1907. 


THE WESTERN 


UNDERWRITER. 
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IN LIFE INSURANCE CIRCLES 


PHOENIX MUTUAL MEN TO MEET 











General Managers’ Association Will 
Have Its Annual Conclave at Bal- 
timore Next Week 


The Phenix Mutual Life General 
Agents Association meets in Baltimore 
June 11-13 at the Hotel Belvedere. The 
following will be the program: 

FIRST DAY 
MORNING SESSION 


Presentation of gavel made from Charter 
Oak II, John M. Holcombe. 

Response, J. S. Norris. 

Address, Welcome to Baltimore, Mayor 
Mahool. 

Response, William C. Johnson, chairman 
executive committee. 

Reading minutes. 

Report of secretary and treasurer. 

President’s address, James S. Norris. 

Appointment of committees. 

Announcements. 

AFTERNOON SESSION 


Address, The Phenix Mutual Life Insur- 
ance Company, Its Condition and Some 
Thoughts on Competition, John M. Hol- 
combe, president Phoenix Mutual Life. 

Character and Its Application to the In- 
surance Profession, Fred S. Burgess. 

Life Insurance of the Future, H. H. 
Kohn. 

The Model Policy, Archibald A. Welch, 
second vice-president and actuary. 

EVENING SESSION 


Smoker, club room, Hotel Belvedere. 


SECOND DAY 
MORNING SESSION 


Risks, William A. Moore, 
president Phcenix Mutual Life. 
The Relation of the General Manager to 
Renewals and New Business, Ira B. Mapes, 
Jules Girardin. ‘ 
How Can We Use System in Producing 
Results? Oscar G. Berry. 
Question Box, Archibald A. Welch, sec- 
ond vice-president and actuary. 
AFTERNOON SESSION 


Excursion on steamer F. C. Latrobe to 
Annapolis, tendered by Messrs. Kimberly 
& Gwinn. managers for Maryland, to the 
members of the association, their ladies 
and guests. 

Inspection of U. S. Naval Academy. 

Visit to and reception at statehouse. 

Address of welcome, Governor Warfield. 

Response, Vice-President Miles. 

EVENING SESSION 


Return to Baltimore. Supper served on 
steamer. 





first vice- 


THIRD DAY 
MORNING SESSION 


The Agent of the Future and His Prob- 
lems, Winslow Russell, assistant superin- 
tendent of agencies. 

Present Conditions of Life Insurance, 
W. A. Smith. 

The Agent’s Duty to Applicants, Charles 
G. Carothers. 

Why I am Glad I Came to the Phoenix, 
Philip B. Hunt. 

The President’s Bulletins, J. Ralph Mor- 
rison. 

The Things We Have to Contend With 
in Southern California, W. B. Stirdivant. 

Review of topics and general discussion. 

AFTERNOON SESSION 


(For Active Members Only) 
Reports of committees. 
General business. 
Unfinished business. 
New business. ; 
Election of officers and executive com- 
mittee. 


WANTED 


Agency Superintendent 





FOR OHIO 


An Experienced Agency Organizer 
with satisfactory references who is 
able to travel and secure good 
agents will be offered a contract 
by a Legal Reserve Life Company 
on a very high gross commission 
basis for business over the entire 
state. Address, Superintendent 
Wanted, care of 


Western Underwriter, 
CINCINNATI. 





P ppeemee of plate for annual meeting for 
£08. 


EVENING SESSION 

Banquet at Hotel Belvedere. 
Freemans ex-President Jules 
din. 


Girar- 





Does Not Like the Marquette 

The Indiana department evidently is 
not in love with the Marquette Mutual 
Life of Chicago. The company tried to 
get admitted to Indiana to reinsure the 
Indiana Mutual Life, which has gone on 
the rocks and which was the successor 
of the unsavory Old Wayne Mutual. The 
state auditor says the Marquette is try- 
ing to get at the pickings and he warns 
policyholders to spurn its offer. 


New York Life Annual Meeting 

If the election inspectors get their re- 
port ready in time, the annual meeting of 
the New York Life will be held on June 
12. While there is said to be some sen- 
timent among the trustees in favor of the 
reelection of Alexander E. Orr as presi- 
dent, this is said to be held only by a 
minority of the board, and it is likely 
that Vice-President Kingsley will be 
chosen. 





George Burnham Released 
George Burnham, Jr., former general 
counsel for the Mutual Reserve Life, 
who was granted a new trial while serv- 
ing a two years’ sentence in Sing Sing 


for grand larceny, has been released 
from the Tombs on $7,500 bail. District 
Attorney Jerome announced that he 


would ask the appellate division of the 
supreme court for an order permitting 
him to appeal to the court of appeals 
against the decision of the appellate di- 
vision in setting aside Mr. Burnham’s 
conviction. If Mr. Jerome’s appeal is 
not granted the cases against George El- 
dredge and F. A. Burnham, the other 
—_— officials of the company, will 
ail. 





Northern Life’s Anniversary 
The Northern Life of Chicago held 
its annual meeting this week, all the 
officers and trustees being reelected. A 
banquet was given at which the officers, 
trustees, agency directors and Chicago 
agents were present. The Northern Life 
is a company organized and operated 
on the square without any sideshow 
attractions. It deserves the success it 

has achieved during its first year. 





Escape Publishing Statements 

By enactment of the new code of laws 
governing fraternal insurance by the late 
Minnesota legislature, the fraternals are 
enabled hereafter to escape having to 
publish their annual statements in this 
state. The new code on this subject 
states that no other other laws relating 
to insurance shall affect the fraternals, 
except those contained within the new 
fraternal code, and the fraternal code 


says nothing about publishing annual 
statements. 





No Selling Agencies in Indiana 

Not one of thirty-eight life insurance 
companies of other states doing business 
in Indiana does business by means of a 
general selling agency, according to their 
answers to questions sent to them by 
John C. Billheimer, Indiana Auditor of 
State. Some of the companies, however, 
said they had agencies of this kind at dif- 
ferent places. The auditor was endeav- 
oring to find out if they were connected 
with concerns like the recent State 
Agency Company of Indiana, which rep- 
resented the State Life. All the com- 
panies also put themselves on record as 
being strongly against rebating and as 





ready to dismiss any agent found guilty 
of it. Thirty-seven of them said they do 
not issue special, service or board con- 
tracts. The other asks the auditor to 
make his question more specific. Some of 
the companies also wanted him to be 
more specific as to commuted premium 
policies. Thirty-four of them said they 
did not issue the kind the auditor re- 
ferred to—the premium note. 





To Bar Knights of Pythias 

The Missouri department has decided 
that it can not issue a renewal of license 
to the Supreme Lodge, Knights of 
Pythias, Endowment Rank, on account of 
the fact that the association issues limited 
pay certificates and grants extended in- 
surance values in case of lapse. Although 
holding an opinion from a former attor- 
ney-general that fraternal associations 
could not issue these values under the 
Missouri law, the question was resub- 
mitted to the present attorney-general, 
and he has given the department a very 
positive opinion that fraternal associations 
can not issue these forms of contracts 
and can only pay such benefits as are 
mentioned in fraternal law. 

This decision is a preliminary one, as 
the Knights of Pythias Insurance De- 
partment has not yet had a hearing be- 
fore Attorney-General Hadley. C. 
Hardy, general counsel of the order, 
will go to Jefferson City within a few 
days to present its case. If he should 
be unable to get the opinion changed, 
the order will then decide what course 
it will pursue. 





Life Insurance Legislation 


The Michigan House has passed the fol- 
lowing Committee of Fifteen life insur- 
ance bills: Anti-rebate; providing that the 
policy shall contain the entire contract; 
prohibiting political contributions; making 
the solicitor the agent of the company; 
prohibiting misrepresentations and relat- 
ing to the salaries of officers and em- 
ployes. The latter bill omits the section 
limiting the amount of salaries paid of- 
ficers. Every insurance department bill 
was passed without amendment and with- 
out a dissenting vote. 

The following bills have been passed by 
the Wisconsin Senate: Senate 95, relating 
to licenses of insurance agents; Senate 
162, relating to the reincorporation of 
assessment life on the legal reserve plan; 
Senate 340, requiring life companies to 
report political contributions; Senate 600, 
relating to proxies. The above, without 
doubt, will pass the House. 

The following Senate bills have been 
signed by the governor and will become 
laws July 1: Senate 330, prohibiting mis- 
representations by life insurance com- 
panies; Senate 324, requiring life insur- 
ance companies to furnish copies of ap- 
Plications; Senate 3842, creating Section 
1953e, regulating life insurance companies 
regarding payments for legislative pur- 
poses; Senate 326, relating to the licenses 
of life insurance companies; Senate 317, 
prohibiting the writing of participating 
and non-participating business by the 
same life insurance company. 





Seeking a Manager 
Promoters of the Southwestern Life of 
St. Louis state that they have no inten- 
tion of letting the organization go by the 
board, but have been waiting for a few 
weeks until they can secure the man they 
want for manager. Over half the stock is 


now subscribed. E. C. Simmons will be 
the president. 





Upholds Suicide Clause 


The Missouri supreme court has de- 
cided that the clause in fraternal bene- 
ficiary associations making a policy for- 
feitable on account of suicide is valid be- 
cause such associations are not under the 
old-line life insurance laws of the state. 

he case came from St. Louis, where 
Madison M. Tice sought to recover from 
the supreme lodge of the Knights of 
Pythias the value of policy for $1,000 for 
the death of her husband, who committed 
suicide. The decision follows the Wester- 
man case, which makes fraternal asso- 
ciations separate and distinct from regu- 
lar life companies. Tice had paid all dues 
and the lodge paid into court the money 
which had been paid on his policy, 





WANTED—A GENERAL AGENT 


For desirable field in each of the states of Indiana,‘Illinois, Iowa 
and Ohio, by the oldest, largest and best Life Insurance Com- 
pany not regulated by the Armstrong laws. Address B 16, 


Western Underwriter. 





amounting to $66, which under its by- 
laws was all that it was liable for, and 
the supreme court sustains it. 


HEAD OF MICHIGAN STATE LIFE 








C. A. Goodale Resigns as Secretary of 
Missouri State Life to Accept 
Presidency of New Company 
C. A. Goodale of St. Louis has been 
elected president of the Michigan State 
Life of Detroit. He recently resigned the 
secretaryship of the Missouri State Life 
in order to accept the new position and 
last week left for Detroit to assume his 
duties. B. R. Neuske, actuary of the Mis- 
souri State, who formerly was with the 
Franklin Life, is acting as secretary 
pending the election of a permanent in- 
cumbent for that position. Mr. Neuske 

may be the choice for the office. 

The Michigan State Life is being or- 
ganized by Frederick Apps of Owosso, 
Mich., state agent of the Missouri State 
Life, who will hold a similar contract with 
the new company. The company will 
have $100,000 capital and $100,000 sur- 
plus, and under its charter may write 
life, health and accident insurance. For 
the present it will write only life insur- 
ance, participating and nonparticipating. 
The stock has practically all been taken, 
largely by Michigan bankers, 


Other officers are: 


Vice-president and general counsel— 


—— H. Watson, district attorney, De- 
troit. 
Vice-president and _ secretary—J. W. 


McCausey, banker, Union City. 

Medical director and auditor general— 

Bradley, Eaton Rapids. 

Assistant medical director—Arthur M. 
Hume, Owosso, 

Director of 
Owosso. 

The company will issue policies not later 
than August 1. 


agencies—Frederick Apps, 





Day Goes with American Central 

Major James B. Day, formerly man- 
ager of the New York Life at Colum- 
bus, O., and later manager of Travelers’ 
life department, left the business eighteen 
months ago to take a rest. He now has 
put on the working harness again and 
becomes manager of the American Cen- 
tral Life of Indiana fo1 southwestern 
Ohio, with headquarters in the Colum. 
bus Savings & Trust building, Columbus. 
Major Day is a trained agency man of 
fine experience. 





New Missouri Life Company 

The Mississippi Valley Life of St. 
Louis sent its incorporation papers to the 
secretary of State of Missouri last Satur- 
day. The capital of $150,000 has been 
paid in and a surplus of similar amount 
will be paid in by the time the organiza- 
tion is effected. It will write life insur- 
ance for the present, but later may open 
a health and accident department. It 
plans to enter Arkansas, Oklahoma, 
Indian Territory and Texas at once, 
and the other states of the Mis- 
sissippi Valley later. Among the incor- 
porators are a number of prominent 
bankers, railroad, financial and profes- 
sional men and several life insurance men, 
including C. E. Greenamyer, formerly 
general agent of the Reserve Loan Life; 
Herman B. Kramer, formerly general 
agent of the Pacific Mutual Life at St. 
Louis, and W. D. Wittenberger, formerly 
general manager of the Occidental Life. 





t@™ It ts your contract with the Compan 
that counts for you. 7 


‘THEE 


COLUMBUS 
MUTUAL LIFE 


is as good and as aeons as any. It offers the 
best Agency Contracts. It ics an Ohio Company. 
itis a company which has stockholders and 
an organization In every county in the State. 
Its workers and members are all interested in iis 
success. It is open to the inspection of every 
policyholder. 

Write for the Shortest, Plainest and Fatrest 
Agency Contract issued, made Direct with 
the Home Office. 


Capital $100,000 





ADDRESS: 
C. W.2BRANDON, President 
600 to 606 Brunson Building, Columbus, Ohio 











10 


THE WESTERN 


UNDERWRITER. 





June 6, 1907. 








The home office of the new company is in 
the Victoria building at St. Louis. 





WHAT DID YOU WIN ON PAL? 





That Is a Dangerous Question to Ask 
Chicago Managers Since Mr. 
Morris’ Visit 





“How much did you win on Pal at 
the Oakland track?” That is the ques- 


tion that puts some Chicago general 
agents up in the air. Be careful to 
whom you address it. 

One day recently a well-known man- 
ager was visited by a man giving the 
name of Morris, in nationality a He- 
brew, 33 years old, black hair and eyes, 
with a scar on his left jaw. He said 
he was a racehorse man. He had a 
friend in California who carried a $50,- 
000 20-year endowment policy in the 
company this manager represented and 
had often advised him to do the same. 
He had just cleaned up $4,500 a day 
or two before and had concluded to 
take $20,000, possibly $30,000, and. pay 
three or four premiums while he was 
flush. What was the rate? That was 
satisfactory. He would be in the next 
forenoon at 10:30 to be examined. 
Hadn’t time then, as he must hasten 
to his hotel, where his trainer was to 
telegraph him from Oakland track. By 
the way, he expected the trainer to say 
that Pal, a six to one shot, was going 
to win next day. Did the manager ever 
play the ponies? No? Well, that was 
too bad, for this was like getting money 


in a letter from home. Better try 
fifty on him. No? Well, all right, he 
must go. 


A few minutes later Mr. Morris called 
up to say he could not get in till 11 
the next day instead of 10:30. By the 
way, he had just heard from his trainer 
and it was all fixed that Pal was to win. 
Better put up a little on him. No? 
Well, he would just put-up twenty for 
the manager himself. Before the mana- 
ger could answer, the receiver was hung 
up. 

A few minutes later the alleged repre- 
sentative of a bookmaker called. At 
Mr. Morris’ request his principal had 
taken a bet of $20 for Mr. —— on Pal. 
Would he kindly accommodate him with 
the $20? He would not? Well, this 
was an unfortunate misunderstanding 
and would be very embarrassing to him. 
Mr. —— better take the bet, but, if 


he would not, of course there was no. 


desire to urge him over strongly. 

The manager got suspicious then and 
went investigating. He soon found one 
general agent who was happy, had 
turned a little deal which he expected 
would pay for a good Sunday outing. 

“You bet on Pal, did you? How 
much insurance is he going to take with 
you?” 

The general agent 
changed the subject. 

Nobody has received his winnings yet. 


colored up and 





LIFE NOTES 


The Skandia Life of Chicago has been 
admitted to Indiana. 

The Jefferson Standard Life of Raleigh, 
N. C., with $50,000 capital is being or- 
ganized. 

M. J. Ryan has been 
manager of the Security 
St. Louis. 


appointed local 
utual Life at 


H. M. Merrill of Marshall, 

been appointed general agent for the 

New York Life in Calhoun county. 
Joseph Parish, manager of the Equita- 

ble of New York at Columbus, O., be- 

comes Detroit manager of the Fidelity 

Mutual Life. 


Lee J. Wolfe, associated with 8S. H. 
Wolfe, the New York actuary, is on his 
way to Los Angeles to examine the Paci- 
fic Mutual Life. 

Manager A. 8S. Rennie of the Illinois 
Life in Chicago was laid up during April 
with neuralgia and is now prostrated 
with pneumonia. 

The American Temperance Life of New 
York has decided not to continue business 
in Minnesota under the new law requiring a 
deposit of securities. 

A number of representatives of life un- 
derwriters’ associations appeared before 
the Ohio tax commission on Tuesday and 
urged the repeal of the 2% tax on prem- 
iums. The commission put them through 
something of a sweating process and ap- 


Mich., hag 





peared to have fixed opinions on that sub- 
ject. 

The Commercial Life of Chi 
—- during May, mostly in 
city. 4 

E. R. Baxter, formerly a general agent 
of the Security Life, is organizing the 
Standard Life of America, with headquar- 
ters at Camden, N. J. 

Actuary S. H. Wolfe at the request of 
the Kentucky department started this 
week to make an examination of the 
Fidelity Mutual Life. 


As fire insurance in standard compa- 
nies can now be secured in Arkansas, the 
Massachusetts Mutual Life will resume 
lending money in that state. 

Frank B. Conue has been made_ super- 
intendent of agencies ofi the Western 
Union Life, of Spokane, Wash. He was 
formerly with the Prudential. 

George A. Somerville, manager of the 
Huron & Erie Loan & Savings Company 
of Toronto, becomes managing director of 
the Manufacturers Life of Canada. 

H. B. Mooney, manager of the Phila- 
delphia Life at Pittsburg, has been ar- 
rested, charged with being $8,000 short 
in his accounts with the company. 

Jay R. Bishop of Casselton, N. D., has 
entered the insurance business and se- 
cured position as special agent for the 
a ae Mutual Life of Binghampton, 


wrote 
ts home 


An effort is being made in Kansas City 
to organize a stipulated premium life in- 
surance company under the name of 


Guardian Life & Accident Insurance 
Company. 

Maurice F. Bayard, cashier at the St. 
Louis office of the New York Life, has 


resigned, effective July 1, to become a 
solicitor for the Commonwealth Trust 
Company of that city. 

The Missouri department has _ licensed 
the Colorado National Life. The com- 
pany has not yet announced its state 
manager, but is known to be figuring 
with two or three good men. 


George W. Van Fleet, former president 
of the Ohio Mutual Life, who failed to be 
reelected, has sued the company for back 
salary and money spent by him in extend- 
ing its business. The amount he claims is 
$4,417.96. 

Col, J. B. Sells, who is to be president 
and manager of the Pioneer Life of In- 
dianapolis, has taken offices in the Lemcke 
building. Colonel Sells is well known in 
Indiana life circles. The company will 
have $100,000 capital. 

H. T. Holtz, formerly agency inspector of 
the New York Life in its central depart- 
ment, who resigned to enter the investment 
bond business, has organized the bond 
firm of H. T. Holtz & Co., with offices in 
the New York Life building, Chicago. 

The New York legislature refused to 
amend the law so as to permit the Buf- 
falo Life to issue policies with a limited 
expense charge named in the policy. The 
company must adopt standard forms or 
= to operate outside of New York 
only. 

May 31 ended the writing of special 
contracts in Indiana by the home com- 
panies. All of the eighteen legal reserve 
companies and five assessment companies 
have given assurance to the department 
that its orders in this matter will be re- 
spected. 


L. H. Perkins of Lawrence, Kan., who 
fell from the roof of his residence and was 
killed, was insured in the New York Life 
for $100,000, Northwestern Mutual $100,000, 
Mutual Life $100,000 and other companies 
$50,000. He had a $5,000 accident policy in 
the Maryland Casualty and one of the 
same amount in the Fidelity & Casualty. 

The F. H. Leavenworth Publishing Com- 
pany _of Detroit has just issued the Indica- 
tor Chart, covering American and Cana- 
dian legal reserve companies operating in 
the United States. Price 50 cents. The 
same publishers have also issued the 
Pocket Chart of Cooperative Life, Accident 
and Fraternal Associations. Price 25 cents. 

Bernard Doman, formerly with the Na- 
tional Life, U. S. A., has been appointed 
manager for the state of Washington for 
the United States Annuity & Life. Mr. 
Doman’s success in the field has been 
amply demonstrated, and with the ag- 
gressive campaign that he has outlined the 
state of Washington will undoubtedly be 
among the leaders for the company. 

Judge A. L. Sanborn of the federal 
court at Milwaukee denied a stay in 
bankruptcy proceedings against the An- 
cient Order of United Workmen. While 
claims amounting to $60,000 are said to 
exist against the order in Wisconsin, but 
one small one has been filed, and an ap- 
peal to the United States court of ap- 
peals is being perfected to save the order. 


Thomas D. Jordan, former comptroller 
of the Equitable of New York, who is fac- 
ing nineteen indictments in New York on 
the ground of perjury, has pleaded not 
guilty. The forgery indictments are based 
on “loans” made to Kuhn, Loeb & Co. 
and upon the transfer to the Mercantile 
Trust Company by the Equitable of other 
loans which the company did not mention 
in its annual report at the end of the 
year 1904. 

V. H. Van Slyke, Minneapolis, general 
agent of the Union Central Life for Min- 
nesota, after June 1 will represent the 
company in Minneapolis solely, as he has 
taken the position of cashier in the new 





Metropolitan State Bank there. He will 
retain an interest in his old agency as 
well. Taylor & Hamil a new firm, 





will take the general agency for the states 
of Minnesota and North Dakota, in which 
latter state Mr. Taylor now represents the 
Union Central. 

Hon. Edwin H. Conger, diplomat, states- 
man and president of the Occidental Life, 
of Los Angeles,, died at his home in Pas- 
adena a few days ago. 

The Security Life of Chicago is arrang- 
ing to move its home office quarters from 
the Majestic building to the Rookery. 

On the second trial at Akron, Ohio, the 
estate of Flanders Shockley has secured 
judgment for $6,086.29 against the Union 
Central Life under a policy for $5,000 ap~ 
plied for by Shockley in 1902. When it 
arrived Shockley was sick and the agent 
refused to deliver it, although Shockley 
tendered the premium. The administrator 
contended that the agent had no authority 
to refuse to deliver the policy after the 
company had issued it. 

Does a note given for an _ insurance 
premium constitute payment of the pre- 
mium? That is the point at issue in a 
suit at Muncie by Mrs. Susan Black 
against the Federal Life and the Model 





Life to collect a 


claim on a licy of 
$2,000. Charles E. be 


Black had en ac- 
customed to y his premiums by notes 
which he took up at maturity. He died 
before one of the notes had matured, or 
rather before it had been paid, and the 
companies assert this was equivalent to 
failure to keep up his premiums. Plaintiff 
contends that the note constituted pay- 
ment of the premium. 


LIFE APPOINTMENTS. 


West Virginia 

Germania Life—Wayne K. Pritt, Par- 
sons; W. A. Trice, Roderfield. 

Greensboro Life—G. A. Moone, Gassa- 
way; Roleendeau Wheat, Bluefield; M. E. 
Peck, Philippi; L. . Lindsay, Buck- 
hannon; R. D. Kelly, Fairmont; J. J. 
Hayes, Albert. 

Maryland—A. H. Land, Bluefield; W. 
H. Shepherd, Romney. 

Meridian L. & T.—J. S. Williams, Hunt- 


—. 
ecurity, Va.—Wm. P. McVay, Hunt- 
ington. 








Pacific Mutual Life 


Organized 1868 


Home Office, Los Angeles, Cal. 





Assets .... 2. cece cecceceseeess$ 13,000,000 


LK bhi wh Hinnin as hicw whes when 
Insurance in force........ 


Most Salable Policies 


100,000,000 


Liberal Agency Contracts 


GOOD MEN WANTED IN THE MIDDLE WEST 


Geo. I. Cochran, President 

Gail B. Johnson, Vice-President 

John F. Roche, Second Vice-President 
and Actuary 


D. M. Baker, Third Vice-President and 


Manager Accident Department. 


i: N. Russell, Jr., Secreta 


ohn L, Davis, M.D., Medical Director. 





Write Vice-President Gail B. Johnson for Agency Contract 





YOUNG MEN 


Here is an opportunity to 


MAKE MONEY 


representing a thoroughly up-to-date and progressive Life Insurance 


Institution. 


Ordinary Life, Twenty Payment, Yearly Renewable, Term to age 65 


CONTRACTS 


providing for amaual dividends; rates based on American Table of 
Mortality with 334% interest. Incontestable, paid-up, loan and extended 


features after three years. 


Experienced solicitors and energetic young men wanted for the 
unusually good ——— we are in a position to offer. 


Write for ful 
representatives, 


information regarding our liberal contracts to field 


INSURANCE DEPARTMENT, K. of P. 


ZENO M. HOST 
General Manager 


Home Office, Manhattan Building 


CHICAGO, ILL 





| 


JOHN P. MUNN,_M.D. 


PRESIDENT 
mance CommirTee 
JAMES R. PLUM 
heather 


CLARENCE H KELSEY 


Pres Title Guarentes and Trust Ca 
WILLIAM H. PORTER, 
Pre Chem Net Bank ~ 














| een 
Good men; whether experienced in life 
insurance or not, may make direct con- 
tracts with this company, for a limited ter- 
ritory if desired,and secure for themselves, 
in addition to first year's commission, a 
renewal interest insuring an income for 
the future. - Address the Company at its 
| Home Office, No. 277 Broadway, N. Y. 
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Southern States Mut.—W. H. Cobb, 
Elki 


ns. 
South Atlantic—G. W. Harless and T. 
B. Hawkins, Bluefield. 
. United American—Eric Patter, Morgan- 
own, 
4itna—E. E. Shaffer, Wheeling. 
Meridian L. & T.—W. L. Bryant, Rich- 


wood. 

Mutual Benefit—Albert Wilt, Elkins; J. 
H. Myers, Summit Point; A. H. Knoke, 
Wheeling; W. T. Davis, Clover Lick. 

New York—Jacob Starkey, Clay; W. F. 
McAneny, Martinsburg; J. R. Dillord, Blue- 
field; A. E. Rinehart, Belington. 

. Penn. Mutual—N. N. Snedegar, Marlin- 
on. 


Michigan 
Fidelity Mut.—Joseph Parish and W. A. 
eavy, Detroit. 
Mass. Mut.—J. J. Tuomey and Charles 
Wright, Detroit; Norman Luneke, Kala- 
mazoo. 


Mutual Benefit—W. E. Denison, Free- 
land. 


National, Ia.—T. S. Schooley, J. F. C. 
Hollings and H. L. Pardee, Detroit; H. 
Chambers, Lansing; D. W. Lamb, Pontiac. 

New York—L. F. Lawrence, Calumet; 
J. W. Hazard, Kalamazoo; W. H. Burlet- 
son, Parma. 

N. W. Mutual—F. M. Drulard and F. D. 
C. Hinchman, Detroit. 

Pacific Mut.—George Lyons, Baldwin; 
F. B. Pixley, Belding; J. T. Ray, Grand 
Rapids; C. McCarthy, Greenville. 

Mut.—H. D. Burnell, Columbiaville. 
U. 8. Ann, & Life—G. A. Larrabee, Jack- 


Wisconsin 
uitable, N. Y.—Henry Dehde, Oshkosh; 
. Kloeckner, Wausau; G. S. Roberts, 
Fox Lake. 

Manhattan—Fred Moore, Rhinelander. 
Mutual, N. Y.—J. T. O’Brien, Hudson. 
— Mut.—J. M. Schauer, Sturgeon 

ay. 


Indiana 


ete Title & Loan Co., Ma- 
rion. 

Travelers—W. G. Black, Hobart; A. F. 
Buchanan, R. M. Ketcham, C. E. Og- 
borne and . M. Somers, Indianapolis; 
M. S. Cox, Rushville; Andrew Farrell, 
Paoli; Sylvester Meek, Connersville; J. 
J. Pauley, Fort Wayne. 


Ohio 

4Etna—Greenlund-Kennerdale Co., Cleve- 
land; Geo. Schmidt, Cincinnati; C. R. Pow- 
ers, Youngstown; J. H. Greer, Cecil. 

Bankers, Ia.—J. A. Courtney, Cincinnati; 
Oo. W. Wallace, New Philadelphia. 

Berkshire—M. G. Watterson, Cleveland. 

Conn. General—Lamberson & Herbig and 
James T. Stewart, Coshocton. 

Equitable, N. Y.—W. V. Moody, Urichs- 


Mass, Mut.—A. J. Starrett, Cleveland. 
Mich. Mut.—R. E. Hall, Athens; R. E. 
Hunter, Urbana. 
- Mutual Benefit—M. E. Bundy, Montpe- 


er. 

Mutual, N. Y.—George Baird and L. R. 
Elikan, Bellaire; C. A. Holmes and R. W. 
Jones, Bridgeport; J. B. Sedgwick, Mar- 
tins Ferry; T. M. Carpenter, Deersville; 
R. Cunningham, Cadiz; J. A. France, Steu- 
benville; W. D. Callett, B. E. Crippen, Em- 
ma ne, B. A. Plumer and Chas. Zim- 
mer, Marietta. 

National, Vt.—A. R. Brunner, Briceton. 

New England Mut.—G. A. Schleyer, Cir- 
cleville. 

New York—W. S. English, Ironton; C. S. 
Hoskinson, Zanesville; Henry Wiser, Lo- 


rain. 

N. W. Mutual—E. S. Smith, Jefferson; 
W. E. Miles, Cleveland; Sidney M. Auer, 
Cincinnati; J. A. Butcher, Scio; J. A. Gard- 
ner, London; J. H. Nutt, Youngston; J. A. 
Case, Dayton; D. J. Kilbourne, Dayton; 8S. 
T. Cauffield, North Bloomfield. 

Penn. Mutual—C. S. Dayton, Newark. 

Pittsburg L. & T.—M. 8S. Schwartz, Sa- 


lem. 

Provident L. & T.—C. Edgar Battie, 
Alexandria. 

Reserve Loan—W. M. Helms, Steuben- 
ville; W. F. Franks, Columbus; Edmund 
La Bar, Coshocton; Tyler P. Learned, Cin- 
cinnati; S. D. Darner, Zanesville. 

Travelers—D, W. Young, Bucyrus; H. N. 
| er on Cincinnati; C. A. Dougherty & Co., 

nton. 


Illinois 

#®=tna—M. F. Sparks, Chicago; John J. 
Mapel, Milwaukee, Wis. 

Berkshire—George Harrer, Morton Grove. 

Home—F. M. Kiblinger, Piper City. 

Mutual Benefit—W. C. Moll, Chicago; 
Richard Spicknall, Carmi; Wm. E. Schur- 
man, Pekin. 

Mass. Mutual—Geo. F. Henderson and 
James B. Thorsen, Chicago. 

New York—oO. H. Kuechler, Jacksonville; 
Peter M. Kaites, Chicago; J. L. Berry, 
Flora; W. R. Flannigan, Eldorado. 

North American—T. W. Boruff, Atlanta; 
G. M. Luttrell, Jacksonville, Albert J. Port, 
Chicago. 

Northerr—Christina Anderson, Moline; 
Ford Dickinson, G. T. Heintz and E. K. 
Marhillie, Quincy; T. D. Brewster and T. 
H. Doolan, Ottawa; Robt. A. Catlin, Chi- 
cago; O. E. Clarkin, Wilmington; W. P. 
Davis, Plainfield; J. R. Wilson, Hinsdale. 

Pacific Mut.—H. H. Huffman. W. A. 
Turner and O. B. Case, East St. Louis. 

Mass. Mut.—E. E. Hoseth, Chicago. 

Merchants, Ia.—A. Foster Brown, El- 
gin; H. H. Brockman, Jerseyville; H. G. 
and Augustus Edwards, Hardin; G. P. 
Kock, Highland; O. L. Kreidler, Kewanee. 

Mutual Benefit—Ed. C. » Paris; 
z -. Scanlan, Beardstown; B. 8, Skinner, 

oline. 





AMONG CASUALTY AGENTS 


GETTING 








IN ON COAL BUSINESS 





Illinois Coal Operators Mutual Has Se- 
cured Considerable Volume on 
Mines—Condition of This Class 





The Illinois Coal Operators Mutual 
Liability has gotten a firm hold on con- 
siderable of the Illinois coal mine busi- 
ness. It started with a 7o-cent rate, but 
has now raised to 75 cents. The trouble 
with the mutual company’s system is that 
it makes no discrimination as to risks. It 
takes one of the gilt-edged mines in the 
Spring Valley district at the same rate 
as a more hazardous plant in the Danville 
district, where companies have been hard 
hit. In some of the districts of Illinois, 
where the roofing of the mine is unsafe 
owing to “nigger head” stones, the work 
is more dangerous. The stock companies 
require a higher rate on such risks. 

At the rates at which coal business in 
Illinois has been written, it has not proved 
profitable. The Maryland Casualty is can- 
celling off a good part of its Illinois coal 
lines. Of the stock companies the London 
Guarantee has probably more coal busi- 
ness in the state than any other company, 
but it declares it is getting full rates. 

Even if its expense ratio is lower than 
stock companies’, executives assert the III- 
inois Coal Operators Mutual will get in 
deep water at a 75-cent rate. 





Gould Takes General Agency 

C. B. Gould, assistant secretary of the 
Federal Union Surety at the home of- 
fice, succeeds Montgomery & Funk- 
houser of Chicago, general agents for 
five states. He will have his offices in 
the Woman’s Temple. Mr. Gould is a 
very competent underwriter. 





Etna Accident Is Organized 

The Etna Accident & Liability has 
been licensed in Connecticut to write 
casualty lines. It will be operated by 
the AZtna Life and will enter all states. 
For the present it will write only auto- 
mobile collision policies. Regular tna 
Life policies can have attached to them 
the automobile certificate of the new 
company. 

The Travelers recently put the Trav- 
elers Indemnity in the field, so this 
places the Travelers and Etna Life in 
the field for the various casualty lines 
and puts them in shape to transfer their 
liability business if legislation ever com- 
pels the separation of life and liability 
insurance. 





Will Increase Its Surplus 
The directors of the Philadelphia Cas- 
ualty have voted to pay in $75,000 to 
surplus, on account of increasing busi- 
ness and requirements of the reinsurance 
reserve. On Jan. 1, 1907, the company’s 
net surplus was $42,583. 





United Surety Sues Mr. Brown 
The United Surety has instituted two 
suits in the superior court at Baltimore 
against George G. Brown, formerly gen- 
eral manager of the company, but now 
doing business in Cleveland. One suit, 
in which the claim is for $800, is against 
Mr. Brown individually, and the other, 
for $2,000 damages, is against Mr. Brown, 
trading as the General Underwriting 
Company. It is understood that the 
claims are for money alleged to be due by 
Mr. Brown to the surety company. 
The Munich Reinsurance Company has 
sued the United Surety for damages on 
the ground that the latter violated the 
terms of the reinsurance contract. 





Covers Damage to Tires 

In last week’s issue an error was 
made in saying that the London Lloyds 
policy does not cover damage to tires 
of automobiles in collision. This policy 
does cover damage to tires if the dam- 
age to the car itself amounts to $50 
or more. Thus, if the total damage is 





FLAG is simply a symbol of our country but it 
brings to mind a rush of pleasant thoughts and 
memories more powerfully than the words "United 
States" possibly could. 
Such is the strength of an emblem. 
In business the trade mark takes the place of the flag. 
It is simply a symbol, bringing to mind the name of a com- 
pany and its products, and it means much or little, depending 
on the company behind it and the worthiness or unworthiness 
of its methods and products. 


Here's a mark at the top of this advertisement; a 
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Ivania Casualty Com — 
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of Insurance salesmanship—the Company which aims, by its pr ive 
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The Company writes the following lines: Personal Accident and 
Health, Industrial Accident and Health, Plate Glass, Steam Boiler, Liability, 
Teams i — Insurance. i a Os 

me advantage in being connect a multip company 
when you stop to think about it. 
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THE PENNSYLVANIA CASUALTY CO. 
M. G. Nichols, Vice-President. 


483 Spruce St., Scranton, Pa, 
State Deposit of $250,000. 
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$125, of which $50 is damage to the 
car itself, the London Lloyds would pay 
$50 on car and $50 on tires, the assured 
standing $25 of the loss. 





Declares Merchants Are Agents 

The National Casualty has a plan of 
selling small payment accident and sick 
benefit policies to merchants in different 
lines of business, these policies to be 
given away by the merchants when cus- 
tomers have bouglit $20 worth of goods. 
The policies call for the payment of 
$1,100 in case of death, or total disabil- 
ity and a sick benefit of $7.50. 

Deputy Neal of the Indiana depart- 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liability, B Personal Accident and Health; 
Fidelity and Surety Bonds; also the most liberal 
Automobile Liability Policy issued. 


Special inducements te Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 
TRY THE 


WO Gite 


UNITED STATES 
CASUALTY COMPANY 








EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 





National Casualty Co. 
Oapital $100,000.00 


Assets Over 150,000.00 
Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bidg. 


ED M. BLOUNT, President 
- ALBERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota. Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri, 
Michigan, Pennsylvania, Indiana and 
Kentucky. Its bonds insure, Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 


DETROIT, MICH. 








“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 

CHICAGO, Illinois 
When better ig  _. Health policies can 
eet ee tracts in Good Territory to Good Men. 

Producers address 
H. G. B. ALEXANDER 

President and General Manager 

1206 Michigen Ave., Chicago, Ill. 





ment has notified the company that each 
of the merchants who gives away these 
policies is to be regarded as the agent 
of the company,-and as such will have 
to take out an agent’s license. He has 
given a similar decision with reference 
to the merchants who sell a certain 
brand of overalls, in the pocket of each 
pair of which there is to be found a 
policy of the Frankfort Marine. 

“In both of these cases,” said Mr. 
Neal, “the merchant is really acting as 
the agent of the company, whose policy 
he places. This being true, it will be 
necessary for each merchant to have an 
agent’s license.” 


AMONG CHICAGO SURETY MEN 





Not Likely That Any Attempt Will Be 
Made to Organize a Compact 
Governing Rates 





Present indications are that the Chi- 
cago surety men will give up any ideas 
they may have had of forming an iron- 
clad compact and content themselves 
with an association, partly social in its 
nature and having as its objects the 
securing of adequate rates and the up- 
holding of good practices. This is in 
accord with the ideas of some of those 
who have been most earnest in the move- 
ment toward an association, although 
they were willing to go into a close 
agreement if the majority should con- 
clude that to be advisable. There are 
others, however, who are opposed to a 
binding agreement, and because of this 
opposition that plan probably will be 
dropped. 

So enthusiastic a response was given 
to the inquiries as to the attitude of the 
surety men. on the question of starting 
a movement to induce courts to exercise 
greater care in allowing sureties to 
schedule the same property for numerous 
bonds, that plans will shortly be formu- 
lated to try to accomplish this end. 
In this work it will be necessary to enlist 
the cooperation of the down-state agents, 
as they would have more influence in 
presenting such a proposition to the 
judges in their respective territories than 
the Chicago agents would either per- 
sonally or by correspondence. The surety 
men believe that so serious an abuse 
exists in this regard that it should not 
be difficult to convince judges that some 
reform is desirable, however much they 
may differ as to the length to which it 
should go. 





Chicago Plate Glass Conditions 

The plate glass situation in Chicago 
is even more demoralized than it was 
before the recent compact was formed 
and which went to pieces when the Penn- 
sylvania Casualty went out. A number 
of attempts have been made to influence 
the home office of that company to 
swing Manager Wickes of Chicago into 
an agreement with other companies, but 
the efforts have been futile. 

There are at least four companies 
whose loss experience in Chicago has been 
so unfavorable as to cause the exe- 
cutives now to consider shutting down on 
that class unless rates are maintained. 
The indications are that it will be a 
survival of the fittest, as one or two 
companies that were parties to the re- 
cent agreement say they will not enter 
any more until the decks are cleared. 





CASUALTY NOTES 


Alverson & Montrose have been appointed 
agents of the Illinois Surety for Des Moines 
and Polk county, Iowa. 


The Hoosier Casualty of Indianapolis has 
received authority to do business under the 
1897 assessment law of Indiana. 

The Travelers Protective Association 
an accident and health fraternal of St 
Louis, has been licensed by the Indiana 
department. 


Arthur J. Watling, St. Louis manager 
of the American Bonding, captured bonds 
amounting to $250,000 en recently appointed 
city officials of that city. 

J. W. Cutter of Binghamton, N. Y., 
killed in the Shriners’ California wreck, 
had a $5,000 policy in the Travelers on 
which there were $2,000 accumulations. 
The double benefit clause made this a 





$14,000 case. He had just taken a new 


$5,000, which made it a $10,000 case, so the 
company pays $24,000. 

After a prolonged spree, and supposed 
to be short in his accounts, J. H. Bow- 
land, Columbus, O., manager of the Penn- 
sylvania Casualty, has disappeared. 

It is likely that liability rates in Cali- 
fornia will shortly be advanced to meet 
the increased liability under the em- 
ployers’ liability law recently passed in 
this state. 

The Cincinnati Casualty Underwriting 
Company of Cincinnati, of which J. P. 
Monohan is head, has_ been appointed 
resident agent of the Frankfort rine 
for Hamilton County for all lines. 


Cc. E. Brecaw, former secretary of the 
defunct United Farmers Mutual Live Stock 
Protective Association of Edgerton, Ohio, 
has been indicted on three counts charg- 
ing larceny, embezzlement and obtaining 
property under false pretenses. 

George W. Childs, superintendent of 
agencies for the Iilinois Surety, has re- 

gned to go into business for himself. He 
will be associated with George A. Gilbert 
of the Employers Liability in Chicago, rep- 
resenting that company for liability insur- 
ance and the Illinois Surety for surety busi- 
ness. 

The Columbia Casualty has been or- 
ganized at Pontiac, Mich. and _ incor- 
porated under Michigan assessment laws, 


with the following officers: President, 
Harry Gardner, Royal Oak; vice-presi- 
dent, . a elson, Pontiac; secretary, 
Geo. F. Brondige, Pontiac; treasurer, 
W. H. Beardslee, Pontiac. 





CASUALTY APPOINTMENTS 


Wisconsin 
4@tna Life—Mells Darling, Spring Val- 


ey. 
Ktlas Cas.—J. E. Wall, Oxford; J. L. 
Bourne, Madison; C. L. Dering, Portage. 
Badger Protective—W. C. Bates, Madi- 
son; R. P. Corcoran, Milwaukee. 
General Acci., Scot.—A. W. Kieffer, La 


Crosse. 

North Amer. Acci.—A. F. Bishop, Jr., 
Mineral Point; G. W. Stone, Jr., Burling- 
ton. 

Phila. Cas.—Ransom Bartram, Algoma. 

Time Indemn.—J. J. Persons, Dodgeville; 
T. M. Mathews, Kenosha. 

Union Acci. & Benefit—Albert Phister, 
La Crosse; John Strand, La Crosse. 

U. S. Health & Acci.—D. G. Stinson, New 
London. 

Indiana 


Fidelity & Deposit—P. J. Ferris, Cicero. 


Great Eastern Cas.—Jesse Killmer, 
Frankfort. 

North Amer. Acci.—S. Cronin, West 
Baden. 


Phila. Cas.—O. W. McGeath, Newcastle; 
J. W. Oborn, Warsaw. 

Title Guar. & Sur.—Hidden-Houck Co., 
Terre Haute. 

Fid. & Cas.—A. S. Clements, 
fordsville; Cunningham & Armstrong, 
Lebanon; . Rhodes, Hartford City; 
A. §S. Roberts, Indianapolis. 

Fidelity & Deposit—P. J. Farris, Ci- 


cero. ; 
North Amer. Acci.—J. S. Peterson, De- 


catur. 

Title Guar & Sur.— J. O. Walker, 
Bloomfield; A. E. Darling, Elkhart; Bech- 
tel & Rowell, Goshen; M. Manley & Ed. 
Paulson, Warsaw; J. T. Stapleton, Shoals. 


Shoals 
U. . Health & Acci.—E. A. Clark, 
South Bend. 
Ohio 


Z®tna Indemnity—J. C. Kridler, Wapa- 
koneta. 

American Assurance—J. B. Harp & Benj. 
Hilbert, Hamilton. 

American Cas.—Chas. 
Philadelphia. 

Great Eastern Cas.—J. H. Smith, Salem. 

Maryland Cas.—C. B. Conover, Franklin; 
Judson Mahon, Dunkirk. 

New Amsterdam Cas.—Ernest H. Witker, 


Toledo. 
Ocean Acci.—W. H. Gannon, Cincin- 
nati. 
U. S. Health & Acci.—C. H. Spain, North 
Lewisburg. 
West Virginia. 
American Assurance—G. D. Bryan, St. 


Schlegel, New 


Albans. 
Continental Cas.—W. H. Penn., Wheel- 
ing; S. P. Rowland, McMechen. 
Employers Liab.—W. G. Peterkin, Par- 


kersburg. 

Great Eastern Cas.—A. B. Brode, Hunt- 
ington. 

Hartford S. B.—F. S. Thompson, Blue- 
field 


eld. 

Maryland Cas.—J. B. Edgar, Charleston; 
F. E. Dulaney, Hiawatha. 

Pheenix Preferred Acci.—Robert Essex, 
Glen Jean. 

U. S. Health & Acci.—A. D. Arnold, Lone 
Cedar. 

Michigan 


General Acci., Scot.—C. L. Bruning, Al- 
legan; J. Wilson, Ithaca. 
= * Plate Glass—C. M. Thatcher, Esca- 


na . 

Penna. Cas.—W. H. Perry, Traverse 
City; M. E. Pearman, South Haven. 
: < S. Health & Acci.—Harry Strong, 
onia. 

Amer. Health & Acci—W. H. Waller, 
Charlotte. 

Citizens Protective—Myer Bros., Azalia; 
J. W. Snell, Maybee. 
Imperial Cas.—J. C. 
Rapids; Wm. H. Macdonald, Hubbell; 
Ralp H 





h Peck, Jackson; G. Kellow, 
Painesdale. 
| N. J. Pl. Gl.—G. C. Blickle, Grand Rapids. 


McCormick, Grand 


THE WEST AND THE NORTHWEST 


(Continued from Page 7.) 
American, the excess being reinsured by 
that company in Chicago and by its 
agents in Duluth. One policy covers a 
specific amount of $215,000 on the Central 
high school, for five years at 3.15, and 
the other thirty-five schools are written 
under schedule for $545,000. Duluth 
agents think they should have been given 
their pro rata share of the line direct, as 
do some of the companies that have held 
aloof in the matter of reinsurance. 
There is strong possibility of the line 
being yet divided among the several local 
agencies. 





Missouri Agency Appointments 
#Z&tna—L. P. DeHart & Son, Cameron; 
Cc. G. Joplin, Lowry City. 
Allemannia—J. T. Smith, Fayette. 
American—Hubbert & Hubbert, Neosho. 
Atlas—Riegel & Riegel. Moberly. 
Delaware—C. W. Settle, Centralia. 


Eagle—C. A. Hamilton, Kirksville; H. 
H. Howard, Canton. 

Fidelity—C. H. Allen, Savannah. 

Ger. Amer.—G . Hendricks, Galena; 


Fred Clippard, Laflin; E. J. Edwards, Nap- 
ton; Keltner, Nixa. 

Guardian—J. E. Lawton & Son, St. 
Louis. 


; Hamburg-Bremen—Pierce & Ewin, But- 


er. 

State of Ill—W. T. Ruynon, Norborne; 
T. M. Ludden, Marceline; D. B. Reesman, 
LaPlata. 

& & G.—J. 


L. L. C. Russell, Brecken- 
ridge; DeHart & E. 


J 
Son, Cameron; A. 
Blliott, Nevada. 
London—J. H. Ferguson, Kansas City. 


Milw. Mech.—H. C. Cummings, Gower; 

E. D. Betts, Meadville; A. 4 dge, 
Purdin; N. §S. Magruder, Armstrong; 
Raymond Collins, Malta Bend. 


Nat’l—Union—Gibbany & Wayman, Al- 
bany; H. T. Bradley. Pattonsburg. 

Niagara—E. H. Web Fredericktown; 
T. W. Partin, Cameron. 
Northern—Schmook & Culler, Spring- 


field 
N. W. Nat’l—Bertha L. Reeder, St. 
Louis. 
Phenix—W. R. Baker, Callao: White 


& Keidolff, Lexington; C. A. Wells, Rock- 
port; R. D. Barber, St. James; Frank 
Snow, Hurdland; Kennedy &3% Curtis, 
Revere; Edward Schmid, Wayland. 
Queen—C. A. eiswender, Mulberry. 
St. Louis—L. F. Pues, Washington; J. 
W. Fletcher, Pacific; E. J. Malone, Sikes- 
: W. McClanahan, Caruthersville; 
A. D. Hubbard, New Madrid; Brown & 
Fenwick, Perryville; M. A. Young, Farm- 


ington; O. M. Bonney, Terre; D. L. Ri- 
vers, Elvins. 
St. Paul—S. R. Hise, Gentry. 
Security—P. E. Richards, Frederick- 


town; J. G. Houston & Son, Carrollton: 
E. C. Edgar, DeSoto; McClintock & 
Young, Farmington; Shuyler & Roach, Sul- 
livan; C. S. Jones, Lamar. 

State Eng.—J. E. Gahrran. Nevada. 
— ne & Jamison, Rich 





City Has Good Record 

Returns from the city of Thief River 
Falls, Minn., show the past year to have 
been a profitable one for fire insurance 
companies. A total of $22,629 was col- 
lected in premiums, with but $250 in 
losses. Merchants of the town are com- 
ing out with this showing as a reason 
for a decrease in existing rates, and 
also make the additional claim that there 
has never yet been a year when the 


losses in the town exceeded the pre- 
miums. 





Dean Rates at St. Louis 
Regarding the effect of the application 
of the Dean schedule at St. Louis, the 
Republic of that city says: 


After an_ experience of nearly five 
months with the Dean schedule, which 
went into force last January, the local 
fire insurance agents, as well as most of 
the insured, have become reconciled to 
the changes in the rates which the sched- 
ule brought about, in the district af- 
fected, from the river to Twelfth street 
and from Wash to Poplar streets, there 
were a large number of risks on which 
the rates were increased to a consider- 
able extent. 

In most cases where new rates were 
established and where they were being 
specified in the new policies written the 
rates were allowed to remain unchanged 
after certain alterations had been e. 
In this way it was found that through 
the improvement of the risk the increases 
specified in the Dean schedule could be 
obviated, and this has led to many of the 
buildings within the limits of the con- 
gested district being greatly a 

These improvements are constantly be- 
ing made, as the insured finds that the 
old rate can be maintained after the al- 
terations and improvements have been 
made to the satisfaction of the inspectors. 





The district most affected in this manner 
is that extending from the river front to 
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Third street and from Wash to Poplar 
streets. 





St. Louis Insurance Center 


After July 1 the fire insurance business 
of St. Louis will center around the new 
Pierce building at the corner of Fourth 
and Pine streets, opposite the Planters 
Hotel. The Citizens of Missouri, the St. 
Louis Fire Prevention Association, the 
local agents association and the Western 
Adjustment Company, and thirty-seven 
local agencies will have offices in the 
building. They will occupy practically all 
of six floors from the tenth to the fifth- 
teenth inclusive. The F. C. Whittemore 
Company will have a grade floor office at 
120 North Fourth street. Only about fif- 
teen downtown agencies will be outside of 
the Pierce building. 





Minnesota Agency Appointments 


#®tna—J. W. Wolford, Welcome; J. J. 
O’Brien, South St. Paul; J. D. Schroeder, 
Mountain Lake; A. C. Paulson, Conger; 
W. F. Hannon, Tenney. 

American, N. J.—R. V. Lewis, Wilmont. 
Duluth. 

Boston—Manley, McLennan Agency. 

Dubuque—Frank Palen, Caledonia. 

Fidelity—M. Heffron, Rochester; Bills 
& Wray, Park Rapids. 

Hamburg-Bremen—G. P. Dickinson, Ex- 
celsior; Will Wilke, Grey — G. M. 
Ericson, Rush City; G. R. Rice, North- 


eld. . 
Ger. Amer., N. Y.—E. J. Barnett, Cey- 


on. 
Germania—W. Russell, Stewartville. 
German, Pa.—Davis Davis, Sleepy 
Eye; Sheedy & Cook, Austin; Chas. Ber- 
ner, Winnebago; E. B. Shanks, Fairmont; 
George Hurd, Albert Lea; Easton Filoe, 
Blue Earth. 


Mich. Com.—Benjamin foo, De- 
troit; L. T. Phillips, St. Paul (St. An- 
thony Park). 

Milwaukee—E. M. Zuel, Mankato; 


Bierce & Linus, Winona. 

New Brunswick—Bierce Brachlow Co., 
Winona; E. L. Oberg, Black Duck. 

New Hampshire—S. W. Vance & Co. 
and H. R. Robertson, Crookston. 

Northern, N. Y.—E. A. E. Laage, 
Osakis. 

N. W. Natl.—Bierce Brachlow Co. 
Winona; John Thiem, Shokopee. 
a cca Union—A. W. Kron, Litch- 
eld. 

Old Colony—L. T. Phillips, St. Paul, (St. 
Anthony Park). 

Phenix—Raiter & Co., Evansville. 

Phoenix Eng.—P. M. Johnson, Aurora. 

Queen—L. W. Oberhauser, Frazee; C. 
F. Maurer, Arlington. 


Royal—H. W. Stone, Benson; N. H. 
Rassmussen, Emmons; George Funda, 
London. : 

Royal Exch.—A. J. Revell, Litchfield; 
A. P. Adams, Willmar; H. W. Wryell. 


Breckenridge. 
Sun Eng.—John Costain, Moorhead. 
Westchester—P. M. Johnson,, Aurora; 

The Meyers Co. Biwabik. 

Western Ont.—J. C. Bartlett, Lake City. 


Larger Towns in Better Shape 

The larger points of Iowa seem to 
be shaping up more satisfactorily. Local 
and special agency cooperation is more 
effective than it has been for some time. 
Davenport is the latest city to get in 
line. There seems to be a more healthy 
feeling among the field forces. Work 
is being done along personal lines, and 
its results are telling. 





IOWA NOTES 
At Dubuque, Ia., D. H. McCarthy and 
Al. Schollian have consolidated their 


agencies thus making theirs the largest 
agency in Dubuque. 

The new Commercial Fire of Des 
Moines, owned by the Hawkeye Fire peo- 
ple, will write farm business chiefly, but 
will also take preferred risks. 


MISSOURI NOTES 


The Ben Franklin of Allegheny will ap- 
ply for admission to Missouri. 

Corps No. 3 of the St. Louis Salvage 
Corps, on Locust street, is to have an 
auto wagon so it can cover the territory 
west of King’s Highway in an effective 
manner. 

An ordinance has been introduced at 
St. Louis to require all buildings over two 
stories high, except residences, exposed 
within forty feet, to be equipped with fire 
shutters. The stringent ordinance pre- 
pared by the fire prevention bureau, gov~- 
erning the management of garages and 
the storing of gasoline will be introduced 
this week. 








MINNESOTA NOTES 


The Grain Dealers National Mutual of 
Indiana has been admitted to Minnesota. 

The telephone exchange of the Tri- 
State Telephone & Telegraph Company, 
2550 Pillsbury avenue, Minneapolis, has 
been covered under policies which do 
not contain the 80 per cent reduced rate 





clause, and companies are calling for its 
insertion. 


GENERAL WESTERN NOTES 


The Washington Fire of Seattle has 
entered Montana. 


Samuel McAllister of Denver becomes 
special agent of the Springfield in the 
mountain field. 

Cc. A. Haskins of Minot, N. D., has sold 
his agency to J. M. Devine & Co., who add 
it to their own. 

W. S. Young of Napoleon, N. D., has 
secured the agency for the Northwestern 
Fire & Marine of Minneapolis. 

R. A. Luke of Helena, Mont., has sold 
his local agency to Ferris & Fraser. He 
will devote his time to independent ad- 
justing. 

H. H. Smith of Denver, special agent of 
the Colonial Underwriters, becomes special 
agent of the Providence Washington in the 
Rocky Mountain field. 

The Northern of England will divide the 
field of Special Agent Cartwright, who 
handles Minnesota and the Dakotas. The 
Dakotas will be made an independent field 
go that Mr. Cartwright can devote all 
his time to Minnesota, 





Washington Fire Planting Agents 

The Washington Fire of Seattle is now 
arranging to enter a number of the mid- 
dle western and eastern states, several 
insurance departments having already re- 
ceived its application for admission. In 
preparation for its entrance, T. L. Mait- 
land has been planting agencies. He has 
been successful in getting a number of 
exceptionally desirable representatives 
at important points, whose names will be 
announced when the company has been 
licensed in their states and they are ready 
to do business. Mr. Maitland was for- 
merly in the insurance business in Chi- 
cago. 





MISCELLANEOUS NOTES 


Secretary Hancock of the Austin Fire 
of Texas is visiting Seattle to arrange 
a general agency plant in the Pacific 
northwest for his company. 


The supreme court of the state of Wash- 
ington has decided that it igs the duty of 
the company to inform itself upon such 
matters affecting the hazard as whether or 
not the property insured stands upon leased 
ground; whether or not there is a chattel 
mortgage, and whether or not there is other 
insurance. 

The committee on blanks of the Na- 
tional Association of Insurance Commis- 
sioners will meet at the Hotel Manhattan, 
New York City, on June 10. Sessions 
will be held Monday, Tuesday, Wednes- 
day and Thursday, and longer if neces- 
sary. Officers of the companies and per- 
sons interested in the annual statement 
blanks will be accorded a hearing at such 
meetings if desired. 





Michigan Agency Appointments 
American, N. J.—C. G. Stevens, Mont- 


rose. 
Capital—I. H. Hubbell, Belding. 
Camden—F. M. Breen and F. M. Wet- 
mere. Cadillac; E. M. Scofield, Traverse 


y. 
ie nae Schoonfield, Grand Rap- 


s. 

Continental—Ivar Lalleystedt, Ishpeming. 
oope . A. Meier, Manistee. 

County—W. J. Burdick, Kalamazoo. 

Delaware, Pa.—Fred M. Breen, Cadillac; 
D. O. Boudeman, Kalamazoo. 

Farmers & Merch.—W. S. Tucker, Big 
Rapids; G. G. Roth, Clare; Rolison & 
— Detroit; J. R. Cropsey, Vicks- 
urg. 

Law Union—Ed Lichtig, Bay City. 
Lon. & Lan.—Cyrus Spellman, Ontona- 
cs) 


n. 

Milwaukee—Smith & Bidelman, Cold- 
water; M. Elida Doolittle, Homer; J. H. 
Modrtley, Ishpeming. 


National, Pa.—J. M. Grace, Adrian; G. 
— ae Detroit; P. A. Holstein, De- 
roit. 


Newark—W. H. Rutter, Mt. Clemens. 


Northern N. Y.—Baker, Flint & Camp- 
bell, Lansing. 

N. W. Nat’l—D. H. Thompson & Co., 
Bay City; Louis H. Osterhous, Grand 
Haven. 

N. B. & M., N. Y.—Ribble & Murphy, 


Bay City. 

Phoenix, Eng.—Rockford State Bank Ins. 
Agency, Rockford. 

Reliance—Appleby-Smart Co., Saginaw; 
Butler & Rankin, Shelby. 

Roch. German—Miss Pearl E. Town, Al- 
legan; Thos. Wilkinson, Chelsea; Briscoe 
& McKee, Detroit; C. R. Curtiss, South 
Haven; Appleby-Smart Co., Saginaw. 

Royal Exch.—J. H. Lancashire, Alma; D. 
J. McCauley, Detroit; Dwight V. Beverly, 
Rockford. 

Shawnee—P. W. Creaser, Alma; W. H. 
Butler, Ann Arbor; Ed Lichtig, Bay City; 
Alva Bonesteel, Breckinridge; Hungerford 
& Luedders, Coldwater; W. E. Aldrich, 
Harrison; S. P. Hicks, Lowell; H. M. Bird, 
Saugatuck, 

- ey Garden—James H. Gillespie, Han- 
cock. 

Sun, La.—L. F. Knowles, Boyne City; B. 
E. Haskins, Cadillac. 





CONSIDER EARTHQUAKE CLAUSE 


(Continued from Page 2.) 


of this board the difference between these 
two forms of contracts be recognized and 
a differential value established which will 
reserve their parity according to the 
azard assumed. 


Will Cooperate With the East 

When the Pacific board met May 24 
no action was taken on these resolutions 
in view of the failure to secure ade- 
quate information as to the course com- 
panies are pursuing or their views and 
also in view of the fact that the subject 
was being considered in the east and in 
England. The board decided, therefore, 
to cooperate with the home office move- 
ment and adopted a resolution stating 
that it acquiesced in the proposition of 
the use of a rate differential following 
such action by the appointment of a com- 
mittee to define the proper form of 
clause, the zone and amount of differ- 
ential. 

Companies are now asked to commun- 
cate their views on the subject. 


Actuary Lee J. Wolfe, associated with 
S. H. Wolfe of New York, will begin 
an examination of the Firemans Fund 
after he completes an examination of the 
Pacific Mutual Life. 

Owing to the scarcity of fire companies 
in California and the inability of those 
licensed here to care for the business of- 
fered, all kinds of people are exploiting 
the formation of new companies with very 
indifferent success. The Bankers of Los 
Angeles is pretty well along and expects 
to incorporate within a month. 

The Firemens of Newark has decided to 
commence business on the Pacific coast 
and has appointed C. H. Ward as its agent 
for that department. Mr. Ward formerly 
represented the German of Freeport and 
Fireeenan National Z Chicago. The 

ens will enter California 
Waalinabon: a, Oregon and 


Action of Eastern Officials 

New York, N. Y., June 5.—(Special.)— 
When eastern company officials learned 
that the Pacific Board was considering the 
handling of the earthquake problem of the 
western coast they wired asking that body 
to suspend action in the matter until a 
committee from the two bodies could meet 
and jointly go over the situation consider- 
ing the earthquake clause, rate differential 
and the liability of the different localities 
upon the Pacific coast to earthquake 
shocks. Word has just been received from 
— t eumennens acquiescing in this arrange- 

On June 26 a meeting of the Canadian 
Fire Underwriters Association will be held 
at Niagara Falls, when the use of an 
earthquake clause for Canada and rate dif- 
ferentials therefor will be settled. 

The New York senate has passed the 
bill of Assemblyman Rogers allowing fire 
insurance companies to insure against 
earthquakes. 


BARS THE COINSURANCE CLAUSE 


(Continued from Page 1.) 


in amount to a certain proportion of the 
cash value of the property insured or 
themselves be treated as coinsurers to the 
extent of the deficit, see Chesbrough vs. 
Home Ins. Co., 61 Mich., 333; or that the 
insurer should be liable for such propor- 
tion of the loss as the amount insured by 
it bore to some percentage or part of the 
total cash value of the property insured. 

Statute of 1895 Passed 

In 1895 (Act No. 153) a statute was 
passed having the following title: 

S An act making it unlawful for any fire 
insurance company doing business in the 
state of Michigan to limit or restrict its 
liability by providing in any policy of in- 
surance issued by it that such liability 
shall be fixed, determined or proportioned 
by the whole amount of insurance upon the 
property insured, and to provide a penalty 
for the violation thereof.’ 

Section 1 of this act (C. L. Sec. 5183) 
reads as follows: 

“That it shall be unlawful hereafter for 
any fire insurance company doing business 
in the state of Michigan to provide by any 
insurance policy issued by it, or by any 
clause therein, or by any separate agree- 
ment, contract or otherwise, that the lia- 
bility of said insurance company to the in- 
sured shall be limited or restricted by rea- 
son of the failure of the said insured to 
insure the property covered by said policy 
for any certain amount or proportion of 
the actual cash value of such property.” 

Percentage Coinsurance Clause 

This statute has never been expressly 
repealed. After its passage a common 
form of rider used upon policies in insuring 
certain classes of risks was one known as 
Pacers coinsurance clause, which 
reads: 

“In consideration of a reduced rate of 
premium it is hereby agreed that in case of 
loss this company will pay only such pro- 
portion of the loss as the sum hereby in- 
sured beare to 80 percent of the value of 
the property insured, but in no case shall 








this company be liable for a greater pro- 
portion of any loss than the’ amount hereby 
insured bears to the whole insurance, 
whether valid or not.” 


Methods and Effect of Coinsurance 

For a better understanding of the meth- 
ods and effect of coinsurance, I quote, as 
counsel have done, from the éyclopedia of 
Insurance in the United States for the 
years 1905-1906: 

“The —— is that the entire oe 
erty at risk should bear the burden of the 
loss of any rt of it. That can only be 
dene when the property is either fully in- 
sured or is totally destroyed. The coin- 
surance insurance clause is only operative 
in partial losses, which are a large per- 
centage of the fire losses. In these cases 
the owner contracts that he will either 
carry insurance to the limit required or 
himself become a coinsurer for the defi- 
ciency. Without this clause the under- 
writer cannot into grety rate any risk. 
Property worth $10,000 and insured for 
$10,000 is a very different risk from the 
same property insured for $1,000. In the 
one case the destruction of one-tenth of 
the property means a 10 percent loss, and 
in the other case it means a total loss. 
The two risks cannot properly be written 
at the same rate, because they do not in- 
volve the same hazard. The effect of the 
universal application of the _ principle 
would be that the amount of insurance 
would be somewhat increased, the premium 
rate would be reduced, while rates would 
be equalized as between the owners who 
have heretofore carried partial insurance 
and those who have carried full insurance. 
For some reason, which it would be difficult 
to explain, except upon the hypothesis that 
the property owner does not know the ex- 
act value of his property, but that he ought 
to be able to guess within a named per- 
centage of it, the clause which has come 
into use in the United States is known as 
the ‘percentage coinsurance clause,’ and 
in the standard forms of policies reads: 

“Tf at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall be less percent of 
the actual cash value thereof, this com- 
pany shali, in case of loss or damage, be 
liable for only such portion of such loss or 
damage as the amount insured by this 
policy shall bear to the said .. percent of 
the actual cash value of such property.’ 

Another Illustration Is Given 

“To make another illustration of the 
coinsurance clause in the United States 
policy: Suppose the percentage inserted 
in the clause is 80; if the whole amount 
of insurance at time of fire be less than 
80 percent of value of the insured prop- 
erty, the owner must bear his share of any 
loss for the difference between the total 
amount of insurance carried and 80 percent 
of the value of the gt insured, just 
as though he were an insurance company 
and had issued hig policy for this amount. 
Thus, with a stock of goods worth $10,000 
and an insurance of only $5,000, $8,000 
would be 80 percent of the value, which 
would make the owner, in case of a fire, 
be interested to the extent of $3,000, just 
as though he were an insurance company 
and had issued a policy insuring his own 
property for $3,000. This would make the 
necessary $8,000 insurance, or 80 percent 
of value, he having become a coinsurer 
with the regular insurance company, hav- 
ing its policy on the risk for $5,000. A 
fire a"? a damage of, say, $4,000, would 
be paid for in the following way: 

Regular insurance company would 
pay five-eighths of $4,000, o 


Owner would pay to himself (his 
GRBEE) ccccccecccccccscesccodvetoscse A 
Making up the total loss........... $4,000 


Different Examples Are Given 

“Suppose now that his regular insurance 
had been $8,000, the coinsurance clause 
would cost him nothing, as the regular 
insurance company would pay him ‘as the 
amount of insurance shall bear to 80 per- 
cent of value,’ which means, in this cage, 
the regular company would pay him eight- 
eighths of $4,000, or his full loss. 

“On the other hand, suppose the prop- 
erty to have been entirely destroyed, or a 
total loss, he would get the full amount of 
his regular insurance, because five-eighths 
of $10,000 would amount to more than the 
face of the policy. 

“Again, suppose a man with $10,000 value 
is insured in the old way for but $5,000, at 
a rate of 1 percent, making his yearly 

remium $50, and a fire causes loss of 
$5,000. He collects this from the com- 
panies, while his neighbor, with the same 
value, hazard and rate, gets insured for 
$8,000 at a cost of $80 per annum, and he 
has a damage of $5,000; the one gets the 
same as the other gets, only number one 
has paid less than number two paid for 
his insurance, while if the 80 percent co- 
insurance clause were a part of both con- 
tracts, number one would have received 
from the companies but $3,125, while num- 
ber two, who had enough to satisfy the 
demands of the 80 percent coinsurance 
clause, would receive his full loss, or 
$5,000. 

“Small fires being by far the more com- 
mon, and, it may be added, by far the 
more expense to the companies, rates can 
be made with more fairness on the basis 
of coinsurance than without it.” 

Michigan Lubricator Company Case 

In the cage of the Michigan Lubricator 
Company the value of the property at risk 
was $96,118.56. Eighty percent of this is 
$76,894.85. The loss was $30,842.28, and the 
insurance carried $40,000. The aggregate 
sum which under the contract these com- 
panies are required to pay is $18,050.92, and 
is precisely the same sum as to each com- 
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pany interested, as if the owners had car- 
ried an insurance aggregating $76,894.85. 

As early as May 6, 1901, the commissioner 
of insurance of this state considered and 
gave his opinion concerning the effect of 
the statute of upon contracts like 
those expressed in the rider above set out. 
This opinion was made known to the pub- 
lic and to insurance companies and has 
since been acted upon by them. So far as 
is necessary, the opinion is here given: 

Opinion of Commissioner Barry 

“The Michigan anticoinsurance law, as 
you will see if you will read it carefully, 
is different from the law as enacted in 
some of the other states. I herewith quote 
Section 1 of our law: 

“ “That it ghall be unlawful hereafter for 
any fire insurance company doing business 
in the state of Michigan to provide by any 
insurance policy issued by it, or by any 
clause therein, or by any separate agree- 
ment, contract or otherwise, that the lia- 
bility of said insurance company to the 
insured shall be limited or restricted by 
reason of the failure of the said insured to 
insure the property covered by said policy 
for any certain amount or proportion of 
the actual cash value of such property.’ 

“You will see that this simply prohibits 
any coinsurance clause whereby the lia- 
bility of the company is limited or re- 
stricted because of the failure to carry 
other insurance, but the section, as I read 
it, nowhere prohibits a clause which makes 
the insured a coinsurer for any amount or 
percentage. In other words, my_ under- 
standing ig that the coinsurance clause in 
underwriting is reached by two methods, 
one whereby the insured is compelled to 
procure other insurance to a_ certain 
amount, and if he fails to do so the com- 
pany’s liability is limited; the other method 
provides for the insured himself being the 
insurer for a certain portion or percentage 
of the value of the property. 

“Most of the anticoinsurance laws that 
I have examined prohibit not only the 
former, but also the latter, form of co- 
insurance clause. As I have stated above, 
the Michigan law does not prohibit the lat- 
ter, and therefore the percentage clause, 
compelling the insured to carry a certain 
portion of the value of the property, is not 
a violation of the law of this state, in my 
opinion.” 

Want Writ of Mandamus Issued. 

The attorney-general, acting upon the 
relation of the Michigan Lubricator Com- 
pany, asks this court, in this case, to is- 
sue the writ of mandamus to compel the 
commissioner of insurance of this state to 
revoke the license of the Concordia Fire, a 
foreign company doing business in the 
state, for violation of the law of 1895 in 
issuing, since the act of 1905 went into 
effect, a policy with a rider in the term 
stated. From the return made by the 
commissioner of insurance to an order to 
show cause, it appears that on or about 
Feb. 21, 1907, the relator made an applica- 
tion to have the license of said Concordia 
revoked, stating that it desired to make 
a test case for the purpose of obtaining a 
decision of this court concerning the valid- 
ity of the standard policy contract, as 
modified by the rider; that he was not 
satisfied that there had been a violation of 
the law and therefore refused to revoke 
the authority of said company to transact 
business in the state; that while respondent 
is willing that a decision should be made 
in this proceeding, if conformable to the 
practice of the court, he submits to the 
judgment of the court the claim of the 
Concordia that this is not a suitable or 
proper proceeding for the purpose. 

Good Faith of the Company Asserted 

It is further set out in the return, upon 
information and belief, that the policy in 
question was in the form prescribed by 
Act No, 277 of the public acts of 1905; 
that if the act of 1895 is construed to for- 
bid the percentage agreement in question, 
it is repealed by Act No, 277 of the public 
acts of 1905; that if the act of 1895 is 
construed to forbid such percentage con- 
tracts of insurance as the one in ques- 
tion, it is unconstitutional and void as for- 
bidding and interfering with the freedom 
of contract, as depriving citizens of their 
rights to property without the process of 
law, is in conflict with Article VI, Section 
82, of the constitution of Michigan, and 
with Section 10, Article II, and Section 2, 
Article IV, and the fourteenth amendment 
to the constitution of the United States. 
The good faith of the company in the use 
of the rider is asserted. 

Opinion of the Court 

OSTRANDER, J. 

There is nothing in the standard form of 

olicy prohibiting the contract in question. 

n the absence of other provisions, the 
sixth exception found in the act of 1905 is 
broad enough, in terms, to permit it. 
Quinn vs. Fire Association, 180 Mass., 560. 
But there is another provision. The words 
employed in the said sixth exception, if 
literally construed and applied, would per- 
mit the standard form of policy to be used 
as a mere frame upon which to affix rid- 
ers embodying the contract of the parties. 
We assume that the essential purpose of 
the legislation was to provide a standard 
policy, and that the exceptions mentioned 
are to be given a meaning, if that is pos- 
sible, in harmony with this purpose. It ig 
not to this sixth exception, but to the 
clause of the policy which permits the ex- 
tent of the contribution to be made by the 
company in case of loss to be provided for 
by agreement, that we must look, other 
legislation aside, for permission to make 
the contract in question. This clause cov- 
ers the subject and is not enlarged by the 
exception referred to. That this clause 
was, under the law of 1881, modified by the 
act of 1895, is admitted. If the act of 1895 





is alive it modifies the same clause in the 
policy of 1905. 


Discusses Act of 1895 
The act of 1895 applies to all policies is- 
sued by all companies doing business in 
the state. The commissioner of insurance, 
and apparently the insurance companies, 


have regarded it as in force. No good 
reason is shown for regarding it repealed. 
See Vorous vs. Phenix Ins. Co., 102 Wis., 


76. The question is, shall it have the ap- 
plication which ig contended for by relator? 
Assuming the law to be valid, and no at- 
tack is made upon it, the case presented 
is not, literally, within its terms. The 
contract in question does not provide in 
terms that the liability of the company 
shall be limited or restricted by reason of 
the failure of the insured to insure the 
property for any certain amount or pro- 
portion of the cash value thereof. 
Liability of the Company Fixed 

The liability of the company is fixed, 
whether the insured does or does not pro- 
cure any other insurance. The contract, so 
far as the point in question is concerned, 
is to pay such proportion of any loss ag 
the amount of the policy bears to 80 percent 
of the cash value of the property insured. 
But in effect the contract made by a rider 
in the statute form and the one made by a 
rider in the form used in this case, is 
precisely the same. By this is meant that 
if the contract in the case presented was 
one requiring the insured to carry insur- 
ance equal to 80 percent of the value of 
the property, in default of which he should 
be regarded as a coinsurer to the extent 
of the deficit, the result to the insured, in 
case of loss, would be the same. No one 
disputes this conclusion. The contract in 
one case as well as in the other provides, 
in fact, that the liability of the company 
to the insured, that is, the sum for which 
the policy is issued, shall be restricted if 
the insured does not insure the property 
for a certain proportion of the actual cash 
value thereof. 


Legislature Aimed at Coinsurance 


If no distinction can be made between 
the method employed here and the literal 
statute method, if coinsurance was, as 
seems to be admitted, aimed at by the 
legislature, it would be a narrow construc- 
tion which would regard the statute as 
applying to one case and not to the other; 
as a law to be evaded by mere phraseology. 
Although the statute imposes penalties for 
disobedience, it may be also regarded as 
a remedial statute aimed at a real or a 
supposed mischief. Counsel have pointed 
out no substantial distinction between co- 
insurance effected in one way and in the 
other, and have given no convincing rea- 
son for a construction which shall regard 
only the letter of the law of 1895. 

Similar Legisiation in Other States. 

In many states there was, in the years 
from 1893 to 1899, similar legislation, some 
of it more specific than our own, directed 
to preventing, or regulating, coinsurance. 
In many of these states, the law has 
since been modified. For example, it is 
now the iaw of Wisconsin. 

“That no such company shall require 
the use of any such so-called coinsurance 
clause or rider to be attached or made a 
purt of the policy of insurance except 
at the opticn of the insured, and every 
such company shall give to every appli- 
cant for insurance the rate of premium de- 
—— with or without such clause or 
rider.”’ 

The necessity for a blanket policy of in- 
surance which shall cover all of the prop- 
erty of large institutions, some of which 
have many buildings, the personal prop- 
erty moving constantly from one to the 
other and receiving an added value in 
each, is evident. No fluctuating rate of 
premium which is fair can be arranged 
for such a risk. Unless a contract may 
be made proportioning liability upon any 
policy by the actual value of all the prop- 
erty at risk, the premium must be fixed 
by the extreme hazard, 

Effect of Commissioner’s Ruling 


The construction which the commis- 
sioner of insurance has given to the law 
of 1895 has permitted the use of such 
policies in certain cases, and has met the 
demand for the right to make such con- 
tracts of insurance. Such contracts are 
neither vicious in purpose nor fraudulent 
in effect so long as they are understood 
and so long as the insured may choose 
them for the ordinary policies. But by the 
terms of the Michigan standard policy, if 
the extent of the contribution by the in- 
surer in case of loss may be arranged by 
agreement, it may also pe imposed as a 


condition. If it is lawful to impose such 
a condition, it muy he imposed in all 
cases, 


The construction of the law contended 
for, if agreed to, leaves it entirely in the 
power of insurance companies to tender 
no other form of contract. I think the 
legislature intended to prevent such a con- 
dition of things and as it has not pro- 
vided an alternaiive the court may recog- 
nize none. It must be hcld that the con- 
tract in question was in violation of the 
act of 1895. 

I dismiss the proposition that this con- 
struction of the law imposes in uncon- 
stitutional limitation upon tLe right to 
make contracts by saying that the power. 
which is not denied, to make a standard 
form of policy for use in the state involves 
the power to make all the terms of the 


policy. Examples of legisiation similar in 
character are the valued policy laws of 
various states. 

It is stated in the brief of the attorney- 
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itt lon oeetedineemmienemmeeelll 


FIRE P on F- 


INSURANCE 
COMPANY 


NI 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





§. M4. LENEHAN, General Agent 


CHAS. R. STREET, Ass’t General Agent 





The Eagle Fire Company 


Of New York 


ESTABLISHED 1806 





10ist ANNUAL STATEMENT 
Capital - - - $300,000.00 
Net Surplus - - 477,620.07 
Assets - - - 1,366,527.79 


SURPLUS TO POLICYHOLBERS $777,620.07 


Assets Jan. Ist, 1907 - 
Cash Capital ° ° 
Net Surplus - ° . 





AMERICAN 


INSURANCE COMPANY 
OF NEWARK, N. J. 
Organized 1846 
85,805,643.48 
600,000.00 


8,463,509.91 
FIRB AND TORNADO INSURANCB 


WESTERN DEP’T, ROCKFORD, ILL. 
Chas. £. Sheldon, Manager 





SURPLUS LINES 


Der Roost Agents, cay efter the 
on appro soe © to 
American fire business iy thro h our office. 


~~ Lt, R- jst of Illinois and 
covering against fire theft anywhere in the United States, Europe or 


channels have been exhausted. We can furnish you a 
eee ip & eypticats of Lenten Tioves 


Underwriters that accept 
commission paid to 


given. 


10 
New York. We also write A MOBILE insurance 
Canada. Commission, 


. 10%. 


WE INVITE YOUR cacao AND PROMISE CAREFUL ATTENTION TO 
INTERESTS. 


MARSH & McLENNAN 


Ohicago Office: 
159 LA SALLE 8S 


New York Office: 
54 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 
Capital - - - = $300,000.00 


Surplus to Policy Holders, 413,206.10 
Assets 


- = = = 786,134.77 
Losses Paid to date,  3,982,143.00 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good agents in Wisconsin, Illinois 
Te tbe liability of in proporti 

oe of a company in pro’ on 
to i 4 good TEST . 


ts assets is a » we invite 
comparison with *he companies you 
represent. a 
J. M. KRALOVEC, Gen. Agt. P. A. KREBLA, Secy 
Cook County Chicage Home Office 





LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 





Surplus to Poticyhoiders’ - *ssa‘iaa31 | in business continously under the same 
Agents Wanted in Illinois —- from leading agencies 
SHIPMAN & WAYNE Henry P. Magill & Co. 
—— “enicaco | 84 La Salle Street Chicage 
STRICTLY FIREPROOF 


horet DRE VOORT 


Chicago, Hlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


—_ 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 


Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 











LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


171 La Salle St., Chicago, Ill, 














June 6, 1907. 


THE WESTERN 


UNDERWRITER. 











15 
general that inasmuch as the construction ingly. A friend of mine called on me rominent Chicago Haents 
hE Ey - A the day after and said “This man ap- Ld C= 


by insurance companies, including the 
Concordia, it is not insisted that there 
shall be an immediate issue of a _ per- 
emptory writ of mandamus. As all mat- 
ters connected with the enforcement of 
the law are by the lew itself rlaced in the 
control of the commissioner and the at- 
torney-general, it is sufficient for the court 
to state a conclusion :n the premises. 


FRED ON THE MAUMEES BANKS 


(Continued from Page 1.) 
no show in such a Teutonic argument 
and subsided. 
Deatrick Is Toastmaster 

C. T. Deatrick of the Home presided 
at the lunch and his introductions were 
very happy. Most of the speakers called 
upon were guests of the Ohio nest, and 
the Michiganders proved themselves very 
entertaining talkers. Among the speak- 
ers were Messrs. Benallack, Abbott, 
March, Andrews, Reekie and Wardle 
of the Michigan nest, C. L. Hecox, who 
used to travel in Michigan, and Judge 
Donnelly, who lives near Michigan. 

Altogether the swim and its accom- 
paniments were a grand success. The 
next meeting will be held at Put-in-Bay 
July 17 and 18, when the Underwriters 
Field Club of Ohio, Ohio League of 
Fire Underwriters and Ohio Fire Pre- 
vention Association will meet there. 

The Michigan ganders have been very 
good to those of Ohio in visiting the 
nest twice in succession. Now they want 
the visits returned, and it is probable 
that at the next swim of the Michigan 
nest a large flock will be present from 
Ohio. 

Ohio Field Club Meets 

The Ohio Field Club held its regular 
monthly meeting yesterday morning at 
the Boody House. Thirty-one members 
were in attendance. Only routine busi- 
ness was transacted, except to decide 
upon the date of the big summer meet- 
ing and to accept the resignation of Dana 
E. Latimer, who was no longer eligible 
to membership, having resigned the Scot- 
tish Union’s special agency. 

Ohio League Gets New Members 

In the afternoon the Ohio League of 
Fire Underwriters, which was the Ohio 
League until the recent change in its 
constitution, held its meeting. J. G. S. 
Best, special agent of the Girard, R. L. 
Parsons, general agent of the Northern 
of New- York, and Dana E. Latimer, 
special agent of the German of Wheel- 
ing, were admitted to membership. The 
rest of its transactions were mostly rou- 
tine. 





To Insure Jewelry in Transit 

Discussion regarding some way in 
which they can insure valuable packages 
in transit without paying a high rate to 
express companies was the feature of the 
late session of the joint convention of 
the Missouri Society of Retail Jewelers. 
It is expected that an insurance branch 
to the united association will be formed 
as the result. F. W. Drosten of St. 
Louis is the chairman of a special com- 
mittee which is to look into the mat- 
ter and report to the executive board. 
C. E. Range, secretary and treasurer of 
the Missouri society, says that the jew- 
elers object to paying the rate charged 
by express companies on packages val- 
ued at more than $200, and that it is 
the intention of the association to in- 
sure such packages. A ticket issued by 
the jewelers’ organization is to be en- 
closed in the package, which also will 
be insured with the express company 
up to $200. The same principle will be 
applied to packages sent by mail, as 
Uncle Sam does not insure above a 
certain amount. 





FEDERAL LLOYDS 


159 La Salle S&t., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters 
' SURPLUS LINES TARIFF RATES 





POINTERS wt 


FOR LOCAL AGENTS. 











Question.—Can you give me _ the 
names of any companies that will insure 
electric theater buildings and equipment? 

ANsweR.—We have made diligent in- 
quiry and find that no company of re- 
pute is writing this theater business. 
We presume from the inquiry that it is 
one of the popular 5-cent shows where 
moving pictures are exhibited. This is 
a craze that has struck the country and 
will die out or there will be a survival 
of the fittest. The physical hazard is 
imminent, due to celluloid films. If a 
machine goes too rapidly or gets out of 
order, explosion is likely. The great 
number of these theaters means that 
some will not survive, because they will 
become unprofitable, especially as the 
fad dies out. The moral hazard is 
therefore not to be overlooked. 

There are some companies of doubtful 
standing that will write the business, 
but our advice would be not to take 
them. Agents can count this business 
at the present time practically uninsur- 
able. 

Companies find that a number of losses 
are being caused by incubators and brood- 
ers. Heat is maintained by a lamp which 
is likely to get out of order and explode 
or be knocked over. In case of some 
losses it is found the incubator or brooder 
was kept in the house or basement. It is 
a question whether such additional hazard 
is one not contemplated in the dwelling 
policy. If a company were willing to 
make a test case, it might make it inter- 
esting for the assured if he did not have 
permission to have an incubator or 
brooder in his house. 


The Chicago Fire Insurance Club gives 
the following stock definitions, which are 
of interest to the agent: 

Stock in Trade—This term is meant 
to represent the assets and effects of 
a merchant which are actually employed 
in his business; in other words, the 
goods which are kept on hand for 
sale. When the term is used in a pol- 
icy of insurance in reference to the 
business of a mechanic, a baker, for 
example, it was held to have a broader 
application and to include not only stock 
and materials used by him, but also 
the tools, fixtures and all implements 
necessary to the prosecution of his busi- 
ness. 

Stock Manufactured (wrought or fin- 
ished)—This term embraces articles 
ready for use without further labor be- 
ing bestowed upon them. Under the 
word “stock” are covered all boxes, 
cases, cans, wrappers, labels used in 
putting the articles into a condition of 
readiness for use or sale. 

Stock Unmanufactured (crude or raw) 
—By this term, which is in contradis- 
tinction to the one above referred to, 
is meant any or all materials or in- 
gredients which are intended for use in 
the manufacture or preparation of the 
finished articles. All receptacles used to 
keep and preserve such materials or in- 
gredients while awaiting process will be 
covered under the word “stock.” 

Stock in Process of Manufacture (un- 
finished)—This expression includes ar- 
ticles which have to undergo further 
processes of manufacture before they 
are fitted for their ultimate uses. There- 
under are covered all materials and in- 
gredients entering into the make-up of 
such partially prepared articles; also the 
value of the labor that has been per- 
formed on them at the time of any loss. 


A man who had a queer fire in Chi- 
cago moved to Detroit. A friend of an 
agent in Detroit who lived in Chicago 
wrote him saying this party had moved 
here and advised him, should he apply 
for insurance, to turn him down. e 
agent thought it a good idea to tell the 
members of the Underwriters’ Club what 
this friend had written and acted accord- 





plied to me for some insurance. I asked 
him how much he wanted and he told 
me. I thought I would look over his 
stock before writing the business so went 
up to his place. I made up my mind 
after looking through the place that he 
wanted too much, so reduced the amount 
one-third. He said all right, to write it 
for my amount, bring up the policies 
and get my check. After I heard that 
report I don’t want his business. How 
will I get out of it? Say nothing?” 

“No. Go up and tell him you can’t 
write it. Don’t call him up or write him 
but go and tell him. If you don’t and 
he has a fire he may make trouble for 
you.” Local Agent. 


A few years ago the cost of adjusting 
many marine losses amounted to more 
than the loss. In order to put an end 
to this cost, the companies put in a 
general average clause which cut off 
these unwarranted costs. If what I hear 
is correct, and I think it is, a loss 
amounting to $296 on a certain plant 
was adjusted by a certain local agent 
and a bill sent to each of the fifty-eight 
companies represented of $1.50 each for 
adjusting, so that in order to settle a 
claim of $296 the companies wére asked 
to pay an additional fee of $87.50 for 
adjusting. Some agents think it won't 
go. If it does, the fire insurance com- 
panies will have to apply the average 
clause.—Local Agent. 

Question: I see the Granite State Fire 
is appointing agents in some states. Does 
it intend to enter all western states? 

Answer: The Granite State advises 
this paper that it does not intend enter- 
ing additional western states. It is now 
operating in Ohio, Michigan and IIli- 
nois and is a union company. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 











FOR SALE—AIll or part of established 
union agency, twenty companies, in boom- 
ing city of 10,000 in northern Ohio; investi- 

te at once. Address A. L. L., care 

estern Underwriter. 





WANTED—By an experienced fire insur- 
ance agency, one or two nonunion fire 
insurance companies, also one surety com- 
pany, for Green Bay, Wis. Address J 17, 
‘Western Underwriter. 





WANTED—Insurance clerk for general 
office work in western department in Chi- 
cago; salary to start, $12.50 per week. § 20 


WANTED—Manager for Dayton for the 
largest company writing life, accident and 
health insurance not operating under the 
New York Armstrong law. b 








WANTED—Young man to take charge of 
casualty and bond department of a gen- 
eral insurance agency at Cleveland, Shio. 
Must write some personal business. P 13. 








WANTED—Steady man for hektograph 
work and map corrections, also to keep 
supplies. Fair y, but no advancement. 
W 17, Western Underwriter. 








MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Imterests in Fire, 
Life and Other Insurance. Write for Informa 
tion, 


Association Bidg., Chicago, Ill. 








SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na~- 
tional Fire Insurance Co. 








Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, Nationel of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Come 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
pat atannasth. 4 Oana Pirate 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; insurance Co. State 
of Pa.; Pelican; Western Reserve. 











&. J. ULLMANN G. A. NEWTON 


J. ULLMANN & CO. 


NEWARK FIRB ee Newark, N. i. 
CAPITAL FIRE - = Concord, N. iH. 
STATE FIRB (Ltd.) - Liverpool, Eng. 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943.948 Century Bldg, St. Louls 





solicited. Commissions paid non-resi 
Gent agents and brokers. Long distance telephones. 
delphia U: re ters, iden! Indemnity (milton, 
Star, Dela Austin, Frankfort, N. ¥., Plate Giass, Cel- 


and J.B. Fidelity and Guaranty 'of Md. 


CHURCHILL WHITTEMORE CO. 


Successors to Wall & Whittemore 
208 North Fourth Street - + 8T, LOUI#¢ 


Commission allowed non-resident agente 
on insurance on §&t. Louls properties. 


UEEN CITY FIRE INS, CO, 
Sioux Falls, S. Dak. 
Gash capital, $389,616. Cash sure 


plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. & PETTIBONE & CO., Managers, 
Actuarial. 


rns 
M M. DAWSON, F. I. A. 
. OONSULTING ACTUARY 


Member of the Actuarial Society of Am 
Fellow of the Institute of Actuaries, Member 
pg Verein fuer Versicherungs- Wissea- 

















No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - 
P H. NITCHIE, 

. ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TsLzPnoxs: Central 789. 


Ann Arbor, Mich. 





Automatic 8992 
Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 
Counselors at Law 


1H46 to 1421 Williamson Bldg., Cleveland, 0, 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 














Hartwell Cabel. 

CABELL & KOHL 
Attorneys at Law 

810 First Nat'l Bank Bidg., Cincinaati, O, 


Special attention given to insurance cases, 


In Answering Advertisements Men- 
tion THE WESTERN UNDERWATT ER 


J. Louis Kohl 












- THE ‘WESTERN 





UNDERWRITER. June 6, 1907. 











FORT DEARBORN BUILDING 






ILLINOIS LIFE 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like te enter the business of life imsurance. 


Appress tax HOME OFFICE: 








INSUR ANCE 
COMPANY 


134 MONROE STREET 








She 





of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 











Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicago 


Chicago Agency. L. Brackett Bishop, Manager, 
316 Merchants Loan and Trost 
Columbus Agency, 1003 Outlook Building 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws, 


€200,000 Doposited with Insurance Commissioner 





YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big. sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
— of policies and 

van us con- 
tracts erith liberal 
commissions. 

The attention of 
pours men, particu 

oung men start- 





ing in_ business, is 


peat sought. 
rite for full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americe 


lacorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Heme @ffice 
President NEWARK, N. J. 





The aa 


_ Northwestern 





National 





ann 01 Minneapolis 


NVITES your attention to its new 
agency proposition as embodying the 


most desirable business opportunity 


afforded in the life 
The reorganization 


insurance field. % 
of its agency forces 


and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections. 


a BY 








THE 


METROPOLITAN CASUALTY 


Insurance Co. of New York 
Home Office, - 47 CEDAR STREET 


Chartered 1874 
PLATE GLA 


PERSONAL ACCIDENT POLICIES 


AND HEALTH 
of the Most Approved Forms 


Only One Company Has | 


1. The most liberal policy contract. 

2. The greatest amount of security 
behind it. 

3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable als to good men, 

Write at once, 


FRANKLIN W. GANSE, 
Vice-Pres, and Director of Agencies 
The Columbian National Life 

Insurance Company 
176 Federal Street, Boston, Mass. 











BUGENE HM. WINSLOW, President 
Daniel D. Whitacy, Vice-Pres’t 


S. Wm. Burton, Sec’ 
Alonzo G. Brooks, Ass’t Sec’y 


Reltable and Energetic Agents Wanted 














Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 


Insurance 
Casualty Company 
of Minerica 


HOME OFFICE, NEW YORK 


Gasoline +- F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 


























The Incandescent Light & Stove Co. 
420-422-424-426 East Pearl Street, Cincinnati, Ohio 


WM, D. FAIRBANKS 
President 





CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Correspondence solicited. 





Address all communications to the Company. 








